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parks 


he Japs asked for it! 

* * * 
4mjt’s likely all 1942 demonstrators | 
"WMHll soon be placed under MPR 540. 
* * * 


-J Day won't solve your prob- 
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while. 


. a * 


U. S. Commercial Corp. is re- 
ported arranging for the shipment 
several hundred trucks to Ma- 
nila to serve pressing transporta 
n needs. 
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Sweep ’em Clean 
me he Yellow Cab Co., Camden, 
Ark., is advertising an offer to} 



















glean up free of charge any glass 
paved streets in the city. Tele- | 
phone calls to the company about 
beoken glass are foliowed up 
omptly by a cleanup car. 

~ ot ” 
mporary Okays 
OPA Officials, swamped by the 
mst-minute rush of dealers to reg- 
(ter under MPR 540, are issuing 1 
temporary authorization for 30 days | 
letter form. 
An unregistered dealer who has 
not received proper authorization, 
mgporary or permanent, may not 
sell used cars at higher than “ 


ms, so hold onto your hat for! 


First Spot Sale 


Fails to Draw 


Dealer Bidders 


|tors and jobbers, 


$76,000 in Parts Sold; 
Changes Recommended 
To Speed Disposal 


By Jack Weed 
Service Editor 


PHILADELPHIA. — Al- 
though “spot” sales of surplus 


;automotive parts during Au- 


gust and September were de- 


signed to attract the larger 
automotive dealers, parts distribu- 
these big-time 
operators were still conspicuous by 
their absence at the opening sale 
here last week. 

Bidding by 333 attendees was 





as 
i ” without violating MPR 540. 
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Where It All Went 


mit the peak of military opera- 
tions in Europe, Army engineers 
pumped an average of 3,800,000 gal- 
s of gasoline daily from ports 
in France and Belgium through 
bree major pipe line systems to | 
bh American armies, according to 
Maj. Robert W. Harrison, who was 
secutive officer of the military 
beline service in ETO. 
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PBridges Freed 
In a statewide celebration featur- | 
x Gov. Willis as principal speak- 
, eight Kentucky intrastate toll 
bridges will be freed simultaneous- 
Saturday, Aug. 25. 

he celebration will be broken 
into four units, with the main 
emony at Eggner's Ferry bridge 
over the Tennessee river, where 
OV. Willis will ape ak 


end in the Making? 


Akron dealers in high-priced 
have been so swamped by anxiou 

vers that most of them have 
Ffused to take advance orders, 
according to officials of the Akron 
trict Automobile Dealers Assn. 

feanwhile, dealers in the so-call- 
“inexpensive” models have hard- 
been warmed by the new-car 
fever sweeping the Rubber City. 
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| 060.04. Broken down 
| make lots, Sterling parts brought | 
$534, Corbitt parts brought $354.94, 


not any too fast at the sale here 
despite the fact thousands of 
saleable Chrysler, General Mo- 
tors, Ford and International parts 
were offered, along with parts for 
Federal, Sterling, Corbitt and 
Autocar trucks and a large lot 
of piston rings made by such 
standard manufacturers as Hast- 
ings, Wilkening, Sealed Power, 
McQuay Norris, Perfect Circle, 
Muskegon and Burd. The bidders 
represented over 100 cities. 

A total of 64 offerings were made 
on Monday, which brought $28,- 
into vehicle 


International Harvester parts $5,- 


827.42, Chrysler parts $21,000, a 
'large lot of piston rings $120 and 
| miscellaneous parts $199.96. 


As an example of the way some 
of this merchandise went, 
1) 


(Continued on Page 32, Col. 





Goering’s Rolling Fort 


Car That Gangste 
Arrives at Be 

By Arthur Riley 
Staff Correspondent 


BOSTON. The bullet-scarred, | 
low-slung, powerful Mercedes-Benz 


| car, once the pride of the erstwhile 
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ship, George Shiras, 
y afte rnoon. Car was later lightere d 
ny’s Aberdeen, Md., Proving Ground. 
so was armor-plated. 
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1 NG’S GLAMOUR CAR—a Mercedes-Be n 
rmeee by dock workers at Boston f 





Photo courtesy Boston Glol 
z—being lowered from Liberty 
ort of Embarkation last Thurs- 

to 
Car | 


| 


Army Base Pier and shipped 
shattered hullet-prof glass. 


to 
Note 


4,700 | 
piston rings brought an average of | 


| Nazi 
| Goering, 


| 
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DETROIT, AUGUST 15. 








| Trucks Still in Use 


By Makes 


1944 1941 

Autocar 16,394 18,414 
Brockway 13,800 14,551 
DEE. 6 5406008 15,918 16,596 
COGHIAG ...... 4,692 4,559 
Chevrolet .. 1,333,058 1,359,424 
Diamond T ... 44,435 50,213 
eee 10,171 9,819 
oo ee 416,957 423,878 
Federal ...... 13,622 16,836 
PE stabs ede 1,426,551 1,512,876 
ND.” 26.5067:00% 212,103 202,288 
Indiana ...... 4,760 6,103 
International . 485,239 492,691 
er 62,848 65,847 
Packard ..... 8,621 8,735 
Plymouth 66,713 56,039 
Pontiac ...... 10,419 8,928 
i arr 25,510 32,800 
Stewart ...... 4,556 6,536 
Studebaker ... 26,675 26,782 
eee 54,456 56,380 
|| W-O-Whippet. 13,714 ‘17,302 

o. ee 16,599 15,29% 
Miscellaneous 132,080 128,838 
TOTALS... .4,419,891 4,551,726 


—Compiled by R. L. Polk & Co. 





Truck Mortality 
Is Only 2.9%: 
4,419, 91 Left 


DETROIT. — Truck registrations 
| decreased only 2.90 percent during 
the war years, as compared with a 
passenger car mortality of 12.9 per- 
cent, R. L. Polk & Co. reports. 

The first Polk report on truck 
and commercial car registrations 
by make, state and county since 
Pearl Harbor shows that 4,419,891 
trucks were licensed nationally last 
12, Col. 4) 





(Continued on Page 


or hi. Used | 
»ston Harbor 


“field marshal” Hermann 
was lifted from the hold | 


1945 


|}competition on pricing new 
[ g 
mobiles. 
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OPA Pricing Program Up in Air; 
_V-J Unlikely to Up Output at Once 


{Plan for 10-15% Boos 
Over 42 Now in Doubt 


Industry Needs Time to Prepare for Full Production: 


Immediate Effect on Tire Output, 


End 


Of Gas Rationing Slated 
Japan’s offer of surrender Friday brought on the possi- 


bility that Congress would be 


‘enact necessary reconversion 


-alled back from 
legislation. 


recess to 
Meanwhile, Presi- 


dent Truman designated WPB one of the top agencies to deal 


with reconversion, dnd it also appeared that OPA’s 


policy was up in the air. The 


pricing 
basic formula of OPA pricing 


was predicated on the assumption that a manufacturer could 
recoup on war contract profits his possible losses on civilian 


goods. OPA’s Chester Bowles 


had also contended that strict 


price control could not be maintained in reconversion if all 


WPB controls of supply were discharged. 


In a scramble, 


Bowles said, many plants would be unable to get materials 


for the volume of production they 


within OPA'’s price limit. 


WASHINGTON. —OPA’s 
program on new-car pricing is 
reported ready and awaiting 
only the okay of John W.; 


Snyder, war and reconversion 
mobilizer, before being revealed. 

While no confirmation was forth- 
coming at press time Friday, it was 
said that the program calls for an 
increase of 10 to 15 percent over 
1942 prices. 

This increase, it was added, 
would not cover the total increase 
in cost, and so dealers would be 
called on to absorb part of the 
cost increase not covered. 


Immediate end of the war, which | 


appeared imminent Friday, would 
have a bearing on prices since 
manufacturers could base their cost 
averages on a much higher total 
for the year, it was said. 
Meanwhile, other sources re- 
ported that OPA officials are dis- 
cussing the possibility of wide-open 
auto- 


Some OPA officials suggested 
that no attempt should be made 
to fix prices if WPB would lift 
quotas and permit the industry to 
go ahead with civilian production 
as rapidly as possible. 

This speculation is based on the 


lof the Liberty ship George Shiras | fact that the auto industry has al- 


'at the port of embarkation here 
last week and lowered over the side 


to a lighter where a preview was 
given to members of the press and 


newsreel photographers. 

Captured by members of the U. S. 
20th Armored Division during the 
invasion of Germany, it was given 
a coat of olive green paint and 
adorned with the white star insig- 
nia of the U. S. Army. Prior to 
surrender of Germany it was 
used by the division's commanding 
general. 

The stout, waddling, and 
medal-bedecked Hermann took 
unusual care to preserve his hide 
because this 8,400-pound car has 
bullet-proof glass an inch and 
one-half in its windows and an 
overall body covering of 2-inch 
armor steel. On the windshield 
Were five bullet marks, none of 
which pierced the glass. 

While the 
reading of 
A 


(Continue 


speedometer bore the 
only 13,900 kilometers, 
Crittenden, veteran auto 
d 8, Col. 


George 
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lw ays been fiercely competitive, 
that competition would hold prices | 


and | 


down. 


Another developme nt 
(See e PRICES Page 


® 
Wwe iS 


the | 


need in order to live 
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DETROIT.—With the end 
,of the war imminent at the 
, week’ s end, observers here 
|W arned that an immediate re- 
action on new-car production 
was doubtful. 

By necessity, schedules for return 


| 


to new-car production have been 
pointed to a slow start, and it 
would take considerable time, per- 
haps several months, to gear up 
|for accelerated output. 

However, after the first few 
months of preparation, auto pro- 
duction could be stepped up 
greatly. And, no doubt, some com- 


panies would be in a better posi- 
tion than others to get into vol- 
ume production once the bars 
were lifted. 

Meanwhile, President Truman or- 
dered WPB to emphasize a five- 
point program to pave the way for 
“an orderly transition from war 
production to civilian production.” 

The President emphasized that 
every opportunity must be given to 
private business to exercise its in 
|genuity and forcefulness in speed- 
j ing the resumption of civilian pro- 
duction, subject to war needs. 

In a letter to Chairman J. 
Krug, Truman urged: 

Vigorous drive to expand 

duction of materials which 
in short supply. 








A. 


pro- 
are 


| ¢) Limitation upon manufacture of 
- So for which materials 
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SSR-49 Aenean Rone 


Labor Ceilings 


WASHINGTON.—-An amendment 
to SSR-49, increasing by 331/3 per- 
cent the labor allowances on 56 


jobs, was ready for signature 
press time Friday. The amendment 
will go into effect Sept. 1 but deal- 
ers will be allowed until Sept. 30 
for compliance. 

SSR-49 has been a bone of con- 
tention between OPA and auto 
dealers since it was first promul- 
gated, without industry’s knowl- 
edge, to become effective June 14. 
Later, after violent protests from 


at 


NADA, ODT and AAA, the effec- 
tive date was postponed to July 
14 and still later to Sept. 1. 

Under the amendment it is ex- |} 


sp é ] 4 

332% 
pected that shop operators, 
filed with OPA indicating 


who 
that they 


customarily used time and material! 
as a basis for billing and also filed 
their rates per hour, will be per 
mitted to operate under SSR-48 or 
under SSR-49, whichever they may 
elect 
After they have lected on 
the other regulation, operators 
i not be permitted to alternate | 
tween the two orders, insofar 
the 56 repair operations under 
SSR-49 are concerned 


Both of the regulations require 
record keeping, but OPA officials 
| point out that, without records on 
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Atomic Fuel Far Off 


Long Rescarch Needed Before It Can Be 
Adapted to Autos 


By Mac Gordon 
Staff Writer 

DETROIT. The United States 
and Great Britain pulled the cork 
on atomic energy last week, but it 
was extremely doubtful whether 
the earth-shaking announcements 
would cause gasoline company ex- 
ecutives and service station opera- 
tors any grave concern over their 
future livelihood. 

The rosy picture of a car chug- 
ging along throughout its entire 
life on a granule of compressed 
atoms is only a rosy picture, it 
was stressed by auto experts here 
and abroad. And that picture may 
not grow any nearer to reality until 
many generations have come and 
gone. 

Atomic energy is still an enigma. 
Although it has been converted to 
a destructive power in the atomic 
bomb, the whys and wherefores of 
the atomic energy remain about as 
baffling today as when the first 
experiments were launched decades 
ago. 

That’s why you or even your 
grandchildren will probably never 
sell, service or drive a car with- 
out gasoline as the fuel. Many 
years of rugged, elementary re- 


Chevrolet Starts 
Truck Output on 
Coast This Month 


LOS ANGELES.—-Automotive pro- 
duction will be resumed here by 
General Motors late this month. 
with the assembly of Chevrolet 
trucks at the South Gate assembly 
plant, it was announced last week 
by Henry L. Clark, South Gate 
plant manager. 

The use of the coast facilities for 
truck production was authorized by 
M. FE. Coyle, general manager of 
Chevrolet. 

The South Gate plant, which as- 
sembled passenger cars of Buick, 
Oldsmobile and Pontiac lines be- 
fore Pearl Harbor, will start its 
lines with the assembly of large 
and small Chevrolet trucks and 
chassis for school buses, and by 
December, will also be assembling 
Buick, Oldsmobile and Pontiac cars. 

“It is anticipated that we will 
assemble about 800 trucks during 
September, and by Nov. 1, will be 
producing about 2,700 units per 
month. The Chevrolet trucks will 
be assembled in a separate oper- 
ating unit we are setting up, and 
will not interfere with our produc- 
tion of passenger cars when we get 
ready for them later this year,” 
Clark said. 

7 Xe 
GM Buys Site 
Near Atlanta 

DETROIT.—C. E. Wilson, presi- 
dent of General Motors, announced 
last week the purchase by General 
Motors of a tract of land compris- 
ing approximately 250 acres, located 
at Doraville near Atlanta, Ga. 

This land is bought for possible 
postwar use as a site for a plant 


to assemble Buick, Oldsmobile and 
Pontiac automobiles. 


search lie in store for the scien- 
tists seeking to harness the atom 
to use as an automotive fuel or a 
similar purpose. 


As C. V. Kettering, director of 
General Motors research and in- 
ventor of the internal combustion 
engine, put it: 

“How can you use atomic energy 
in cars until you know what it is?” 


‘Harnessed Carefully’ 

Sir Miles Thomas, vice-chairman 
of Britain’s huge Nuffield Organi- 
zation, echoed Kettering’s  senti- 
ment, declaring: 

“It must first be harnessed care- 
fully and completely before it can 
possibly be used in so small a 
compass as a motor car engine.’ 

William B. Stout, head of Gra- 
ham-Paige research, predicted that 
after many years of research, har- 
nessing of the atom eventually will 
reduce auto motors to the size of a 
man’s fist. 

“I expect to see gasoline used as 
long as I live,” Stout declared, how- 
ever. 

But the atomic bomb was already 
here, and its devastating employ- 
ment against Japan was universal- 
ly heralded as the first wedge in 
hurling open the door on a revolu- 
tionary atomic age. If it really was 
the dawning of the Utopian era, 
then industrialists could feel justi- 
fied in envisioning their plants of 
2000 and 5000 A.D. completely “ato- 
mized” from top to bottom. 

As a source of power for in- 
dustry and commerce, atomic 
energy would at first supplement 
such basic fields as_ electric 
power, oil and coal. Then if the 
atom developments were carried 
out far enough, plants would soon 
have to forget the old heating 
methods as being antedated and 
old-fashioned. 

Scientists have already discover- 
ed means of releasing atomic en- 
ergy non-explosively, War Secre- 
tary Stimson disclosed. He _ said 
that at present the heat regulated 
from the atoms is at too low a 
temperature to make it practical 
in operating a power plant. 


Peace Tests Underway 

Meanwhile, it was authoritatively 
reported that at least one industrial 
company has already been actively 
exploring the peacetime application 
of atomic power. 

Manufacturing companies which 
contributed to the development of 
the atomic bomb include Chrysler, 
duPont, Union Carbide,  Allis- 
Chalmers, General Electric, West- 
inghouse, Hudson, U. S. Rubber and 
Electric Auto-Lite. 

In short, two basic problems 
will confront the scientist at- 
tempting to carry the atomic age 
across the threshold. These are: 

He must learn to govern the 

release of atomic energy so that 
it will produce heat at a tempera- 
ture practicable for use in conven- 
tional power plants, or design new 
power units that will use it as it 
can be released. 
©) He must slash the cost of this 

operation so that energy is pro- 
duced more cheaply than at present. 

If and when these hurdles are 
overcome, step off the gas, brother, 
the new motoring age is on its 
atomic way. 


Pee |] 


$4,000,000 FOR CARCTR RESEARCH 


(center), a gift from the Alfred P. 


Sloan Foundation. At left is the west wing of existing Memorial Hospital. At 


| 
| 


|}with 29 units for July, 1944. 


HERE IS BUT A PORTION of the antique motor cars gathered in the past 20 years by Kenneth Mutch, 5s 
Portland, Ore. Left in the foreground is a midget 
close to the 1910 Ford. Far in the corner is a 
In front of the Britishe1 
is the ancient motorized wagon 


manager for Wentworth & Irvin, 
Mobilette, 1916 model. Behind it to the 
1926 Rolls-Royce with a history 
when new, is a 1910 Mercer, sans top, 


Nash distributors 


involving ownership by 


in 
left is a 1913 Reo, backed u 
Clark Gable. 


a racing machine. Right foreground 


vods 


that cost $ 


D4) 
ot 


Mercury (pipe frame not original equipment; for display of a picture), a 1903 (incidenta‘ly the year that Wentworth 
& Irwin went into business in Portland) model from the plant of the Mercury Mfg. Co., Union Stockyards, Chicago. 


At extreme right is a 1911 White. Previous displays included a 1905 Brush and a 1911 E-M-F. 


Briefly 


Tire Discount Set 


WASHINGTON. — A 20 percent 
discount for tire reliners, patches 
and boots made from scrap materi- 
als when they are sold by manu- 
facturers to jobbers, mail order} 
houses and chain stores with more 
than 25 establishments, was an- 
nounced last week by OPA. 

* ok * 


Elliott Leaves WPB 


WASHINGTON. — William Y. 
Elliott, WPB vice-chairman for 
civilian requirements, has_re- 
resigned after five years of serv- 
ice to become staff consultant to 
a special Congressional commit- 
tee on postwar economic plan- 
ning. His successor will be A. C. 
C. Hill jr., former deputy vice- 
chairman. 


Due to Turn Out 
Ist Car Today 


EDGEWATER, N. J.—The first 
1946 civilian passenger car built in 
the East is scheduled to roll from 
an assembly line of Ford’s Edge- 
water plant today (Aug. 13). 

The Edgewater plant, which has 
been turning out war goods since 
1942 reverted from war to peace- 
time production without resorting 
to mass layoff of employes, accord- 
ing to plant officials. 

In producing for war, Edgewater 
built, boxed and shipped more than 
130,000 trucks, jeeps and other mil- 
itary vehicles, besides boxing and 
shipping more than an estimated 
2,750,000 boxes of spare parts. 

Before the war, the Edgewater 
plant produced approximately 400 
passenger cars a day. Plans are un- 
derway to increase production over 
this figure once restrictions are re- 
moved. 

The first passenger car to be pro- 
duced in the industry since Feb. 7, 
1942, rolled off the line July 3 at 
the Ford Rouge plant at Dearborn. 
The Ford Edgewater plant now be- 
comes the first of the company’s 
branch plants to return to passen- 
ger car assembly. 

* * 


Ford-Edgewater 


100 New Fords Await 


Distribution in Buffalo 

BUFFALO.—About 100 new Ford 
cars are in storage at Ford’s plant 
here and the autos are expected to 
be shipped soon to dealers in this 
territory. 

These cars were produced at 
Dearborn, but within another 30 
days it is expected assembly oper- 
ations will begin here. 


New-Car Sales 


Up in San Antonio 


SAN ANTONIO. 
the freeing of 1942 cars, new-car | 
sales during July took an unex-} 
pected spurt here, leaping forward | 


to a total of 52 units, as compared 


As a result of 


' 

Buick and Nash accounted for | 
- . | 

the bulk of the sales, with 12 cars| 


Crosley Forms 


— 
—_= 


Auto Firm; 


Babcock Heads AVCO Unit 


CINCINNATI. — Irving Babcock, 
president of Aviation Corp., was 
elected president of Crosley Corp. 
here last week 
as articles of in- 
corporation were 
filed for Crosley 
Motors, a new 
company being 
formed by Powel 
Crosley jr. 

Avco acquired 
controlling inter- 
est in Crosley 
Corp. last week 
in a transaction 
involving a pay- 
ment of more 
than $12,000,000 to Powel Crosley 
interests. 

Crosley sold the entire corpora- 
tion to Avco, with the exception 
of one division which manufac- 
tured a light car before the war. 
Crosley will continue to manufac- 
ture a light weight, four-cylinder 
car. He has been producing a 
four-cylinder engine for the Navy. 

Crosley said that he will be presi- 
dent and treasurer of the new firm, 
and that his brother, Lewis, will be 
vice-president and secretary. 

At present, Crosley is looking for 
a plant of about 
150,000 square 
feet of floor space 
for assembly of 
the car. He said 
he holds little 
hope of finding 
such a site in Cin- 
cinnati but ex- 
pects to locate 
near here. 

Crosley Motors 
will have a cap- 
italization of 600,- 
000 no par com- 
mon shares which will be sold at $6 
a share. The stock is expected to 
be registered with the Securities 
and Exchange Commission in the 
early future. 

Meanwhile Avco, which through- 
out the war has been a large 

producer of war equipment, now 
enters the field of household ap- 
pliances, electronics and radio 
broadcasting. The firm is the new 
owner of WLW here and several 
shortwave international stations, 
and has a contract to purchase 


P. Crosley jr. 


Irving Babcock 


WINS in New York, subjec# 
FCC approval. 

Under the new _ ownershi 
Avco, Raymond C. Cosgrove, Vice- 
president and general manager of 
the manufacturing division, @eard 
James D. Shouse, vice-president in 
charge of the broadcasting division, 
will continue in their respe a 
positions for Crosley. 


Other Crosley officers fo 
manufacturing division — Lew 
Clement, vice-president in charge 
of research and engineering, — 
Frank A. Schotters, vice-president 
in charge of production; broadcast- 
ing division— Robert E. Dun@ae 
vice-president and general man- 
ager of station WLW; Lewis, M. 
Crosley, vice-president; Ray @@r 
S. Pruitt of Chicago, secretary and 
general counsel; Walter MogegsenJ 
of Detroit, treasurer; Edwi ‘ 
Ellig, assistant secretary-treasurer. 

Members of the new Cr 
board of directors include Babcock, 
Pruitt, Cosgrove, Shouse and Dun- 
ville, and William F. Wise of = 
troit, Victor Emanuel of New York, 
Powel Crosley jr. and John J. Egwad 
of Cincinnati. 


— 


a 
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Kaiser-Frazer Ti 


Denied by Odlue= 


NEW YORK.---Floyd B. Odlum, 
president of the Atlas Corp.q@fee 
clares that until he saw newspaper 
stories, he had never heard ofggn:-& 
association or arrangement ~be- 
tween Graham-Paige and Henry 
Kaiser interests to make a wy 
automobile. He added that his lack 
of knowledge concerning this@gass 
quite natural because neither~cthe 
Atlas Corp. nor he has any stock 
interest whatsoever in either & 
nany. 

Odlum stated further tha = 
Boyd Hatch and Oswald L. J6hn- 
ston are directors of Graham-Paige] 
Corp. in their individual capaG@mMie 
and are not representing Atlas in 
any way in this activity. (Hat : 
executive vice-president of Atlas.) 
Odlum added that Hatch had bee 
away on vacation for some ea 
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right is the east edge of proposed Dr. James Ewing Hospital which the City | sold each. O. R. Mitchell Motors led | 
of New York has contracted to build to make Memorial Hospital the largest | dealers in sales with 5 Dodges, 4} 
cancer center in the world. Studying sketch, left to right: Dr. Charles F.|Plymouths, 3 Dodge trucks and 2| ; } l 

Starr, general day manufacturing superintendent; S. W. Ostrander, gene 


Kettering, director of research for General Motors; Dr. C. P. Rhoads, director | ie a Ei ces, ie 4 tal 
of Memorial Hospital; R. G. Coombe, president of the hospital; Alfred P. | Dodge commercial units, for a total | manufacturing manager; D. J. Dunlop, general afternoon superintendent, 
|of 14 units. | V. Handren, shell plant superintendent. ‘ 


Sloan jr., sponsor of the foundation 


PONTIAC’S MILLIONTH 155 mm. shell for the Army. Left to right: 


i aia CRS hy Saipan Be haat? oT a 


J 
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By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Mann in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested, 
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[yEALERS have learned a_ lot 
yduring wartime. They are not 
the’ same type of merchants they 
were before the war. Their atti- 
‘1s and their thinking have been 
considerably changed. Their fect 
are on firmer ground. They will 
P=ste) away from the old pitfalls. 
| They are still adaptable, however, 
ang will be resourceful enough to 
~Ut the new conditions and make 
the best of every situation. 


here is one outstanding situa- 
tiun that has worked to the ad- 
vantage of the dealers during 
i that won’t rise up to plague 
them for a long time. Owners 
are making more use of the 
Mtable mileage in their vehicles. 
Automobile dealers are not now 
baing forced to trade unused 
Iieage back at a loss. 
The mileage built in cars is now 
i;g used up by owners for the 
first time. This is as it should be 
This means that for several years 
east the trade won’t be plagued 
by being forced to absorb the loss 
Lip trading new cars for old ones. 
ue * 


— 
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yilers Careful 
On Tradeins 


_LAOR DEALERS, too, the war has 
xploded at least temporarily the 
theory of profit on fast turnover. 
cb@pliers have been surprised at the 
profit possibilities that slow turn- 
over at maximum mark-up has 
@vn. This lesson will be utilized 
during the coming period where 
there will be so many customers 
™pso few new cars. Dealers will be 


= 


eller Appeals 
ine Caused 


by OPA Error 


DENVER. — Esther C. Pickett, 
Bgulder (Colo.), widow, appealed 
se ethe U. S. Circuit Court of 
Appeals last week to correct what 

be feels was an injustice done 
Tiwl! when the U. S. District court 
awarded the OPA a $438.75 judg- 
Sgent against her because of a 
miStake made by an OPA clerk. 


Mrs. Pickett sold a truck for 
=—908.95—the price which the OPA 
clerk at Boulder told her was the 
Sailing price. 

Water, the OPA accused her of 
getting more than the price ceiling, 
ging the price clerk had made 
a‘"mistake, used the wrong per- 
centage in figuring the price ccil- 
and figured it too high by 
$438.75. 

»! offered to buy back the truck,” 
Pickett said. “But the pur- 
chaser wouldn’t sell it back. He 
’t sue me. But the OPA sued 


= 


aus. 


nid. 
“T don’t think they had any 
ht to give me erroneous advice, 
then sue me for following that 
advice, collect a fine and put it 
heir pocket. So I have filed an 
appeal.” 


_ 


Manchester 


»MIANCHESTER, N. H.—(UTPS) 
—/A half-page advertisement, spon- 
sored by the Manchester Automo- 
~™ Dealers’ Assn. and published 
in’ the local newspapers on July 27, 
appeals to motorists whose cars 
<3 not essential to turn them over 
to dealers for re-sale to persons 


— 


needing transportation on vital war 
a 


“Show your patriotism,” the ad 
seated, “by cooperating in this 
gi€at emergency. Used car prices 
are at their highest peak. Act now.” 


Borin to Build 


ames Borin, truck and parts 
atuler, will construct a new buiid- 
ing at Fifth and Columbia Sts., 
couver, Wash., costing $10,000. 


choosy about the used cars they 
take in trade. However, dealers will 
not take advantage of this condi- 
tion. Good business will dictate that 
|they allow their customers a fair 
market value for used cars. For a 
good many months, however, there 
will be absolutely no pressure from 
competition to force dealers to offer 
more than the real value of the 

tradein. 
Underlying the whole war ex- 
perience, as well as underlying 
the opportunities of postwar 
years to follow, is the realization 
that in America the use of auto- 
mobiles is absolutely essential to 
our economy. The government’s 
restrictions have emphasized the 
essentiality of the automobile. It 
has taken 2 war to prove to 
everyone that the automobile 
wasn’t a rich man’s playtoy, but 
@ necessary servant of the people. 
More dealers than ever have ex- 
perienced the income available to 
them from the maintenance of au- 
tomobiles. They have seen the 
volume increase, profits grow, and 
they realize now better than ever 
the profit possibilities from auto- 
mobile owners rather than auto- 
mobile buyers alone. 

* * 


Now More Flexible 


Businessmen 
HE war has made another con- 


* 


tribution to automobile dealers | 


—they have taken the vicissitudes, 
developed by the war, 
stride and have spent their time 
and mental energy to see how their 
business could be best fitted into 
the changing picture rather than to 
seek conditions that conform with 
their current operations. 


In other words, as businessmen, 
they have become more flexible. 
Many of them secured their busi- 
ness by taking on additional lines 
-farm implements, etc., and they 
expect to hold these lines which 
have been profitable, in the future. 
They have departmentalized their 
business. They have joined and be-. 
come active in trade associations, 
and have gained immeasurably) 
thereby. 

They have become better han- 
dlers of men. They have striven 
to keep their workers happy and 
contented. The relationship has 
been one more of partnership 
rather than the relationship of 
employer and employe. They have 
not only been real friends to the 
workers, but real friends to their 
customers. 


The average dealer doesn’t look 
on the next several years as an 
opportunity to make an easy for- 
tune, but he looks at the imme- 
diate future as a set of conditions 
whereby he can strengthen his own 
internal organization and his hol¢ 
upon the public. Dealers are show- 
ing judgment in expanding and 
committing themselves to addition- 
al capital investment only when 
they see the real necessity for it. 

* * * 


Plenty of Time 

For Expansion 

Post waR plans of the model 
buildings we see so much of 

recently are as visionary in many 

instances as are the dream cars 

we also see in the popular maga- 


zines. There will be plenty of time | 


to make expansions after the busi- 
po develops and justifies it. The 
|main point in postwar planning is 
|to keep your mind open. Keer 
|ahead of your business—don’t let 
| it force you. 

to work with the same vim and 
| vigor as you did in the difficult 
| war periods. Hard work will keep 
/you in trim. Automobile dealers’ 
| business will continue to be a per- 
sonally managed business. You 
must stay on top of it all the time 
then you won't be late in anticipat- 
ing each need and you will be sure 
to successfully overcome’ each 
hurdle. 


in their) 


Even in lush times you will need | 


Service Ad 


9 Chattanooga Dealers 


Are Cosponsors 


CHATTANOOGA, Tenn.—A 
group of Chattanooga dealers have 
cosponsored a full-page advertise- 
/ment in the local newspapers urg- 
|ing motorists to visit their dealers 
|for a point-by-point auto checkup. 

Dealers who cooperated with 
ODT in sponsoring the ad include 
Citizens Motor Co. (Dodge-Plym- 
outh); W. H. Tittle Auto Co. (De 
Soto-Plymouth); Broadway Motors 
(Ford); Hamilton Motor Co. (Chev- 
rolet); Lawrence Bros. Motor Co. 
(Lincoln-Mercury); Austin Motor 
Sales Co. (Hudson); Broad St. 
Garage (Packard); Rice Bros. Auto 





Motor Co. (Studebaker), and sev- 
|eral parts and tire firms. 


'D. C. Salesman 
Held in Used-Car 


Finance Gouge 


| WASHINGTON. — Moving to 
'erack down on the operations of 
‘illegal used-car dealers, Washing- 
‘ton police last week arrested a 
|salesman on the charge of selling 

a used car at an above-ceiling 

price and violation of OPA regu- 
| lations. 

The arrested salesman was taken 
|into custody at the company’s car 
lot after he closed a car sale with 
‘an OPA representative, according 
ito the police. 

The OPA buyer paid the arrested 

salesman the ceiling price of $1,230 
in marked money. He was then told 
he would have to sign a contract 
with a finance company indebting 
himself for an extra $250 before 
he could have the car, the OPA 
official said. 
He signed the contract with a 
‘finance company that charged $40 
interest on the amount for 10 
| months’ time, according to the alle- 
gations. 

To conceal the alleged illegai 
| transaction, the salesman made out 
a receipt for only $980 of the money 
paid, and explained that the bal- 
ance was to be paid through the 
finance company, the OPA stated. 

The OPA would not release the 
name of the finance company pend- 
ing a further investigation of its 
dealings. 


30 N. M. Dealers 
On OPA Body 


ALBUQUERQUE, N. M. — Ap- 
| pointment of 30 New Mexico deal- 
|ers to form a district OPA trade 
| cooperating committee was an- 
|'nounced last week by OPA here. 

The members are H. J. Brown, 
George Converse, Herbert Galles, 
H. C. Schick, Roland Sauer, W. W. 
| Derryberry, Roy Holdridge, O. C. 
McAllister, Clarence Higgins, Ralph 
Jones, Ed Ladner, Frank Harsh- 
man, Jim Williams, John Hall, 
Donald Dye. 

Ira Harper, C. C. Cagle, Knox 
|Meaders, M. W. Clifton Hatch, 
Jeff Hooker, E. R. Wood, Thomas 
Closson, Tom Edwards, Robert H. 
Barbee, J. A. Wickoff, F. H. 
| Lackey, C. W. McMullen, F. M. 
| Toler and L. A. Hendrix. 


314 New 742 Cars 
‘Titled in Detroit 


DETROIT.—A total of 314 new 
1942 passenger cars were titled in 
the Detroit area during July, ac- 
| cording to the Detroit Auto Dealers 
Assn. This brings the total for 
| 1945 to 750. During last month 3,571 
|used cars were titled, raising the 
total so far this year to 20,268. 

In the same month, 140 new 
| commercial cars were titled, mak- 
jing a total of 973 for 1945. In the 
| used truck field, 177 were titled last 
month here, totaling 1,239 for this 
year. 





Dealers Incorporate 
Two dealerships in Kentucky 
have been incorporated to deal in 
motor vehicles and supplies. They 


are Schuster & Wiley, Inc., Eliza- | 


bethtown, capital $15,000, Edna and 
Irving B. Schuster and R. H. Wiley 
as charter parties; and Reo Sales, 
Inc., Louisville, capital $20,000, in- 
corporated by Thomas C. Mapother, 
Mary Higgins, and George E. 
| Wade, 


Co. (Chrysler-Plymouth); Connelly | 


Eight-Point Program Set... 


Mexican Auto Dealers 
Organize New Assn. 


MEXICO CITY.—(UTPS)—Lead- 
ing sales agency owners and 
operators have founded a Mexican 
Assn. of Automobile Dealers with 
headquarters here, it is announced 
by Ramon Llano, general manager 
of Autos Productos, S.A., and presi- 
dent of the new group. 

In making the announcement, 
Llano declared that the dealers had 
been motivated by the “urgent 
need for an organization concerned 
exclusively with problems confront- 
ing the distributors of automobiles 
and trucks in the Mexican Re- 
public.” 

Stressing the association’s de- 
sire to establish “relations with 
similar organizations in other 
countries and especially the | 
United States,” Llano said that | 
the MAAD proposes to “unify the | 
standards of the automotive 
industry.” 

Adding that the body will co- 
operate with “the authorities, man- 
ufacturers, civic automobile asso- 
ciations and all automobile anc 
truck agencies within the republic,” 
he outlined an eight-point program 
which he said will be put into 
effect by the association. These 
points are: 

1. To bring together authorized 
automobile dealers. 

2.To encourage automobile 
travel. 

3. To work for the inteiests of 
the Mexican automobile industry 
and individual members, advising 
and representing them in their 
activities. 

4. To study problems of general 
interest related to the country’s 
needs in the automobile field. 

5. To cooperate with the govern- 
ment in studying laws and regula- 
tions of a general nature which 
directly or indirectly affect the in- 
dustry, sale or use of such vehicles. 

6. To create an official journal of 
the association. 

7. To serve as an arbitrator in all 
conflicts among members of the 
industry if these are submitted in 
writing to the association. 

8. To establish a Department of 
Technical and Legal Studies. 

The association will be gov- 
erned by a board of directors, 
elected by members. Candidates 
will be selected on the following 
basis: Three from General Mo- 
tors, three from Ford, three from 
Chrysler, and three from inde- 
pendent dealers. 

Officers are Humberto C. Gloria, | 
general manager of Gloria Automo- 
triz, first vice-president; Winston 
S. Morris, president of Morris Her- 
manos, S.A., second vice-president; 


It’s Gonna Be 
Tough for Neb. 
Fly-by-Nighters 


OMAHA. — OPA and Nebraska 
Motor Dealers Assn. have aimed a 
series of knockout punches at fly- 
by-night dealers. 

While OPA requires used-car 
dealer registration, President W. E. 
Dewey of NMDA has called atten- 
tion to the new Nebraska law 
which becomes effective Aug. 10. 
This statute requires that all deal- 
ers must post $2,500 bonds. 

Dewey predicted that about 30 
percent of the “curbstoners” would 
be forced out of business. 

During the last legislative session 
an attempt was made to require 
each used-car dealer to be housed 
in a building and maintain a serv- 
ice department. This effort failed, 
however 


Tennessee Dealers 
Cancel Convention 


NASHVILLE.—The Tennessee 
Automobile Dealers 


next month has 
called off, according to Don Smith, 
executive vice-president. 

Smith said the move to cancel the 
convention is in cooperation with 
ODT during the present transporta- 
tion emergency. The _ association 
|is formulating plans for a conven- 
| tion next year. 


| Sours, 
i S.A. 


Assn. conven- | 
tion scheduled for the early part of | 
been voluntarily 


rolet Co., 


Guillermo Prieto. general manager 
of G. Prieto y Cia., S. de R.L., third 
vice - president; and Edmundo 
Stierle, general manager of Cia. 
Mexicana de <Automoviles, S.A., 
treasurer, 

Other members of the board of 
directors are A. Aveleyra, general 
manager of Servicio Reo; Allen W. 
Ellis, general manager of Autos 
Universales; Salvador FE. Liz, gen- 
eral manager of Liz Motores: By- 
ron C. Mohler, general manager of 
Mexa Motors; Romulo O'Farrill, 
president and general manager of 
Automotriz O’Farrill; Juan Manuel 
Salcedo, manager of Camiones y 
Maquinaria, S.A.; and Lorenzo P 
general manager of Sours, 


~ 
+ 


ounsel Chosen 
In Insurance 


Test in Ohio 


COLUMBUS, O.-- Attorney Gen- 
eral Hugh S. Jenkins has appointed 
John W. Bricker, former governor 
of Ohio, and Paul R. Gingher. 
counsel for the Ohio Assn. of 
Insurance Agents, as special coun- 
sel to assist him in the cases of 
Motors Insurance Corp. vs. Walter 
Dressel, state superintendent of in- 
surance, and William J. McGraw 
against the superintendent. 

While an entire ruling relative 
to persons whom the department 
of insurance will not license is 
attacked, the plaintiffs in the suits 
are attacking in particular the 
clause which holds that licenses 
shall not be issued to applicants 
connected with the automobile sales 
business. 

This ruling has been in effect 
several years. The only changes 
made in the original ruling by the 
department were to permit the 
issuance of licenses to discharged 
members of the armed forces who 
have reached the age of 18 instead 
of 21. 


Crawford Elected 
Wash. Trustee 


SEATTLE.—With the election of 
Robert Crawford, of Crawford Mo- 
tors (Nash), Bremerton, Wash., as 
a trustee of the Washington Auto- 
motive Trade Assn., the board of 12 
is now complete. 

The complete list of trustees fol- 
lows: L. M. Kauffman, Spokane, 
W. L. Teague, Walla Walla; Don 
Miller, Wenatchee; Ross’ Lynch, 
Yakima: Robert Crawford, Brem- 
erton; L. M. Peck, Mount Vernon; 
Ralph Doloff, Everett; M. O. An- 
derson, Seattle; R. A. Mueller, 
Tacoma; E. K. Armstrong, Olym- 
pia; Roy K. Purkey, Aberdeen, and 
Austin B. McCoy, Vancouver. 


Dealer Leaders to Tour 
B. C. Inland Areas 

VANCOUVER, B. C.—Stanley G. 
Collier, director of the Federation 
of Automobile Dealer Assns. of 
Canada, president of the Motor 
Dealers’ Assn. of B. C. and gen- 
eral manager of Stonehouse Mo- 
tors, Ltd., Vancouver, will head a 
party of officials from coast cities 
who will visit interior B. C. points 
this summer. 

The group will confer with mo- 
tor dealers of the Fraser Valley, 
Kamloops and Okanagan districts. 
Collier will be accompanied by R. 
W. Neil, president of the Vancouver 
Motor Dealers’ Assn. and manager 
of Empire Motors, Ltd.; W. A. 
Davis, president of Davis Motors, 
Ltd., Victoria, and vice-president 
of the Motor Dealers’ Assn. of 
B. C., and Edwin T. Orr, secretary- 
treasurer of the Vancouver Motor 
Dealers’ Assn. 


Conner Returns 

Capt. William T. Conner, Army 
reserve officer, from ac- 
duty after than four 
of service, returned to 
his former position as. genera 
manager of the North Side Che 
Indianapolis. 
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AUTOMOTIVE 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as aulo- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


No Time to Lose 
a. surge of events that may immediately follow the 

- dropping of atomic bombs on Japan may well engulf 
many government men and agencies. 

Take the case of Chester Bowles, OPA and its relation to 
the great automotive industry that is looked upon by much 
of our citizenry as the Messiah that will lead all industry in 
absorbing idle hands when V-J day cancellations bring thou- 
sands of worker dismissals. 

But for the automotive industry to be that Messiah it must 
be in motion when the gun is fired. It can’t be kept dallying 
around waiting for critical decisions and action that will let 
it get back into some peacetime production—enough to get 
the lines working so that as fast as material is available it 
can jump into top production. 

Unless Bowles and his OPA make some definite decisions 
regarding prices in the automotive industry—and prices of 
completed cars are not the most important at the moment, 
although they must be based on cost of manufacture and the 
cost of components—the entire automotive industry may be 
effectually stymied from going ahead. 

WPB tossed the ball to the automotive industry, and the 
nation now knows that the industry waits on OPA and its 
decisions. 

Congress and the press of the nation may not be too kind 
if further dallying tactics finds the automotive industry still 
waiting on Bowles’ action. 

And even Bowles must 


realize that the results of the 


atomic bombing may leave all too little time for even his | 
bureaucracy to get out from behind the eight ball that is fast 


rolling his way. 
Bombshell 


\ auto industry for some time, if ever, the bomb which 
was dropped on Japan the other day is certain to have reper- 
cussions here. 

No one can doubt that it will shorten the war with Japan; 
it may end it within days. Already Russia has entered the 
war on our side. 


And the end of the war would mean that the lid on new- | 
car production would be blown as high as the buildings of | 


Hiroshima. Dealers would have to accelerate their prepara- 
tions for new cars and industry its production. 

Most important, the government agencies must be pre- 
pared at once for the possibility of an early peace. They must 
be prepared to strip away controls at a moment’s notice. 

Industry and the government agencies, too, must decide 
whether the agencies can facilitate a vastly speeded up re- 
conversion by untangling the snarls which enmesh some sup- 
pliers, or by just getting out of the way. 


| now 


’THILE we don't expect atomic power to revolutionize the | 


Last week in this column of | 
| profound wisdom, talking about the | 
| possibility of an early Jap _ sur- 
|render I said, “personally I am 
expecting some big news any day 
and I pre- 
sume you are, 
too.” Before the 
FBI starts check- 
ing on my source 
of this information, I want to 
disclaim any previous knowledge 
of the atomic bomb (Aug. 6) or 
the declaration of war by the Rus- 
sians (Aug. &). For my (now) 
amazingly correct prediction I give 
credit to my two Pennsylvania 
Dutch grandmothers, both of whom 
were credited with being able “to 
see around the corner.” 


of i 


OUR PHYSIC 
GLOBE IS 
WORKING 


* 


So now as Drew Pearson would 
say, I will give you my “prediction 
of things to come.” Japan will ask 
for surrender terms before the end 
of the current month, or as I 
quoted my Washington friend in 
last week's issue, if an immediate 
surrender is not imminent the war 
will go on perhaps until after the 
first of the year and nothing will 
be left of the mainland of Japan 
but a land barren of industrial 
plants capable of continuing to 
wage a war. 

* * * 

Yesterday 1 had the principle of 
the atomic bomb explained to me 
by a man who ranks high in scien- 
tific development in this area. It 
was quite simple as he explained 
it. I would like to give you his 
explanation but it would take many 
pages and would probably only 
serve to confuse you, for although 
I tried to follow him, his mind was 
traveling in the stratosphere while 
mine was only a few feet above 
the earth supporting me. So many 
things have happened in your life 
time and mine that probably most 
of us now believe, without ques- 
tion, that anything can happen. All 
I remember now is that he told me 
it might be possible to create a 
bomb which would blow this whole 
planet into smithereens! There is a 
thought to toy with, if you are a 
light sleeper. 


Roy Murray, of Murray Motor 
Co., Butte, Mont., kindly sends me 
an editorial from the Butte Daily 
Post in which I was quoted as 
follows: 

How About More Gas to 
Help Ease Railroad Burden? 

Summer travel plans of Amer- 
ican civilians have taken another 
jolt with word that Pullman 
space for non-military users will 
be cut at least 50 percent during 
the next three months. 

Because of the unexpected 
swiftness of Army redeployment, 
the nation’s railroads are now 
reserving 75 percent of their total 
of 6,000 Pullman cars for troops. 
What's more, the Army will take 
100 percent if it is needed. That 
compares with previous military 
requirements of up to 50 percent 
of the total Pullman space. 


Col. J. Monroe Johnson, chief 
of the Office of Defense Trans- 
portation, said: “The pinch is on 
and civilians are going to feel it.” 

The circumstances give empha- 
sis to a recommendation by Pub- 
lisher George M. Slocum of the 
AUTOMOTIVE News that the ODT 
and the other federal agencies 
having to do with travel relax 
the restrictions which are pre- 
venting greater automobile use. 
He asserted that if the 25 million 
car owners were permitted to 
| make full use of their machines, 
| they could put a complete ban 
on civilian travel on airlines and 
railroads with much less _ sacri- 
fice on the part of the public. 
victory in the Pacific 
Which is announced points to an 
early release of more rubber and 
more oil and therefore, more 
miles for the American motorist,” 
he said. “We insist that if 
there is a surplus of gasoline in 
excess of or not suitable for 
military requirements, it should 
be released to American car 
owners.” 

The recent increase in gas ra- 
tions for motorists indicates that 

needs have eased some- 
We have no means of 


“Every 
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Look \WHo's 
COMING IN / 


—_—In This Corner 


‘Behind 8 Ball ......” 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will be 
observed upon request. 


Outlook Dismal 


It’s one disappointment after an- 
other now that OPA expects us 
new car dealers to accept a smaller 
percentage on the sale of our new 
cars. 

New car dealers had hoped and 
expected that, when new cars were 
available, these cars would net us 
our full profit and, too, a justifiable 
profit on the trade-in. As it looks 
now under OPA rulings, that only 
state departments, doctors, police 
departments, taxi operators and C 
gasoline holders will be eligible to 
purchase these first new cars. So 
again, we dealers will be behind 
the eight ball so to speak, because 
these certificate holders will have 
cars to trade which have in most 
cases over 60,000 milcs and need 
considerable repairs. These owners 
are driving fast, loaded down with 
war workers, soiled upholstery and 
whatnot. We dealers will have no 
choice on trade-ins because OPA 
says we must accept all ration cer- 
tificates. 

The A gasoline holder with a 
small mileage car, good mechani- 
cally and clean, will not be eligible 
to buy these new cars. 

Again, I repeat, that what we 
thought would be good profitable 
postwar years, may now fall into 
red ink. We will again compete 


with other dealers for these worn-~ 
out cars which our shop, short 
mechanics, cannot cope with. 
As long as we have government 
control telling us what custome 
we must deal with, then we surely 
cannot expect to make a fair profit 
on our heavy investment. The au 
mobile industry took it on the chin 
for our country’s sake; now we 
last should take a pat on the ba 
for goodness sake.—-LeEoN H. ZELg, 
president, Zele Chevrolet Co., Ta 
rington, Conn. 


* * 


Coming True 

Now it looks as though your 
prediction in AtvtTomotTive Ne 
(Aug. 6) is going to come true. 
was reading, “A Word in Edgewise” 
when WJR called me and told 
that Russia had declared war on 
Japan. You are a smart guy! 

Do you remember hearing Edd 
Guest tell a story at a banquet 30 
years ago, about a little boy w 
had never seen a Negro? He w&8 
out walking with his Papa and he 
yipped: “Lookit Daddy, there’s 
lady with black hands and a bla 
face.” Papa said: “She’s black all 
over.” So the devoted brat ys 
marked: “Gee, Pop, you know 
everything, don’t you?” — Harvey 
CAMPBELL, executive vice-preside 
Detroit Board of Comerce. 
knowing whether the situation 
is such that further distribution | 
could be made to civilians. Mr. 
Slocum obviously thinks so and 


... Years Ago 


One Year Ago 
Aug. 14, 1944—Studebaker cuts 
out distributorships—discounts fgr 
dealers are stepped up... Survé 
shows used-car ceilings are squeez- 
ing dealers out. 
19 Years Ago 
Aug. 16-20, 1926 — Pierce-Arrow 
announces two-passenger coupe 
$3,100 Harry Klingler mad 
assistant sales manager of Chev- 
rolet.... 


he may have information which 
is not available to us. If so, 
should be done at once. 
Railroad transportation is in a 
that 


it 


state. 
done to 


critical 
can be 


Everything 
lighten the de- 
mand on it is important. If a 
substantial part of the essential 
civilian travel could be shifted to 
it 


automobiles would be a 


help. 


big 
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“You'll have to stop keeping the goat in the auto, Maw. Oil in cans is here again!” 


JUST TO REFRESH YOUR MEMORY— 
| 





1. With oil in cans, your customers know they’re 3. There is no product loss through breakage. Even 
getting the brand and grade oil they want, in exact _denting cannot harm contents. | 


measure, clean, with no adulteration or substitution. 
4. Less work in changing oil. And when a complete | 


2. Packaged oil improves display possibilities, aids change is needed, the 5-quart container is convenient 
| station cleanliness, reduces fire hazards. You can and saves time. BUT—be patient! The supply isn’t 
| carry a wider variety of oil in cans...and let your _ back to normal yet! 
| customer take his choice. 





rf | SOME OIL IN CANS NOW...MORE TOMORROW! 


American Can Company 


} eats 
| 230 PARK AVENUE ({(@A\NG@O@) NEW YORK 17, N. Y. 
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WORLD’S LARGEST MANUFACTURERS OF FIBRE AND METAL CONTAINERS 
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ACWP Won’t Disband 


Until V-J Day 

DETROIT. — Despite rumors, 
Automotive Council for War 
Production will not disband until 
after V-J Day, it was announced 
last week by George Romney, 
managing director. At a recent 
meeting, directors reviewed the 
situation, noted that many war 
problems are still existent and 
reiterated the ACWP’s charter 
which provides for disbanding 
after war has ended. 

Reconversion work, previously 
handled by ACWP, has been 
shifted to the proper peacetime 
organizations, such as Automo- 
bile Manufacturers Assn. ani 
Automotive and Aviation Manu- 
facturers Assn., but strictly war- 
production matters are still be- 
ing handled by ACWP. Several 
ACWP committees, now no 
longer required, have been put 
on a stand-by basis. Council dues 
have been reduced to two cents 
per thousand gross sales from 
the eight-cent rate prevailing in 
the past year. Up to last year the 
rate was 10 cents. Reserves will 
be distributed to members after 
the Council is disbanded. 


MOTOR SALES 






amen “This is your allotment for the next six months.” 
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Staff Writer 





time. 





pools. 


drain. The report said: 


WELL 
oppes 





There’s a lot being said these days about the role of low- 
alloy, high-strength steels in the postwar picture. Designers of 
automotive and railway equipment, especially, are thinking in 
terms of these versatile steels, and when they think of such steels, 
they think of Bethlehem’s Mayari R. 

Let Mayari R make your postwar product lighter... stronger 
..- longer-lasting. You can specify Mayari R with confidence, for 
it has been long and thoroughly tested, and has given a good 
account of itself, both in the uses of peacetime, and in the 
grimmer arts of war. 

Among the many things about Mayari R which have made 
friends for it, from the front office to the shop, there’s one that’s 
especially worth emphasizing. Where Mayari R is used with 
weight-saving in mind, in many cases its additional cost is 
quickly repaid in extra advantages—in ease of fabrication, in 
increased pay-load, in greater stamina and resistance to atmos- 
pheric corrosion. 

Herewith, at right, are briefly given the chief points about 
Mayari R. For fuller information, write for the illustrated Mayari 
R catalog. Address the nearest Bethlehem district office, or Beth- 
lehem Steel Company, Bethlehem, Pa. No obligation, of course. 






Mayari R 


advantages at a glance 


Yield point: 50,000  p.s.i.—almost 
double that of mild carbon steel. 


Corrosion resistance: five to six times 
that of mild carbon steel; two to four times 
that of copper-bearing steel 


Strength plus corrosion resistance mak- 
ing possible weight savings up to 40 per cent. 


Remarkable resistance to impact even at 
sub-zero temperatures. 


Highly ductile, easily fabricated under 
regular shop practices. 


Readily welded by usual methods. Non 
air-hardening. No heat treatment needed 


Ce 


ETHLEHE 
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*Rhymes with “fiery.“” The “R’ 
indicates ‘Rust Resisting.” 


MayariR ala dGpit-stinga-.lnga latlng 


Despite Mead Report .. . 


Oil Famine Debunked 
By Top Authorities ] 


By Mel Humphrey 


DETROIT. — The auto industry ; o 
will not face an oil famine within] Percent of the known oil resourclygg 
12 years, despite a prediction last of the world, we have been continu- 


week by the Senate War Investi-|°USly supplying an average of ape _| . 
gating Committee (Mead) that U. S.| Proximately 80 percent of the ¢ 1 & 


In answer to the Mead report, 
one oil authority forecast an ade- 
quate supply for at least “50 to 60 


years,” based on known reserves petroleum at home. “We have also 
and not considering undiscovered | supplied much oil to neutrals,” tics 


The committee’s report was ap- . f the 
parently based on the wartime mittee’s report, this is what ties 


“Our known continental supply 
of crude oil will be exhausted in 
as little as 12 years at the ex- 
pected rate of peacetime con- 
sumption. Although new pools are 


rate of discovery is decreasing. . 
“We know that with roughly 20 


supplies will be exhausted by that|Trequired by the forces fighting our 


common enemies.” 


The committee pointed out thi 1x 


our own economy is largely de- 
pendent on gasoline transportatig SI 
. consuming vast quantities ¢ 


report said. 
Striking back at the Mead Com: 


leading petroleum authorities say: 


Petroleum Administration fo, 
War: Proved petroleum reserves 
have been computed as equal to 
12 to 14 times current annual rate 
of extraction ... in normal de 
eline in extraction rates it would 
require from 50 to 60 years t 
exhaust present known reserves. 
This takes no account of reserves 
not as yet discovered. 

* * «x 


a 


‘\ 


‘| 


American Petroleum Institut 
Industry will be able to supply U. 
petroleum needs for a long time to 
come if supported by a public th 
is willing to pay gradually i 
creased costs of finding the com- 
modity, and by a government th 
does not raise artificial barriers 
and restrictions to finding and pro- 
ducing oil wherever it may | 
found. 


th) i\ | 


| 


} 
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*® * * 


Standard Oil Co. (From an ad 
dress last April by Dr. Robert E. 
Wilson, chairman of Standard gid 
Indiana.): The known reserves 4G x 
crude oil at the end of 1944 reached 
a new high of 20,450,000,000 barre — 
. . . higher octane gasolines wi 
lead to development of more effici- 


‘ 


ent engines and cut down ¢t = 
amount of fuel they will need. 
* * # 


Shell Oil Co.: Despite increaset 
production during the war period, 
proven reserves have  increasqj,— 
from approximately 19.5 billion bar= 
rels at beginning of 1941 to approxi- 
mately 21 billion barrels at begi —- 
ning of 1945. With known and 
improved methods for finding oj 
and increasing recovery from pres 
ently known resources, there will 
be an adequate supply of crude o 
in the U. S. in the foreseeab 
future. 


Large petroleum reserves els@i—= 
where in the world may curta 
our future exports and permit im- 
portation as required. Both of the — 
measures will extend the life o 
our known petroleum reserves. 

7 * * —a 

If by some chance the Mead 
Committee report does come tru 
during the lives of your childre 
or your grandchildren, there will 
still be plenty of oil to be hi — 
from the following sources: 


1. Coal and lignite. The Germans 
obtained a large share of their ga 
oline from these commodities, and 
the U. S. could follow suit if neceg 
sary. 

2. Canada. According to the Wall 
Street Journal, Fort McMurray, — 
the northern part of the Dominion, 
is built on one of the world’s 
largest reserves of oil. Only a smd 
quantity of petroleum has been ex- 
tracted from this source, since 
has to be strip-mined. (As yet, =, 
cheap method of strip-mining has 
not been discovered.) 


3. Synthetic gasoline and oil. 
AUTOMOTIVE News, Aug. 6, carried a 
complete story on the method _— 
produce oil and gasoline from oi 
shale. Preliminary work is alread 
underway. — 


More U. S. Cars = 


MEXICO CITY. — (UTPS) — The 
Mexican government will requ 
the U. S. to boost the quota 
automobiles, trucks and buses to 
be made available for export . 
this country, it is disclosed by 
Gustavo P. Serrano, minister of 
national economy. — 


a 
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FORTY-FIVE YEARS 


GUST THIRD was the forty-fifth anniversary 

of the founding of The Firestone Tire and 

Rubber Company. I remember how proud and 

happy I was five years ago when I recalled 

the many contributions which the men and 
women of Firestone had made toward the progress of 
civilization during our first forty years. But little did I realize 
the problems, the sacrifices and the suffering which the 
following five years were to bring. 


On this occasion I want to pay tribute to the 14,000 
members of the Firestone organization on the fighting fronts 
for their service to their country and to the 95,000 on the 
home fronts for their loyalty, skill and efficiency in performing 
many miracles of production and distribution so essential 
to the war effort. 


When the tragedy and treachery of Pearl Harbor blasted 
our country into war and cut America off from its principal 
sources of rubber, the fruits of many Firestone pioneering 
achievements suddenly became vital to the very existence 
of our nation. The rubber plantations, established by my 
father nearly twenty years ago in Liberia on the west coast of 
Africa, became one of the few sources of natural rubber which 
remained open to the United Nations. The score of years 
which Firestone research men had spent in studying various 
types of synthetic rubber and learning how to use them 
gave our Company an advantage in “know-how” which we 
gladly shared with the Government and with the rubber 
industry. 


On the day war was declared, we dedicated all of our 
resources, our manufacturing facilities, our engineering 
experience and our scientific skill to the cause of victory. 
Our existing factories were converted with all possible speed 
to the manufacture of war materials and additional plants 
were built or leased. For example, we erected in just fifty 
working days, a huge new plant in which to make Bofors 
forty-millimeter anti-aircraft guns. But before a single gun 
could be built, we had to translate hundreds of blueprints 
from Swedish into English and from the metric system to 
American standards. In record time we found the way to 
produce these guns quicker, stronger and at lower cost by 
making numerous changes in design and by the use of welding 
instead of rivets. Since then, more than thirty thousand have 
been built. They played a leading role in the defeat of the 
Luftwaffe and recently we received word from the Navy 
Department that these guns are the most effective answer to 
Japanese suicide planes. 


Today, there are forty-eight Firestone plants in nineteen 
states and ten in foreign countries. From these fifty-eight 
Firestone factories comes a continual flood of war materials. 
In the past five years, we have produced millions of tires for 
military vehicles and combat planes. We have also built 


millions of tires for civilian cars, trucks, buses and tractors 
so essential on the home front for transportation and power 
farming. 


Products of the Firestone plants have seen service in 
every theater of war from Oran to Okinawa. Life vests, life 
belts, gas masks, bullet-sealing fuel and oil cells, shatter- 
proof oxygen cylinders and inflatable rubber boats, like the 
ones which rescued Captain Eddie Rickenbacker and_ his 
gallant crew, have saved countless American lives. Firestone 
barrage balloons have guarded cities and convoys. In General 
Patton’s daring dash across France, many of his fast-moving 
tanks rolled on Firestone tracks and bogie rollers over 
Firestone bridge pontons and fired their guns from Firestone- 
built turrets. Billions of machine-gun bullets were fired 
from metallic belt links made by Firestone. Giant Curtiss 
Commando transport planes, flying on wings built by 
Firestone, have carried thousands of tons of precious cargo 
over the hump from India to China and, with Firestone-built 
gliders, have carried air-borne troops to their rendezvous with 
destiny behind the enemy lines in Europe. 


These are a few of the different products we have made 
during the war from rubber, metals, plastics and textiles. 
Some of them are still secret, but I can tell you that Firestone 
bombs, mortars and rockets have wrought terrible destruction 
among our enemies. 


Our Company was the first in the rubber industry to 
win the coveted Army-Navy “E” Award, and many of our 
men and women have been paid high tributes by the 
Government and by professional organizations. Our chair- 
man, John W. Thomas, for example, was recently awarded 
the annual gold medal of the American Institute of Chemists 
for his outstanding leadership in the American synthetic 


rubber program. 


Yes, ever since the first day of war, we at Firestone 
have been all-out for victory. During the world-shattering 
events of the past five years we have learned many things 
which will, in the postwar world, enable us to make products 
of even greater quality and value than in the past. As soon 
as the Government gives the word, we are prepared to 
reconvert our factories from wartime to peacetime produc- 
tion. When that happy event occurs, there will come from 
Firestone hundreds of new and better products for a néw 


and better world. 


President 


THE FIRESTONE TIRE & RUBBER COMPANY 
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St. Louis OPA 
Rebuffing All 
"46 Applicants 


ST. LOUIS. The St. Louis OPA) 
is returning, as fast as received, 
applications for permits to pur- 
chase 1946 cars and there is no in- 
dication when favorable action will 
be taken on such requests. 

William H. Bryan, district OPA 
director, said no quotas on new 
cars have been received and it is 
expected that none will be until 
ears are being produced in suffi- 
cient volume to permit eligible 
applicants to purchase them with- 
out a long wait. 

“It is impossible to say just when 
production will reach this point,” 
Bryan said. “Meanwhile, it would 
not be feasible to let applications 
accumulate at the rationing boards, 
nor would it be more likely to bring 
about fair distribution of automo- 
biles when they do become avail- 
able.” 


Buy War Bonds and Stamps 
Axis 


crush th, 
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Photo courtesy Boston Globe 


SUPERCHARGER AND MOTOR of ‘‘Feldmarshal’’ Hermann Goering’s car 
being inspected at Boston Port of Embarkation by George A. Crittenden, of 


Brookline, Mass., and Arthur A. Riley, Automotive News correspondent. 


Precision Catalog 
Precision Scientific Co., 1750 N. Spring- 


field Ave., Chicago 47, has released catalog by price lists. 


= 


ae 


\ 


325 containing information on constant 
temperature control cabinets. The catalog 
has 48 illustrated pag*s and is accompanied 


an. 


Goering’s Rolling Fort 


Car That Gangster Hermann Used 
Arrives at Boston Harbor 


(Continued 


race track driver and auto dealer, 
expressed the opinion that it was 
not one of the last cars built by the 
Mercedes - Benz organization. He 
said that it was probably a 1937 
model. 

The car is an eight-cylinder, sev- 
en-passenger, left-hand drive, 154- 
inch wheel base convertible model 
with a tonneau windshield. It is 
equipped with a supercharger and 
down-draft carburetor. The exhaust 
is carried through a single pipe 
through two mufflers. Two open 
exhausts are also a part of the 
car’s equipment. 

They are carried through the 
right-hand side of the hood by 
means of highly-polished, flexible 
German silver tubing. A siren is 
mounted on a tripod in the rear 
of the front bumper. Near the radi- 
ator shell are two small staff hold- 
ers where flags were placed when 


a - \\ i ~ 
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are 


running 
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THAT BIGGER FUTURE is built around two great cars 
—De Soto and Plymouth—both with all-important 
backlogs of loyal owners. De Soto’s advertising is 
telling its impressive owner satisfaction story to the 
more than 90% of all new car buyers who are the 
De Soto—Plymouth dealer’s coming market. For facts 
about the De Soto Sales Agreement and sales areas 
available, write today to J. B. Wagetaff, General Sales 
Manager, De Soto Div. Chrysler Corp. Detroit, Mich. 


from Page 1) 
the car participated in Nazi 
rades. 
Lighting equipment on the c¢ 
could be termed more than ade- 


pa- 


quate. There are two conventiong, 


al head lamps, two parking light! 
atop the front fenders, two fog- 
lights, one spotlight, two stop 
lights, two built-in backing-uf 
lights in the rear and one red 
blinker-light on the left-han 
side of the windshield. 


The gear-shift is located in thay 


middle of the front-seat compa 
ment and the car is upholstered 
in rich black leather. 
the paint was of a blue - blad 
shade. The instrument panel is 
highly decorated with a lavish 
of German silver and inspecti 


es 


revealed a generous use of chrome = 


« 


finish on seat mountings, win 
shield supports, scuff - plates and 
door moldings. The convertible top 
was of black canvas of unusua 
high grade quality. Another feature 
of the car is two-way radio equins 
ment. 


Tires are of German synthetic 
rubber and showed but little wer 
They are marked 8.25 x 17” “Con- 
tinental” with the _ inscription 
“Made in Germany” molded in tif 
rubber in English, French and 
|German. An expert said that this 
|was the brand used on many f: 
mous German racing cars in pre- 
war days. A full set of tools ig 
ingeniously concealed in the das 
cowling, easily reached at the rear 
of the hood when opened. 

Wheels are of the disc-type wit 
|nickel hub caps, carrying the Mer- 
cedes - Benz insignia, similar ‘ 
those used on American-built cars. 
Spare wheels are mounted in fen- 
der wells on either side of ti 
forward fenders. While the fenders 
are of the broad, widely-molded 
type they do not conceal the wheé 
in the same manner as those on 
late model American cars. 

The radiator screen is of shar¥ 
angular construction with the radi- 
ator shell finished in highly polis! 
ed nickel. Other than the insignf 
of the manufacturer it lacks any 
other type of hood or radiat4 
ornamentation. Indication that the 
springs are of superb quality is 
gained by pushing the rear bump’ 
down with the foot. The car rocks 
like a baby carriage for severs 
moments after the foot is remove 

After inspection by the press, 
Hermann’s glamour car was lighy 
ered to the Army Base dock whel 
it will be shipped to the Army’s 
proving ground at Aberdeen, Mg 
where captured equipment of this 
type is sent for examination and 
disposition. | 

It may be featured in some fu- 
ture war loan, who knows? Bu 
one thing is certain, Pudgy He 
mann will never again ride in it. 
Gone forever are the days when he 
| rode in it down the Wilhelmstras 
|to receive the plaudits of the ban- 
ished Nazi throngs. . 


oS 


Turner Succeeds , 


‘Mack As Head of 
| Ford-Dearborn 
| 


DEARBORN.—Harold K. Turn 
| has been named manager for Ford’s 
Dearborn branch, succeeding Harry 
| A. Mack who has been transferrt 
|to Dallas as regional manager, J. 
R. Davis, director of sales and a 
vertising, announces. 

Turner, branch manager of Ford 
at Cincinnati since October, 19% 
| formerly was assistant to Mack a 
the Dearborn branch. He joined the 
|company in a sales capacity 
February, 1930, and _ afterward 
served as a car distributor and 
sales manager at Dearborn. 

Mark L. Conrad, an assistant 
|branch manager at Dearborn since 
| October, 1944, is leaving the coi 
pany to establish his own Ford 
dealership at 7935 Mack, Detrog 
| Davis also announced. 

Conrad entered Ford service 
the Rouge plant in March, 1928, a 
served consecutively as sales repre- 


in 
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sentative and zone manager before 


his promotion to assistant manag 

A. G. Coulton will remain as an 
|assistant manager at the Dearbo 
| branch. a 
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Genuine 
FORD PARTS are 
right for Ford cars 


There’s no reworking and adjusting when 
mechanics use Genuine Ford Parts in 
servicing Ford cars and trucks. 


Genuine Ford Parts are made right to fit 
right. They will enable your mechanics to 
turn out more service jobs ... easier... 
quicker ... better. This means greater 
service volume and greater profits for you. 


More Genuine Ford Parts are available 
now. Lay in a supply so 


they will be on hand when Th 
needed. ars 
| + T Pays 
FORD MOTOR COMPANY ae Use 
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Bendix Aviation 


Sets Up World 


Trade Division 


NEW YORK.—The formation of 
a new division, Bendix Interna- 
tional, to handle the comprehen- 
sive foreign trade program of 
Bendix Aviation Corp., was dis- 
closed last week by Ernest R. 
Breech, president. 

Bendix International will be un- 
der the direction of Charles T. 
Zaoral, general manager, who join- 
ed the corporation in January as 
coordinator of foreign affairs. 


The new division will handle 
throughout the world, with the ex- 
ception of the United States and 
Canada, the products of the 17 
divisions of the corporation. 


It has established headquarters 
at the corporation’s New York of- 
fice, 30 Rockefeller Plaza, and will 
maintain a staff of engineering, 
sales and service personnel which 
will be expanded here and abroad 
as world conditions permit, Breech 
said. 


‘‘Dealers Tell Me,’’ by John O. Munn, Its 
an open forum for the expression of deal- 
ers’ opinions. 
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‘Hamstrung,’ Ervin Says . 


Vet Job Snarl Leaves 
Employers in Middle 


* government interpretations of the 


AN AUSTIN four-door saloon, arrived recently in New York from Liverpool, 


is the first British postwar car to 
100,000 cars which the governmen 
months. Picture shows the car being 


Poo overseas, and is the forerunner o 
hopes will be exported during the next 12 
anded over to J 
Green Co., New York City, Austin distributor for U.S.A. Left to right, L. 
Lord, Austin’s vice-chairman; E. L. Payton, chairman; Green; and, 


the 


L. Green, of the J. > 
in the back- 


ground, G. W. Harriman, works manager at Longbridge. 


Singer Reorganizes 
National Trailer 

ELWOOD, Ind.— Daniel Singer, 
new president of the National 
Trailer Corp., announced the re- 
organization of the firm last week. 


Market No. 10 on 


When car sales settle down to solid 
business—in the years ahead that count 
—there are going to be certain makes 
that will be consistently chalking up 
Seattle among their Ten Best markets! 
Theirs will be the sales organizations 
who recognize these truths now: 


1—Average per capita income is higher in 
Seattle. There are many subtle differences 
that make it so. It always has been, and 
there is no evidence that will change the 


fact. 


2—Cars wear out faster in Seattle. Distances 
are greater, year-’round climate is conducive 
to driving, pride-of-ownership is high. 


3—More than 79% of 103,000 war workers say 
they are going to stay in Seattle. Figuring 
2.6 per family this means a permanent popu- 
lation increase of 211,500. And there is every 
evidence that this growing country will 
support them in the manner they expect. 


Represented by: O'MARA & ORMSBEE. INC. -« 


NEW YORK 


He was formerly vice-president and 
plant superintendent. 

He succeeds Milo E. Miller as 
president. Mark H. Noble is the 
new purchasing agent and Glenn 
Mays, former general foreman, is 
now the plant superintendent. 


PITTSBURGH. — Employers are 
being “hamstrung” by conflicting 


Selective Service act in returning 
veterans to their old jobs, it has 
been asserted here by Col. James 
S. Ervin, president of the Tri-State 


| Industrial Assn. 


“Employers want to be coopera- 
tive with the government agencies, 
the discharged veteran and the 
worker who has been on the job,” 
he declared, “but too often they 
have been completely hamstrung 
in their attempts. 

“The director of Selective Service 
and the Department of Labor each 
have issued diametrically opposed 
interpretations of the act that pro- 
vides for the reemployment of dis- 
charged veterans. This situation is 
bad enough, for both the veterans 
and the wartime workers, but it is 
intolerable for the employer. 

“No matter what he does in a 
disputed case, he may be taken 


YOUR Sales Map? 


Before you decide — Look at Seattle! 1940 and 
1941 “quotas” are as out-of-date here as the 
quotas of the 1920’s! We repeat: When the 
chips are down — Seattle will rank within the 
“First Ten” Markets of certain makes. Will 


your make be among them? 


The SEATTLE TIMEs is backing its belief in 
Seattle’s future motor market with action. 
In preparation today are plans to help you 
take full advantage of this opportunity. 
The SEATTLE TiMEs is the preferred news- 
paper in7 out of 10 Seattle homes. 


MEAD AND SHOULDERS 
9 


LoS 


ANGELES . 


ABOVE ALt OTHER SEATTLE PAPERS 


SAN FRANCISCO 


before the WLB or the cou 
and charged with violating either 
a contract or the Selective Servs. 
ice act.” 

Section 8 of the act provides that 
the veteran must be restored to h 
old position or to a position of like 
seniority, status and pay, if 
meets such conditions as havir§ 
been honorably discharged and ap-— 
plies for his job within 90 dayg; 
and it is humanly possible for h® 
employer to rehire him 


“An employer cannot, witho: 
just cause, discharge such an em- 
ploye within one year,” Col. Ervin 
said. “Lewis B. Hershey, Selectiv@ 
Service director, has ruled that it 
means just that, absolute restora 
tion to a job without regard ik 
relative seniority. 

“However, the Department ofg 
Labor has said this provision o 
the act merely guarantees the 
veteran his place on the senior 
ity list of the company where he 
formerly worked, with accrued 
seniority credit for time spent 
in the armed forces, but does 
not guarantee a job if it means 
letting out a worker with greater™ 
seniority. 

“Furthermore, the Department 
Labor contends a veteran once re- 
instated in his job is to be given no 
preferential treatment in respect t 
layoffs if, after his rehiring, cut- 
backs or anything else make it 
necessary to release him. 

“Employers who have followed 
the interpretation of the Selectiv 
Service act given by Gen. Hershe 
and have reinstated a veteran al- 
though it meant the discharge o 
an employe with more seniority, 
have been taken before the WLB 
and charged with violating thei 
contract. 


“Other employers who have re 
fused to return a veteran to hi 
job because, in doing so, they would 
have to fire a man with more seni 
ority and thus violate their union 
contract, have been taken to court.” 


Buick Advances 
Davies to N. Y. 


Zone Manager 


FLINT.—W. F. Hufstader, gen 
eral sales manager of Buick, an- 
nounces the appointment of John 
G. Davies as manager of the Buic 
New York zone, succeeding the 

late Roy Horton. 
Davies will di 
rect Buick fac- 
tory sales opera-, 
tions in eastern! 
New York, Con- 
necticut and Newg 
Jersey, under H. 


J. G. Davies 


J. C. Miller, east- 
ern sales man- 
ager. 

Formerly man- 
ager of the Buf- 
falo zone, Davies 
has been associ- R, J. McGover 
ated with the 
Buick sales department for the past 
14 years in various executive capac- 
ities. He has been connected with; 
the industry since 1920. 


Succeeding Davies as manager of, 
the Buffalo zone is Raymond J. 
McGovern, formerly assistant zone 
manager at Boston. McGovern en-4 
tered the auto sales field as a 
Buick retail salesman in Phila- ~ 
delphia in 1933. a 


Ambulances, Hearses 


| Leave Rationing List 
WASHINGTON Ambulances 
l}and longer bA 
| rationed WRI nnounces. Al- 
i thou ns have 
been rs rses and 
n is still 
agzen- 2 


hearses w no 


fambl 


Ye Pe 
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—and this great new car 
will bear the name — 


ZER/ 


Some day you'll have your first look at the sensational new 
Frazer. Before you step inside you'll stop and marvel at 
its beauty. Then you'll slide behind the wheel, and glide off 
into a grand new motoring experience! You'll feel a new sense 
of roominess and comfort—of silent smoothness, limitless 
power and surging speed! You won’t believe it’s true until a 
dozen thrilling miles have passed. Then you'll settle back in 
sheer contentment. ““This is it!’’ you’ll almost shout. “This 
is the car that I’ve been waiting for!”’ 


----------- 
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Yes, the automobile Joseph W. Frazer is grooming for 
production at Graham-Paige is the exciting new kind of car 
that all America wants! You’ll want to see it, to drive it, to 
own it! So, in order not to miss it when it comes—‘‘keep 
watching the news from Graham-Paige!”’ 


GRAHAM-PAIGE MOTORS CORPORATION 
DETROIT 32, MICHIGAN 


Wartime Producers of ‘‘Alligator’’ Amphibious Tanks, Armored Landing Craft ang 
inninnaeneniemiiniiniiaiimmanial Precision Parts for Super-Bombers 


America Looks to Her Farms! 
In a completely separate Farm Equipment 
Division, Graham-Paige is now devoting its 
technical and production slalls to the develop- 
ment and manufacture of Rototillers,* new 
tractors bearing the name Frazer, and other 
improved implements for the nation’s farms. 
Prospective dealers are requested to write: 
Graham - Paige Motors Corporation, Farm 
Equipment Division, Detroit 32, Michigan. 


seein eneeeninatnentiiaineaisieataiinanisnateiiinaitimiiaiil 


po eee 


A 3 Bae. 


*Trade Mark Reg. U. S. Pat. Off. 


Keep Watching the News from Graham-Paige! 
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Marmon to Make 
Trolley Coaches | 


Under Guernsey 


INDIANAPOLIS.-—Marmon - Her- 
rington Co., Inc., is entering the 
transit equipment industry with a 
line of trolley coaches designed 
under the direction of Charles 
Guernsey, who has been elected a 
vice-president of the company and 
manager of the Transit Equipment 
division. 

The first production will be on 
40 and 44-passenger models. Other 
types and sizes will be made as the 
need develops. 

Initial orders have already been 
booked from Indianapolis Railways, 
Inc. and Columbus and Southern 
Ohio Electric Co. 

Guernsey has had some 30 years’ 
experience as engineer, manufac- 
turer and manager in the auto and 
transit equipment industries. He 
was associated with the J. G. Brill! 
Co. of Philadelphia from 1924 to 
1944, 

yuernsey has been an advocate 
of the trolley coach for many years 
and expects to concentrate his ac- | 
tivities exclusively along this line. 
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FIRST SHIPMENT OF civilian Jeeps arrives in Los Angeles. Right off the 
production lines of the Willys-Overland plant in Toledo, these Universal Jeeps 
were flown to the Coast for a premiere showing. Photo shows group of South. 
The air 
freighter was loaned by the Army to American Airlines for experimental flights. 


ern California Willys dealers who met the 


Horton Made President 


Of Great American 

NEW YORK.—Ralph Horton, 
president of Miller Marine Deck- 
ing, Inc., has been elected president 
of Great American Industries, Inc., 
to succeed Harold W. Harwell, who 
retired. 

Great American Industries, which 
has offices here, manufactures elec- 





eeps on their arrival. 


trical and rubber products, trucks 
and automotive equipment. Har- 
well, who has been president since 


January, 1943, will be available as| 


a consultant. 


‘“‘SOMETIME AGO, YOU RAN AN AD for 
me relative to hydraulic brake fluid. I 
sold more brake fluid through the ad run 
in your paper than any other medium.’’— 
Box Number Advertiser. 


aer Want Ad Dept., Inside Back Cover 














Only 2.9% Are Junked . . 





$B Truck Mortality Lou; 
4,419,891 Left } 


(Continued 


year, as compared with 4,551,726 
trucks licensed in 1941. 


This represents a truck mortal- 
ity of 131,835 trucks, acknowl- 
edged to be very low, due in 
part to the fact that the truck 
industry has been producing lim- 
ited quantities of trucks for civil- 
ian use during the war years 
while passenger car production 
ceased entirely in 1942. Also, 
many farmers have licensed 
autos as commercial units to ob- 
tain better gas rations and to fill 
trucking needs. 


The low truck mortality indicates 
a huge replacement market, Polk 
officials believe, since obviously 
many trucks have continued to be 
used which ordinarily would have 
been junked, but because of war 
necessity have been kept running. 
The average truck now on the 





New Alloy Adds Thousands of Miles to Valve Life! 


THE consistent increase in power output of modern 


aircraft, marine, and automotive engines — involving 
higher temperatures and greater stresses—has been a 
constant challenge to the metallurgist to develop valve 


materials which would 


ance under increasingly 


As a result, valve devel 


deliver satisfactory perform- 
severe operating conditions. 
opment has not only held its 


own with ever more exacting engine requirements, 
but it has actually doubled and tripled the normal life 


span of engine valves. 


With this announcement The Eaton Manufacturing 


Company makes an im 
list of contributions to 
Many of these contributi 


valve design, metallurgy 


Plants: 


. * 


FINE PRECISION PARTS TO THE 


portant addition to its long 
improved valve performance. 
ons have been basic “firsts” in 
, and manufacturing methods. 


Eatonite is a heat-resistant, corrosion-resistant, and 


wear-resistant alloy which is readily applied to valve 


faces by conventional welding methods. In extensive 
comparison tests conducted both in the laboratory and 
in the field, valves and valve seat inserts faced with 


Eatonite have invariably shown marked superiority. 


In addition to its remarkable physical properties, 
Eatonite comes well within practical limits from the 
standpoint of cost, adaptability, and ease of application. 


Eatonite has already made a distinguished contribu- 
tion to the efficiency and life of power plants in mili- 


tary aircraft, ships, and combat vehicles; it is destined 


to influence the whole aspect of valve life and efficiency 


in the engines of tomorrow. 


EATON 


EATON MANUFACTURING COMPANY 


General Offices: 


Cleveland, Ohio 


Cleveland, Detroit, Saginaw, Marshall, Battle Creek, Lawton, Vassar, Massil'on, Windsor (Canada) 
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|highway is 7.5 years old. Nearl a 
| 1,800,000 trucks still licensed we ae, fi 
manufactured prior to 1938 a! 
some 173,283 were made before ; The 


1929 — 16 years ago. 
| Like passenger car registration a — 
| the truck registrations reflect shift- P 


|ing populations during the war re tle — 
| riod. More than 20 states had mo ; a 


trucks registered last year than 


they had in 1941. Midwest an ie 


Eastern states had less registra- ast 
tions, while the South, Southwest gaat 


and West sections of the countr’@jgeaoee cr 
showed increases. nat. 


V-! 
Because of these shifts in 
truck ownership, Polk statistici Gee a 


ans said that manufacturers and ; 
others basing sales quotas or a ee 
tentials for new truck sales, pa 7 
and accessories on 1941 registra- 
tions were proceeding on falsey 
assumptions, since many coun- 
ties where war production was 
concentrated had considerable in+ 
crease in trucks, while other 
counties had decreases. The 
breakdown in the report by coun-@ 
ties and states reflects this shift 
in industrial production. 

Because light trucks were no 
manufactured in any quantities 
during the war years, there hag 
been a trend toward mediums an 
heavy trucks, with an increase in 
heavy-heavy trucks (more than 1f 
tons) also reported. 


Osband Appointed 
Field Organizer ¢ 
In Packard Sales | 


DETROIT. — Further consolidg 
tion of field and factory sales or- 
ganizations for close cooperation in 
| an expanded post- 
war distribution 
program was 
completed today 
by Packard with 
appointment of 
the organization 
manager for its 
sales division. 
| Selection of W. 
|E. Osband as 
|manager of this 
department which 
will regulate field 
| strength and ter- 
ritory arrangement in the planned ~ 
expansion was announced by L. W: 
Slack, vice-president and general 
sales manager. 

“Osband’s department,” Slaci 
| said, “will be responsible for organ- 
| ization of field personnel and clos 
| dealer-factory relationship, two vi 
tally important factors in success 
| of our increase to annual distribu 
tion of 200,000 cars.” . 

Duties of the department also 
will include designation of sale@ 
territory booundaries, market an- 
alysis, contract negotiations and 
|dealer development, Slack said. 


— 

























W. E. Osband 























| Obituaries 


‘Celli, 63, Dies on Coast; 


Early Chevrolet Dealer 
| OAKLAND, Calif.—Bernard Celli 
|sr., 63, co-founder of the oldest 
Chevrolet dealership on the Wes 
| Coast, died here Aug. 2 after an ill- 
ness of several months. 

The firm of Cochran and Cell 
was formed in 1906 when Mr. Celli 
land Joseph E. Cochran converted, 
a blacksmith shop into a wagon 
shop. In 1916 the firm took on the 


Chevrolet franchise. 
* 


| 
|Rites Held for Peckham, — 


|Head of Ohio Buick 

TOLEDO.—Funeral services for 
George Grant Guy Peckham, presi 
dent of the Ohio Buick Co., were 
held Friday at Shaker Heights, O, 

Mr. Peckham died of a heart at & 
tack at his Rockefeller Plaza offices 
in New York Tuesday. He was 71 

He had been both president os 
NADA and the Cleveland Automo- 
tive Trade Assn. during his 40-yea 
career. 



















* * 





















* x 
Louis H. Ludeman 
NEW YORK. — Louis H. Ludeman, 
| 52, former used-car manager of Glidden 
| Buick Corp. here, died Aug. 5 in Vet 





erans Hospital 
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rieaviest Impact on Industry. . . 


‘Cutbacks Hit $2 Billion 
uring Last 4 Months 


DETROIT.—The heaviest impact 
V-E war contract cutbacks is 
st beginning to be felt by indus- 
, figures released last week by 
\WPB here show. 

The figures, which give the 


«|Ford Tractors 
‘Roll After Shift 
‘To Highland Park 


HIGHLAND PARK, Mich.—Ford- 
Ferguson tractors are rolling from 
a new assembly line at Ford's 
Highland Park plant. 

Offices of Harry Ferguson, Inc., 
distributor of the tractor, have 
been shifted here from the Rouge 
plant at Dearborn, where tractor 
production had been centered since 





backs made since July, 1944, by 
months in which they were re- 
ported to the production readjust- 
ment committee: 

Total July-December 


ROME 4S 44s Vv aSeS ER OR $ 5,790,000,000 














- onth-by-month effect of cutbacks i 
; ene yt APPOINTMENT of the Owens Motor Sales, Inc., St. Paul, Minn., as Hudson | Mid-1939. 
ported to WPB's production re- huni 1 sso aeh ens distributors for St. Paul, eastern Minnesota and western Wisconsin is announced | Completion of the mammoth 
justment committee from Apr. 1 September esr eee 100,000,000 p A of 7 — = Fy —— < neen. = gorsiee er machinery moving job, said to have 
SI tie 92 eavenl that achadules| September ......... ,600,000, rts depot already has been enlarged and m . J. R. Fry - . an | 
bs 7 a pean a a ce CORI ook on oc ccuce 1.520,000.000 | dent and treasurer of the company, H. C. Fry is vice-president, and Vv. H. Sohn: | Cost more than $1,500,000, is expect- 
for the four months o pril, May, November "370,000. son is secretary and general sales manager. Among other members of the organ-|ed in two or three weeks. Mean- 
% ne and July were reduced by ap- Crenadion eer nae os6 sea aoe —s = M. Bertholf, -“ a. A. Altmann, parts manager; S. Schone- | while, tractor output on a virtually 
eae + 29000000000 Rv cean.| Vecember ......... an, service ; j ; ; Aes Hae 
roximately $2,000,000,000. By con- ew ee Se, ee ee Se Se eee ———_————| unrestricted basis mounts daily 


‘rast, August schedules alone have | Total January-July, with WPB controls lifted. 


. ‘ ; 
duced by m 9 operations in the New York metro- ‘ 

5 rs eae A. Sunk os Gameaes 1 a eae eRaeneveN ee Davies to Head politan and adjacent area under H.| Although the bulk of the cur 

V-E cuts in contracts processed Februar “davehians 1,210,000,000 B i k N Y Z J.C, Miller, eastern sales manager.|pution, part of it still 1s earmarked 

the committee, including those} March AEN "440,000,000 UIC . a one ae ae on oe as saan r "hese a [cae 

as , Including those; March ............. ,000, : yerseas, sus officials 
made in April before the final col-| April .............. 3,037,000,000| FLINT. — Announcement was |°@o" hae yo Stee Davies | anid. ieee renee 

apse of German resistance in Eur-| May ............... 7,668,000,000 | made last week by W. F. Hufstader, a eee a . Buff x oe - sieaialinincsiencaiet ; 
ge, total about $15,000,000,000, or] June... 2... 3,479,000,000 | general sales manager of Buick, of | Raymond J. McGovern, formerly| A+ T- Madsen, of Sigourney, Ia.. 
which $8,509,000,000 affect 1945) July ............... 1,051,000,000 | the appointment of John G. Davies assistant zone manager ‘at Boston.| expects to get sufficient materials 


4shedules and $6,725,000,000 affect} GRAND TOTAL ....$23,195,000,000}as manager of Buick New York to complete construction of his 


m6 C246 = schedules. ‘ zone, succeeding the late Roy| — , ‘os de> tan 7 Ford garage this summer, Initial 
These gee oe a Soon cut-| Others are profiting from AN Want Ads, | Horton. an open forum for the "expression of asel- construction, which began in 1942, 
sl acks, or scheduled reductions in| why not you? See inside backcover. Davies will direct factory sales ers’ opinions. was halted because of the war. 





prime contracts. They make no al- 
lowance for new contracts that 
= nave been let for war work or of 
any increases in production result- 
ing from rescheduling, that is, 
———"ehere an item under contract is cut 
out by a service for one month and 
artially or entirely restored for a 
ter month. They represent there- 
fore a report on cutbacks and are 
ot to be taken as a measure of the 
net decline in the war production 
program. 
Because about three-fourths of 
the $8,509,000,000 takes effect in the 
last five months of the year, there 
as not been time for the release 

















The HUB of your 
POSTWAR PROGRAM 





of primary materials in important -_ — 
uantities, the committee pointed > 
a 
The following table shows the ay 
Zollar volume of cutbacks reported ». 
om Apr. 1 through July by : = 
months in which they take effect 
> sane: is cinscancigis A SHOP EQUIPMENT FINANCE SURPLUS CARS AND TRUCKS 
sotal 1945 ............ $8,509,000,000 - PLAN to help you buy im- —a plan to finance both your 
a ae proved machinery, purchase of surplus cars and 
SUN 6.25.5 .dee ss snta as eG 648,000,000 trucks from Government Agen- 
ee ee eee 990,000,000 cies and their sale to retail 
CO ore ror 1,206,000,000 buyers 
Gestember .......... 1,304,000,000 e 
IN seiiweicewnndes 1,317,000,000 
9 November .......... 1,339,000,000 
December ..... cscs 1,321,000,000 
SE NE wis si,e-0-e:ao ws $6,723,000,000 


The following table shows cut- 


Firestone Co.., 
45, Points to 


War’s Lessons 


AKRON, O. — Lessons learned 
#hrough allout war production will 
be used by Firestone Tire to pro- 
duce hundreds of new and better 
roducts after hostilities end, 
Harvey S. Fire- 
stone jr., presi- 
dent, said last 
week. 

In a statement 
on the forty-fifth 
2annive vr - 
sary of the 
founding of the 
company, Fire- 
stone declared 
that “during the 
world -_ shatter- 
ing events of the 
past five years 
we have learned many things 
which will, in the postwar world 
enable us to make products of 
even greater quality and value 

"yhan in the past. 

“As soon as the government gives 
athe word, we are prepared to re- 
onvert our factories from war- 
time to peacetime production,” he 
egaid. “When that happy event 

Occurs, there will come from Fire- 

stone hundreds of new and better 
S@roducts for a new and better 

world.” 
Firestone praised the firm’s 93,- 
=@00 employes for their contribution 

o Firestone’s victory program. 


' RETAIL FINANCE PLANS to WHOLESALE PROFIT INSUR- 
give customers low cost finan- ANCE on your floor-planned 
ting plus insurance and pro- new and used cars up to the 


i tection features that safeguard established retail selling price. 
| driving and ownership. s 


\ 
\ 







FLOOR PLAN for financing CARepair PLAN for customers 
your purchase of new and used to finance repairs, major over- 
cars and trucks. haul jobs, tire and accessory 


‘ purchases. 






Firestone jr 


There's more to financing 
than money ! 
UNIVERSAL C.I1.T. CREDIT CORPORATION 


One Park Avenue, New York 16, N.Y. 





a 


Service Garage of Newport, 
Wash. has been incorporated by 
BR. R. Schackelton and E. L. Shel- 
ion to deal in all kinds of auto- 
mobiles and garage supplies. 





» 
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Advisory Program Set... 







U.S. Rubber Drives 
For More Dealerships 


By Jack Weed 
Epitor’s Note: This is the fourth 
in a series of articles on the tire 
industry’s postwar plans. 


NEW YORK.—When one consid- 
ers the postwar tire merchan- 
dising plans of United States Rub- 
ber Co., one cannot consider U. S. 
alone but must consider three sep- 
arate marketing divisions and four 
company brand lines of tire prod- 
ucts, each with broad coverage of 
the market in a variety and range 
of types and sizes. 

United States Rubber has_ so 
planned its approach to the tire 
market that no two lines overlap 
to any extent; with all four lines, a 
fairly complete coverage of the tire 
replacement market is assured. 

U. S. tried out the company- 
owned store idea prior to 1935 but 
dropped the program after it had 
opened 40 stores. Since that time 
the entire sales policy of the com- 
pany and its divisions has been to 





How 


get the tire replacement business 
through independent outlets. U. S. 
also discontinued the practice of 
selling direct to commercial con- 
sumers at the same time it drop- 
ped the company-owned store 
idea. 

The company, however, does fur- 
nish its U. S. dealers, under the U. 
S. trademark, and the dealers of its 
Fisk and Gillette divisions under 
the Fisk and Gillette trademark re- 
spectively, quite a line of auto ac- 
cessories, batteries, spark plugs, fan 
belts, oil filters, radiator hose, 
cables, brake fluid, radiator chem- 
icals, cleaners and waxes and other 
chemical compounds that go well 
on the merchandising table or for 
over-counter sale. 

Well-Rounded Lines 

These items are made available 
in attractive packages to provide 
the independent tire dealer with a 
well-rounded line of co-related mer- 
chandise that will add to his sales 


Would You Like 


TO HAVE 15,000 


LABOR-SAVING DEVICES? 


Perhaps Los Angeles may never make quite 


that many, but Los Angeles manufacturers 


are going to try! 


Indeed, they have listed 


hundreds and hundreds of war-inspired in- 


ventions they plan to manufacture and sell 


when peace comes, 


Already houschold and consumer items are 


being made 


and sold by some Southern 


California war-created plants. One of 
. them now offers more than 1700 jobs in 
the manufacture of consumer items 


jobs that were non-existent before the war! 


“Everybody's Newspaper” 


in Southern California 
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5000 MILES « INFLATE TIRES Once a 


INTERVALS 





VIEW OF ONE of Boston Packard’s display rooms. Note the advice given by 
sign suspended from the ceiling on how to get greater tire mileage from 


U.S. Tires and Packard cars. __ 
volume as well as provide store 
traffic that can be sold tires and 
tubes. 

For U.S. is mainly in the business 
of selling tires and tubes and it is 
on these products that all merchan- 
dising plans are based. All three 
major lines, U. S., Fisk and Gillette, 
are complete with tires for car, 
truck, tractor, off-highway, indus- 
trial and for farm implements and 
bicycles. Camelback for recapping 
is furnished dealers and jobbers in 


pete 


WEEK 
DRIVE SLOW ane EASY on the BRANES 


all lines under the terms of thei 
respective deals with the variou 
divisions. 

U. S., like all tire manufactur- 
ers, has increased its production 
capacity considerably and is now 
in the process of building up its 
dealer representation to merchan- 
dise as much of this increased 
capacity as is possible, consistent 
with good business and profit. 


Outside of its car factory original 


equipment business and some pri 








We think you will be interested in the 
postwar plans of our ew industries. For 


they are plans that assure more jobs, bigger 


peacetime pay rolls than Los Angeles ever 


had before, that will augment our already 


established and prosperous economy. We'd 


like co give you this story, told in our book- 


let, “An Eye co the Future.” 


Ic takes but 


4 penny for our thoughts—juse drop a 
postcard to THE TIMES or to our rep- 


resentatives, 








vate brands for mass markete 
a 


through contract dealers. Amos 





U. S. lines of tires and tubes a 
hundreds of franchised automoti‘ 
dealers. 

Basically the U. S. franchise i 


and recapping and repair materi 
The other over-counter mercha 


who wish it, but automotive de 


thing in the line but tires and tu 
if they so elect. They are sho 


tire-recapping business, particula 
ly if they have set up a separate 


sale and servicing of tires. 
Some Must Services 


r 


3 


also shown the advisability of pr, 
viding tire service for their tra 


petitive automotive services 
brake adjustment, wheel balancin 
and front end alignment are adv 
cated. These services, it is point 


but sold tire customers as an i 
surance measure against tire fa 


maladjustment of the car. 


architectural service in the layin 
out of new buildings or remodeli 


dise displays and sales equipmen 

To get a close working har 
mony with its dealers and to 
understand the dealer proble 
better, the company has es 
lished the U. S. Tire Dealers’ Ad- 


standing dealers from differen 
parts of the country. 


tire business, analysis of a dealer 


by proper accounting, systemati 
over inventories, and coordinatiog 
of the various functions of the dea 


to make the dealer franchise eve} 
more valuable and profitable an 


when it comes. 


type of dealers in the best-suitef 


develop a strong, financially health 
distribution organization that wi 


storm or period of keen competi 
tion. x 
Fisk Dealer Line 

The Fisk line is wholly a deale 
franchise line, with the dealers 
given long-term contracts and pro- 
tected territory. 

Fisk centers its distribution in“ 
the important market centers of 
the country and each distributo 
works within what is known as 
an authorized territory. Fisk is 
driving for a “quality” dealer pro 
gram similar to that type of deal- 
er program in the vehicle field 
and expects its distributors to 
support their sales efforts by a 
complete tire service program in 
cluding tire recapping and qualit 
tire repair. 

To insure a quality program i 
every outlet, the Fisk division wilh 
institute a training program that 
will not only teach recapping a 


tires and tubes are_ sol 


the thousands of dealers selling the 


old ones, and advice on merchan- 


sales promotion, effective controls 
er’s business, the company expects 
enable him to meet competition 

U. S. feels that, with these aids 
and the establishment of the proper 


locations, its dealer program will 


be able to weather any business 
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cludes the sale of U. S. tires a= 
tubes, U. S. batteries, accessories 


‘ 


dise is available for those dealers 


{ 


ers are not required to handle any 


i 


the advisability of getting into the 


( 


partment in their dealership for the 


{ 


Independent U. S. tire dealers are 


{ 


and in this tire service such com- 


1 


out, should not only be available 


‘ 


1 


ure caused from misalignment or 


ap isk in 
To aid U. S. dealers, the facto having 
has provided a department that will ‘Ibow 
offer its services in store planning resses 
arrangement of stocks and display, 


a 


business from the facts developed 


— 
















repair with synthetic materials but ; 


go into the subject of shop layou 
and care and use of equipment. 
Fisk recognizes that some of the 
old forms of competition will so 
day again return and that, upon t 
factory devolves an obligation to 
use the best efforts possible 
training the dealer in the funda- 
mentals of sound merchandising, ta 
the end that he will be able to su 
cessfully meet this competitio 
when it arrives. 
properly, Fisk has started its trai 
ing program with its own fiel 
force, feeling that no training pro: 
gram can be more successful tha 
the men that are delegated to over- 
| see it. 
Fisk feels that the well train 
dealer, with the proper service set- 
| up, will be just as able to cope wi 
| the mass marketer competition tm! 
| postwar as he has been in the war 
| period, where the dealer has gain 
| ground mainly because he was will- 
|ing and able to render services tha 
(See TIRES, Page 15, Col. 1) 
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Excess Profits Tax 


51 Percent Favor Immediate Abolishment, 
Survey by Credit Men Shows 


NEW YORK.—Immediate aboli- | 
on of the excess-profits tax was 
,ivored by 51 percent of a repre- 
gentative group comprising all 
ypes of industries in a sample 
survey on taxation, it was reported 
™re last week by the National 
issn. of Credit Men. 


pe percent of the members 
polled favored continuing the in- 
,ome tax on capital gains, while 
gee pay-as-you-go plan for individ- 
al taxes was opposed by only five 
wereent of the business men 
uecried. 
Those favoring elimination of 
-the excess-profits tax argued that 
't siphons too much capital from 
needed working funds. They 








Tires 


(Continued from Page 14) 
-vere impossible under the chain 
ore type of setup. 

_ That is the principal reason why 
gp isk insists on its postwar dealers 
having a location which gives them 
slbow room for service. Fisk 
™@§resses location, easy entrance and 
plenty of apron room. 


ax Fisk also utilizes the Distrikution 
=1dvisory Council as a means of 
keeping in close touch with its 
Micalers’ problems and in the shap- 
‘ing of plans and policies that affect 
_its dealer body. 

= To Jobber Trade 


The third marketing setup in- 
mide the U. S. organization is the 
Gillette division, which is charged 
_with the marketing of all tires 
gether than U.S. and Fisk. The Gill- 
ette line is now marketed to the 
jobber trade and the Federal line 
m™ regional oil companies and to 
very large jobbers. 

-. The Gillette field is seen as cov- 
ing some 250 major jobbing cen- 
ters in the country serving relative- 
~y large marketing areas. The mer- 
© andising approach in support of 
these jobbers is the same in prod- 
cts, services and selling as with 
the U. S. and Fisk lines. Dealer 
advertising and promotional aids 
™@. ill be made available to help each 
jobber develop a strong dealer or- 
-anization in his territory. In addi- 
ion to tires, the Gillette line wiil 
also have tubes, batteries, spark 
ss. chemical accessories, camel- 
yack and repair materials all pack- 
aged under the Gillette name. 
™@ The distribution of the Federal 
‘line of tires and tubes is confined 
to regional oil marketers or for 
®ery large jobbers that have estab- 
lished strong distribution in large 
areas that may encompass several 
_tates. Such outlets have fully 
manned merchandising depart- 
a and they assume the mar- 
eting and promotional responsi- 
bilities in the areas they serve. 
® Thus United States Rubber Co. 
offers dealers three different 
plans with no company-owned 
Bstore competition. And upon this 
dealer representation the com- 
any is pitting its postwar mer- 
chandising with full confidence 
that its dealer policy will enable 
it to weather the storm of keen 
competition that is certain to 
come within the next few years. 

In both the U. S. and Fisk lines, 
the company feels that to be a suc- 
pri tire merchandiser the auto- 

1otive vehicle dealer should set 
up a separate department under the 
— of an experienced tire 

1an, provide tire service and re- 
capping and, if in an area where 

uck tires or farm tire potential 
make it worthwhile, to handle these 
and tubes as well as the pas- 
senger car sizes. 

Next week: Goodrich. 


_ 


U. S. Urged to Set Up 


esearch Foundation 
WASHINGTON. — Establishment 
* a national research foundation 
by Congress for the purpose of 
oe a national policy for 
‘ientific research and education 
.S proposed by Dr. Vannevar Bush, 
Bi rector of the Office of Scientific | 
Research and Development, In &| 
gro to the White House | 


pointed out that it penalized con- 
cerns producing more efficiently 
than others and did not allow 
the accumulation of proper 
reserves. 


Supporters of the income tax on 


capital gains hedged their approva! | 


with a request for liberalization 
of the provision disallowing long- 
term capital losses. They also 
warned that, if abolished, it would 
increase speculation. On the other 
hand, replies favoring abolition of 


the incentive for investing and re- 
investing funds.” 


Eighty-seven percent of those re- 
plying to the survey favored a 
single income tax on _ corporate 
earnings rather than the present 
system of normal tax, surtax, de- 
clared-value tax and excess-profits 
tax. It was asserted that business 
can plan future operations with 
more certainty under the single 
income tax. The present plan was 
assailed as “confusing” and “com- 
plex and misleading.” 

Discontinuance of federal war- 
time excise taxes on such prod- 
ucts as jewelry, furs and cos- 
metics was opposed by 58 percent 
of those replying, who contended 
such levies should be continued 
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Congress Swings Attention 
To Transport Problems 


WASHINGTON.—Highlighted by 
investigations to be conducted by 
House and Senate Interstate Com- 
merce committees, the many trans- 
portation questions accumulated 
during the war are receiving care- 
ful appraisal here. 


Foremost reconversion problems 
are termination of wartime trans- 
portation controls, disposal of sur- 
plus transportation property, and 
possible steps to retain some of 
the benefits in efficiency developed 
to meet war needs. 


vealed in questionnaires on which 
those interested will be asked to 
submit their views by December. 

Among the questions to be con- 
sidered doubtless will be that of 
interrelationships between diifer 
ent forms of transportation, federal 
organization for dealing with its 
various problems, and many sug- 
gested amendments to. existing 
laws, governing rail, motor, water 
and air carriers, and freight for- 
warders. 

Meanwhile, bills covering cer- 
| tain specific subjects, needing 


the tax charged that it “eliminated| revenue yield. 


Read y Now 
THE TEXAS 
ALMANAC 


and State Industrial Guide 


Published by The Dallas News 


A book that should be on the 
desk of every advertising and 


sales vec utive. 


Bound by Mail Prepaid, 85c 
1 Bound by Mail Prepaid, $1.15 


ers rere Radio Stations 
We ete 
The Texas Almanac 


for the duration of the war for 








Ghe Dallas Morning News 


The detailed scope of the Con-| prompt 
gressional investigations will be re- | Congress. 





America Faces West and South 
And Southwest 


... west because out there a war has 


still to be won. 


... south because that way, in Mexico 
and on beyond, lie America’s highest 
hopes for a future of prosperity and 


peace. 


... southwest, to Texas, because mil- 
lions of Americans have learned that 
the Tide of Empire is flowing this 
way, that Dallas is a capital of the 
land of business opportunity . . . not 


only tomorrow, but 


today 


John B. Woodward, Inc. 
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Auto Personnel 


Hupp Appoints Hoelzel 
Product, Sales Engineer 


Appointment of 
Fred Hoelzel as 
product and sales 
engineer of Hupp 
Motor Car Corp. 
is announced by 
company officials. 

Hoelzel was 
formerly con- 
nected with Cad- 
illac in manufac- 
turing sales 
activities and as 
an industrial en- 
yzineer. 

e * * 


Kraus Named Sales Chief 
Of Detroit Seamless Steel 


J. J. Kraus has been appointed 
sales vice - president of Detroit 
Seamless Steel Tubes Co. He suc- 
ceeds C. H. Hobbs, resigned. 

Kraus was released from active 
military service last month, having 
been in uniform since 1942. He was 
lately stationed as a ‘major with 


Fred Hoelzel 


the eee office, Chief of 


Ordnance. 
a * os 


Nye Succeeds Dollens 
At Delco-Remy Division 


H. E. Nye has been appointed 
manager of Delco battery opera- 
tions to succeed B. A. Dollens, who 
on July + became general manager 
of the Saginaw Malleable Iron 
division, accord- 
ing to O. V. Bad- 
gley, general 
manager of the 
Deleco-Remy divi- 
sion of General 
Motors. 

Associated witn 
Delco-Remy since 
1915, Nye has 
served as general 
purckasing agent 
for the division 
since 1929. As 
manager of bat- 
he will direct op- 
division’s battery 


H. E. Nye 


tery operations, 
eration of the 


plant at Muncie, Ind., and the con- ! 


struction and operation of a new 
plant at New Brunswick, N. J 
+ * * 


'Hilty Rejoins Reo Motors 


As Assistant Sales Chief 


Return of Robert D. Hilty to ex- 
ecutive duties at 
Reo Motors, Inc., 
as assistant gen- 
eral sales man- 
ager, was an- 
nounced here last 
week by Don C 
Streeter, generul 
sales manager. 
Since 1935, he 
has served with 
Mack. Hilty’s re- 
turn to Reo at 
this time coin- 
cides with rapid 
completion of Reo’s postwar plans, 


Streeter said. 
* * 


Arrington Given Post 


As Goodrich Sales Aide 


Ernest E. Arrington has been 
appointed manager of camelback, 
repair materials and accessory sales 
of the Replacement Tire Sales di- 
vision of B. F. Goodrich Co., it is 


R. D. Hilty 


;announced by Joseph A. Hoban, 


merchandise manager. 
Arrington has been manager of 





recap plant operations for the last | for David Shapiro Co., 


five years and is succeeded in that 
post by Ray S. Jenkins, who has 
been general supervisor of recap 
plants. 

* * * 
Commercial Credit Opens 


Offices in Peoria, Pueblo 


Commercial Credit Corp., a sub- 
sidiary of Commercial Credit Co., 
Baltimore, has established an office 
in the Commercial Bank building, 
301 Adams St., Peoria, Ill. The new 
office will be in charge of Burton J. 
Anderson. 

Commercial Credit has _ also 
established an office in the Colo- 
rado building, 409 N. Main St., 
Pueblo, Colo. The office will be in 
charge of J. R. Kerrigan. 

” * * 


Everson Transferred 


Commercial Credit Corp. an- 


a 


LENG 


Bostoai. 
Kaiser was associated with the 
United Motors Service division 4 
General Motors for the past 22 
years as field manager for “a 
England. 


* * * 


Polk Advances Wahl 4 


William G. Wahl, manager of the 
R. L. Polk & Co. Philadelphig 
office for the past 10 years, h 
joined the national staff as a rep- 
resentative of the Direct Mail 
vertising division of the compahs 
in Detroit. He has been succeeded 
in Philadelphia by W. K. Griffis 
former sales manager of thé 
branch. 

* * * a . 


Lightfoot Gets Boost 


Milo W. Lightfoot, formerly ( 
New Haven, Ind., is now manage 
of the Marion (Ind.) branch of 


the Commercial Motor Freight Ir’@ 


nounces the appointment of H. L.| of Indiana, succeeding Gerald Carr, 
resigned. Connected with the Com, ~ 


Everson as office manager at Phoe- 
nix, Ariz. Everson has been district 
representative at Los Angeles for 
the company. 

* a * 


Kaiser Joins Shapiro 


Fred Kaiser, long identified witn 
the auto parts and accessories field, 
has been appointed sales manager 


@ *Houdaille engineers know the answers to scores of 


problems involving vibration control — and constantly 


are engaged in solving new ones. 


Millions of Houdaille hydraulic instruments absorb the 


bound and rebound, the side-sway, the shimmying forces, 


which attack cars, trains and planes. 


Out of this rich experience, we have been called upon 


to design energy-absorbing devices to control vibration 


on machine tools, crushing machines, power presses, drill- 


ing equipment, knitting machines, engine mountings . . . 


even the “‘water hammer” in pipe lines. 


This advertisement is an open invitation to submit vi- 


bration problems of any kind to us. We shall be glad to 


share our experience with you. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 
BUFFALO 11, NEW YORE 


* Pronounce ed —Hoc-dye 


apakiie Da ey ee 


mercial Motor Freight Co. for sef 
eral years, Lightfoot served at the 


Fort Wayne branch prior to hig 


Marion promotion. 
*€ * * 
John W. Hobbs, of the John 
Hobbs Corp., 
member of the new municipal plan- 


ning committee that will direct th@® 
postwar development of Springfield, 


Til. 


* * * ; 


_ 


— 


has been named a | 


Eugene E. Wilson, vice-chairman ~ | 


of United Aircraft Corp., has be 
appointed by Gov. Raymond 
Baldwin to serve as a member of 
the Connecticut State Airpo 
Commission. 

* * * 


John L. Collyer, president of 
F. Goodrich Co. has been 
elected a member of the Board c@ 
Trustees of Cornell University for 
a five year term. 

* * * q 


Frederick M. Peyser, a member 


of the banking firm of Hallgartez. 


& Co., New York City, has bee 


elected to the board of directors © 


of Lear, Inc., it was announced bj 
William P. Lear, president. 


* * * 


Dr. Benjamin S. Garvey jr., ha’ 
been appointed technical service 
manager on rubber chemicals o 
B. F. Goodrich Chemical Co., it il 
announced by Allyn I. Brandt, gen- 
eral sales manager of rubbeg 
chemicals. ‘ 

* * * 


Commercial Credit Corp. an 
nounces the appointment of W. S. 
Royall jr., as manager of its —— 
(Fla.) office. 

* * x 

Niagara Machine & Tool Works 
Buffalo, announces the appointmen¥ 
of Franklin A. Reed as sales man- 
ager. He succeeds George R. Ki 
ney, resigned. 

. * * 


Rollin D. Hager has been name 
general superintendent of the In- 
dustrial Products division of B. F. 
Goodrich Co., it is announced by ™f 
G. Graham, vice-president. Hager 
succeeds G. L. Matthias, who hag 
retired because of illness. 

H. L. Dixon has been appointed 
to Hager’s previous post as pro 
duction manager of the division. 

x + ok 

William W. Martin, associate 
for 33 years with the express busi- 
ness, has been appointed superin- 
tendent of public relations fo@ 
Railway Express Agency with of- 
fices at 230 Park Ave., New York 
city, it is announced by K. M 
Merritt, general manager of public 
relations. 

*. * Ba 

Paul C. Jones has been name 
field technical manager of the H 
F.. Goodrich Chemical Co., it is 
announced by W. S. Richardson 
president. 


CUSTOMER CONTROL 


The Most 
Complete and Successful 


Owner 


Follow-Up System 


R. C. Stevenson Company, Ine 
Long Island City 1, N. Y. 


re- 7 
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yin the early stages, the? 
work was under supervision 


w the Kellex Corp., a name 
synthesized from the M. W. Kellogg 
o., leading engineering consultant 
the Oak Ridge, Tenn., installa- 
tions and the label “X-100” which 
rysler applied to its part of the 
ogram. Kellex was apparently 
eventually disbanded after the work 
tered the production phase at one 
uit the Chrysler plants in Detroit. 
Numerous other Detroit manu- 
o turing concerns, as well as a 
mber of prominent automotive 

3 lee gave their assistance, al- 


\ 


though all were 

constantly kept 

under a strict 

: cloak of anony- 

J mity. Even today 

le only a smattering 

tk 2 4, of the full details 

| 3 of their work has 
ae been released. 

ee One high auto- 

mae motive official, 

, / closely associated 

4 with a part of the 

H. Allen work, who was 

questioned over 

two years ago about the signitic- 

sce of the development, stated 

Mat while he could disclose no de- 

tails he felt that it could be the 

gle means of bringing the war 

xvainst Japan to a quick and suc- 

cessful conclusion. He appears to 

meve been right. 

* 
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* * 


Buick Resumes 


foundry Operation 
FOUNDRY OPERATIONS were 
Fsumed at Buick last week follow- 
ing a brief shutdown for renovation 
nd installation of extensive new 
“quipment. Production of the Her- 
cules engine block has been com- 
Moted, and passenger car castings 
1or Olds and Buick now are being 
scheduled. Most of the new equip- 
ent in the foundry has been de- 
veloped for the purpose of improv- 
ing working conditions and lighten- 
¢ the amount of manual labor re 
quired. Traveling pouring plat- 
arms, dust collection hoods over 
Wakeout stations, dust collectors 
on all six cupolas, etc., are typical 
ef the new devices now operating. 
First shipments of certain parts 
for Plymouth bodies to Briggs 
lants are scheduled for Sept. 17, 
suggesting it will probably be 
Oct. 15 at the earliest before any 
nal Plymouth assemblies will 
have been rolled from the line. 
« * 


-BSOME ARE arguing that if man- 
ufacturers should agree to the con- 
uation of 1942 prices on 1946 pas- 
ger cars, even though it meant 

appreciable losses for a time, they 
ssicht deflate in the public mind 
Wiy justification for union labor's 
demands for still higher wage 
wates. Auto builders will lose money 
at present restricted production 

Jevels even if they could wangle a 
['® percent increase in retail prices, 
and the granting of such an in- 
rease would have its inflationary 
<ypects in the eyes of the public 
which would appear to make de- 
mands for higher wages reason- 
"&le, whether they actually are or 
not. "2s © 

° ° Ss 

hooting Star’s 

Sleek Finish 

4@SURFACE FINISH on the sleek | 


__Pontiac’s Model Shop 


resented in Movie 
PONTIAC. — Motion pictures 
cse@ef Pontiac Motor division’s 
Model Service Center have been 
taken by General Motors for 
Seehowing at General Motors Club 
meetings throughout the nation. 
The Pontiac exhibit is pictured 
Sn detail with all the types of 
equipment on display in actual 


_, 


ae 
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e Auto Men Took Role 


In Atom Development 


By A. H. Allen 


A LARGE NUMBER of automotive and allied industry 
plants contributed importantly to the two-billion dollar 
atomic bomb project, the principal participant in the group 
sving Chrysler Corp. which has had a crew of engineers and 

pecialists busy on the program for well over two years. 


oO 
new Lockheed P-80 Shooting Star 


jet plane is a complicated matter, 
which should interest automobile 
body experts. The riveted aluminum 
alloy exterior first is smoothed by 
grinding the rivets flush. Then a 
zinc chromate prime coat is ap- 
plied, all butt joints are cement 
filled and flexible joints covered 
with organdy mesh tape. 


Next a surfacer is applied, over 
which is sprayed a negative gray 
paint. Then the paint is baked on 
in ovens large enough to accommo- 
date the entire plane (wingspan 39 


cz 
@@ Of course, I 


that, with only 400,000 new cars” - 
scheduled to come off all Detroit pro- 
duction lines from January to March, 
there won't be anywhere near enough 
Mercurys or any other cars this year— 


to go ‘round. 
"So I hope you 


will set aside some 1946 models for 


| 
| as ~e 


=. Say SE FEW RS o= 
ee we * e) y 


e% 
ey 


— 
it 


ws 


MASSED VEHICULAR MIGHT is now being assembled near Manila for the 
pending invasion of the Japanese homelands. At this depot have been collected 
hundreds of Studebaker Weasels, the light amphibious carriers that have played 
a@ prominent role in troop movements in previous Pacific action. 


feet, length 3414 feet, height over 11] spray coating of wax and polishing. 
feet). The baked finish is sanded] Figure the cost of such a finishing 
lightly and buffed, followed by a ! job. 


17 


ee |Fruehauf Rejoins 


Truck-Trailer 


Association 


WASHINGTON. — Fruehauf 
Trailer Co. has rejoined the Truck- 
Trailer Mfgrs. Assn., according to 
an announcement here last week bs 
E. J. Lucas, president of the group. 

Fruehauf named Les Allman as 
chief liaison man in _ connection 
with its association activities. 

TTMA said that with the Frue- 
hauf membership the association 
expects to be even more effective 
in improving highway legislation. 


Tool Shipments Jump 


While Orders Decline 

WASHINGTON. — Machine-tool 
shipments in June amounted to 
$41,040,000, as compared to $39,825,- 
000 in May, according to WPB. 

The value of net new orders 
received decreased $2,997,000, or 11.4 
percent in June, to $23,201,000, as 
compared with the previous 
month’s figure of $26,198,000. Un- 
filled orders decreased to $256,871,- 
000 in June, 6.5 percent under the 
May total of $274,786,000. 


your old established customers—for 


people like me who, 


with war-money or 


peace-money, have always bought our cars 


new. 


"We have the most stable dollars—the 


good jobs, good salaries, 


executive 


positions—and the steadiest stake in 


understand He 


the nation. 


the readers of TIME. 


Remember us, please." 


These are the kind of people you think of when you think of 


TIME families still own 108 cars per every 100 families— 
and they bought 88 of every 108 cars brand new. 


The best way to talk cars to this group of super-buyers is 


and other car makers 


through the pages of TIME—the magazine they say they prefer 
9 to 1 over all other magazines they read. 


7ops with tomorrows Top Customers, too! 
__—— at rane) 
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AUTOMOTIVE 


—Auto Advertising 


Odlum Purchase of Liberty 
Forecasts I mprovement 
By Robert M. Finlay 


Purchase of Liberty magazine by 
Atlas Corp. & Associates was an- 
nounced last week by Floyd Odlum, 
Atlas chief. Title is expected to 
change hands about Aug. 20. 

While no change in direct man- 
agement or policies is scheduled, 
general plans to strengthen the 
position of Liberty with respect 
to the postwar picture are being 
considered. 

The entire capital stock is being 
acquired from Paul Hunter, pub- 
lisher, and the Cuneo Press. Hunter 
has been placed under contract to 
carry on active management and 
he, along with Edward Maher, ed- 
itor, has taken a minority interest 
in the purchasing group. 


tion in U. S. and Canada of about 
1,500,000, while the screen group 
has about 1,000,000. Earnings of the 
group have been running about 
$150,000 a month before taxes. 


Tops 

J. H. Coolidge, vice-president and 
treasurer of Thompson Products, 
reports that Financial World has 
named his company’s annual report 
as the best in the automotive equip- 
ment industries. 


Sticks 


A well-publicized name sticks in 
the minds of the people despite 
counter publicity. Early in 1944, 
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‘chart + Membership 
wi A naw 


F. W. CRAWFORD, president of Thempson Products (left), representing the 
National Assn. of Manufacturers, presents a “Golden Anniversary Certificate 
of Membership” to Vice-President T. G. Graham, of B. F. Goodrich Co. Goodrich 
was the only Akron company to receive the award and the only company in 


Inc., 


was 


executive vice-president and oo 
eral manager. 


Names 

Dudley Brown, auto editor of 
Seattle Times for 14 years, has 
signed to take active charge of 
Dexter Engraving Co., which @ 
recently purchased. 


Lowell H. Stormont has rn 
from J. Walter Thompson Co., 
York office, to become soit ep 
the president and member ot mee 
firm of Keeling & Co., Inc., Indian 
apolis, Ind. Stormont was eastegth 
contact representative on Fd 
company and dealer ——_ 
matters. 


Jack A. Fritzlen, formerly pubile | 
relations director of the Indiana, 
olis plant of U. S. Rubber Co., h& 
joined the creative - merchandisi ' 
staff of the direct mail advertisig 
division of R. L. Polk & Co., D 
troit. 


4 Bs, 1 Tail 


The advertising boys got anothg 
scoop on the working newspaper- 
men a while ago when Buick’s aq, 


The purchase price was about'the name Lear Avia, 
$2,000,000. Liberty also publishes|changed to Lear, Inc. Notwith- 
Screenland, Silver Screen and Movie | standing a large advertising and 
Show. Liberty has a weekly circula- | publicity campaign, both the public 


the rubber industry so recognized. 
“She’s got four Bs in her bonnet 


depicted the B-24-N, latest version | 
of the Liberator. 

D. J. Pykett, Kudner’s directer § 5 
media, reports that many folks” 
caught the difference and yellqagy 
“how come only one tail?” Tha 
proves advertisements get close at- 
tention, says Pykett, working in@jaee 
little plug. 


Ford Managers 
in West Frame 


Preview Plan 


SAN FRANCISCO.—Western di- 
vision branch managers of Fore 
are equipped with a uniform pre= | 
view plan for dealers to go intg 
effect when new Fords, Mercurg 
and Lincolns reach the Pacifi¢ | 
Coast area. d 

The preview plan was drawn 
during a conference at the nearby, 
Richmond branch factory. Thoq 
who participated were E. 
Hughes, assistant manager; L. Ho» 
Lutz, chief clerk; W. J. Coope@iiass 
business management supervisor, 
J. T. Cavnar, parts and service 
supervisor, all of Richmond. —y 


H. M. Sinnott, sales manager, and, 
Tom Herbert, fleet sales represenjgs 
ative from Los Angeles; N. & 
Bowe and R. A. Pierce, manager 
and assistant manager, respectivé@a.—™ 
ly, from Seattle; W. C. Patterson” 
and George Patton, manager and ™ 
assistant manager, from Denve 
J. M. Murphy, manager, from Sal 
Lake City, and L. J. Hannah an 
Pendleton Johnson, of the Sa 
Francisco branch of J. Walter 
Thompson Co., Ford's advertisin 
counsel. 


and the company’s custome rs con-|their references to the company, 
tinue to add the word _“Avia" os |accevding to John A. Allwood ir., 


Truck Tax Repeal Bill 


Vetoed in California 
a Legislation to repeal California 
. lumeless, 3 percent gross receipts tax on 
common highway carriers has beens 
pocket vetoed by Gov. Warre 


as reflected in Portland’s own community . . 
because it' deals with human problems which remain 


The Journal’s WR. FIXIT 


ean and does?! The 12! V6 year old Portland, 
Oregon boy who scrawled his plea in red ink on crude 
notepaper is spending the summer on a friendly Oregon 
ranch. In the fall he'll return to the city a huskier and 
happier boy, thanks to Mr. Fixit of the Oregon Journal, 
whose daily column fairly vibrates and sometimes sings 
with the liveliness of its human contents. 

“Vr. Fixit” is Mrs. Lois P. Myers, whose white hair 
and inimitable flowered smock are the disarming 
camouflage of a hard-working Journal editor. An editor 
who distills a warm, pulsing column from a whopping 
mail bag of over a thousand letters monthly! It’s timely, 
because it mirrors the changing tempo of world events 


pretty much the same through changing years. 

The contents of “Fixit” letters are as varied as human 
personalities and circumstances can make them...a 
housewife wonders how she can locate a sister who 
“came out to Oregon eight years ago”... an army wife 
in a war plant must have day care for her children . . . a 
young war veteran wants a house and a particular kind 
of job. All letters get attention—and a markedly high 
per cent of them reaps positive results, either through 
mention in the column or behind-the-scenes phone calls 
made by the resourceful Mr. Fixit. 


SSOSSSSSH SSSA SSS SSESSSSSTSCSS SETS SECETESEEE ESSE SEEEEESECET TEESE EEESESEEeeEeeeeeeeeaeeeEeS 
t 


The Continuing Study of Newspaper Reading says 
of The Journal's “Mr. Fixit’ column... “it is an 
institution with readers of The Journal, dedicated 
to their problems. It gathered an exceptionally 
large audience; that is, 60% of the women.” The 
“Fixit” column is only one of The Journal's dis- 
tinctive features that make this big city daily 
great ...make it sought after by its readers. Put 
these together and there's little wonder why The 
Journal is Portland's preferred newspaper offering 
advertisers the largest circulation in its history, 
both daily and Sunday. 


PORTLAND, OREGON 
Afternoon and Sunday 


Member Metropolitan and Pacific Parade Groups 
Represented by REYNOLDS-FITZGERALD, Inc. 
New York, Chicago, Philadelphia, Detroit, 

San Francisco, Los Angeles 


who said in explanation: 


“The appropriation bills approv 
by the legislature when considered 
in connection with the revenue re- 
duction bills also approved by th 
legislature would leave us $10,000,- 
000 or more in the red.” 


They're MEN! 


They're Home- 
Owners! 
They Read It 
Every Month! 


OG eee 
New York-Chicago-Detroit 
FCs" 


6 Ri ROO 





this DOUBLE RETURN 


from your first year’s selling! 





LE. dS Ms * Mio Wee 
Build the volume sales you will need at once during reconversion 





t set solidly with dealers and consumers when competition intensifies 
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—@ow you can get going fast with first year’s factory output... and get set for the days when selling gets tough 


“OB can lay plans now to cash in on the post-war buyer's 
market created by a huge pent-up demand. Simultane- 
sly, you can get ready for the days when competition 
steps in and selling gets tough. 
Surveys in the $4,496,734,000 Chicago market show 
at sales potentials for autos, refrigerators, washing ma- 
-¢: and “big unit” products generally are tremendous 
. enough to absorb the entire production of many a 
manufacturer. The Chicago market is famous for its big 
lume buying. Many times it has broken sales records. 
acd by high, diversified income from factory, farm 
d trade ... backed by huge savings . . . it is strongly 
reinforced against reconversion ond instantly responsive 


m@ selling. 
Reached through a single medium 


a... is an area quickly accessible to salesmen and ware- 
mouse shipments. You can take advantage of this quick 
distribution and volume sales at one low cost through a 


“o 





single powerful advertising medium—the Chicago Tribune. 


Bought, read and bought from as is no other medium 
in the Chicago market, the Tribune is a powerhouse 
among dealers and consumers. One out of every three 
families in 756 cities and towns of 1,000 or more popu- 
lation reads the Tribune daily —on Sundays, almost every 
other family! 

Low milline rate 
In addition, the Tribune offers you a choice of monoroto, 
coloroto, comicolor, newsprint color, or black and white — 
at one of the lowest milline rates in the country. 


Whether your production is large or small, big unit or 
packaged goods, here is a strategic market far too 


important to leave wide open to competitors. With the.- 


Tribune you can build solidly for long-term, suceerssfu! 
business. , 


For market facts and merchandising ideas call o 
Tribune representative. 


\ The Chicago Area: located at 
a the heart of America; famous 


in S ™ 
| ti 
ow we 


Available for your study and use is a specific sales 


for its wealth and huge buying 
activity, big enough to absorb 





allthat many a factory canmake. 


program based on the findings of an auto and house- 
hold appliance investigation among consumers and 
dealers. To get these pertinent facts, address C.S.Ben- 


ham, Manager, National Advertising, Chicago Tribune, 


Tribune Tower, Chicago 11, Illinois. 


Chicage Crbune 


June average net paid total circulation: Daily, 
over 1,000,000; Sunday, over 1,300,000. 
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ject of discussion... 


The news about Nash! 


production starts again! 


in America. 


neering program. 


During recent months many national 

surveys and polls have gone straight 
to the public for facts on what people 
want in their future automobiles. 


And from these surveys it is clear 
that Nash will offer most of the fea- 
tures the public wants in immediate 
postwar cars. ..with the great Nash 
‘*600” in the low-price field and the 
famed Nash Ambassador in the 
medium-price field. 


This is one reason why Nash is one 


P.M.,8.W.T. © 
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As sound businessmen carefully ana- 
lyze postwar cars and franchises... . 


One topic is more and more the sub- 


1. Nash will have a truly modern 
car in basic engineering when 


2. Nash has one of the most- 
talked-about dealer franchises 


3. Nash has a long-range engi- 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


3:30 P. 
1:30 P.M.,P.W.T. «¢ 
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of the most discussed deals in dealer 
history. Now let’s look at the second... 


The Nash Franchise means, for a 
carefully selected group of sound 
businessmen, a permanent future 
based on more cars and sales per 
dealer... earnings in normal as well 
as boom years... a sales agreement 
that many call the greatest profit 
opportunity in the industry! 


That’s two reasons... and here’s the 
third... 


Just as Nash pre-war design was 
ahead of the parade, Nash is blazing 
a new engineering and manufactur- 
ing trail that we believe the industry 
will follow. . . and the same Nash 
long-term engineering program will 
insure the leadership of Nash in years 
to come. 


Yes...you’ll agree. . . there’s good 
reason why Nash is one of the most 
discussed deals in dealer history! 


NASH MOTORS 


Tune in Nash-Kelvinator’s hit musical program, Sundays 4:30 


M.=C.W.T. ¢ 3:20 P.M., M.W.Tf. 
American Broadcasting Company. 





ae 
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Anti-Diversion and Reciprocity Win More Adherents... 


Summary of °45 Legislation Shows 
Advances on Automotive Issues 


WASHINGTON. — With most of 
the state legislatures scheduled to 
meet in 1945 already adjourned, the 
legislative trial balance reveals 
noteworthy progress on such prob- 
lems as diversion of highway funds, 
motor vehicle sizes and weights, 
and reciprocity. 


The legislatures of 39 states have 
adjourned sine die. Massachusetts 
is still in session, while Georgia, 
Michigan, Missouri and Wisconsin 
have recessed. 

Four states, Kentucky, Louisiana, 
Mississippi and Virginia, did not 
meet in regular session this year, 
but the Kentucky and Virginia leg- 
islatures held special sessions. 

Anti-Diversion Amendments 

Anti - diversion’ constitutional 
amendments __ received legislative 
attention in 18 states. The legis- 
latures of Indiana, Maryland, 


Pennsylvania, Tennessee and Texas 
passed such bills. 

Pennsylvania will vote on_ its 
amendment this year. Maryland 
and Texas will vote at general 
elections in 1946. 

The Illinois legislature passed a 
resolution in opposition to diver- 
sion. 

Florida, New Jersey, Oklahoma, 
Pennsylvania, Washington and 
Wisconsin enacted bills which di- 
vert, or make possible the diversion 
of, highway user revenues to other 
purposes. 

The Texas amendment would al- 
low one-fourth of the state’s high- 
way revenues to be used for school 
purposes. 

Gas Taxes Boosted 

Bills were introduced in 19 state 
legislatures proposing increased 
gasoline taxes. Idaho, Iowa and 
Kansas each increased the tax one 


cent. Oklahoma distinguished itself 
by increasing its tax two cents to 
collect the highest tax in the 
nation. 

The Kansas bill will not become 
operative until after the war 
emergency, and the revenue de- 
rived therefrom will apply to 
amortization of anticipation war- 
rants, receipts from which will 
be used to match federal-aid 
funds during the first three post- 
war years. The increase will ex- 
pire when the warrants are fully 
amortized. 

Florida, Massachusetts, New 
York, Ohio, Pennsylvania and West 
Virginia enacted legislation provid- 
ing for the extension of temporary 

or expiring gasoline taxes. 

Maryland enacted legis!ation pro- 
viding for the imposition of a four 
cent tax on diesel fuel used on 

| highways. Aside from this enact- 


ment the use of diesel fuels on 
highways has received little legisla- 
tive attention, although diesel fuel 
tax bills were introduced in eight 
states. 
Sizes and Weights 

Introductions in 34 states pro- 
posed amendments to existing law 
or original limitations as to the 
size and weight of motor vehicles. 
Several states, Delaware, Nebraska, 
Oregon and Vermont have enacted 
extensions of temporary increases, 
and Pennsylvania has made such 
an increase permanent. 


Arizona increased width, reduced 
height from 14% to 13% feet, pro- 
vided for special operations of for- 
ty-feet units, prescribed weight 
limit of 18,000 pounds per axle, 
9,500 pounds for one end of axle, 
and prescribed gross weight formu- 
las of 800 (L plus 40) and 700 (L 
plus 40). 

California amended weight for- 
mulas and provided a tabie of per- 
missible gross weights according to 
the formulas 800 (L plus 40) and 
700 (L plus 40). 

Colorado permitted three vehi- 
cles in combination, increased 
length limits to 60 feet, deleted 
forty - feet tractor - semi - trailer 
limit, increased two axle single 


Road and laboratory tests “zove that the 


average G-E Mazda "All Glass’? Sealed Beam 


Headlamp maintains 99% of its original La 


output right up to the end of lamp life. 


Oc eo me ae ML CL 


DOES NOT 


GROW DIM 


a dan 


REE BUTING 


WAR 


BONDS... 


BECP THE WAR 
BONDS YOU BUY 


G-E MAZDA ALL-GEASS SEALED BEAM LAMPS 


GENERAL (@) ELECTRIC 


Wear the G-E radio programs: “The G-E All-Girl Orchestra,” Sunday 10:00 p.m. EWT, NBC: “The World Today” wows, bncte Chromgt Friday 6:45 pm. EWT, CBS: “The G-£ Houseparty,” Mooday through Friday 4:00 p.m. EWT, CBS. 


q 
unit limit to 30,000 pounds, in- 
creased the maximum gross 
weight formula from 700 (L plusf 
40) to 750 (L plus 40), and deleted — 
63,000 pounds combination limit. 
Delaware provided for specia’s 
permits for operation of excessive 
size and weight vehicles and pre-, 
scribed fees therefor. 
Illinois permitted bus speed limit 
of 45 miles per hour instead of 4 
miles per hour. Prescribed 40-feet’ 
overall length of all vehicles; 
truck-tractor and semi-trailer, 4 
feet. Permitted tractor-semi-trailer’ 


and trailer combinations not ex- _ 


ceeding 50 feet; no other combina, 
tion to exceed two units and 50 
feet. 

Provided for overweight anda 
oversize poles and machinery, etc. 
which cannot be dismembered. 

Prescribed gross weights as fol- 
lows: two - axled vehicle, 36,000 
pounds; three or more axles, 41,000 
pounds; three-axled tractor and 
semi-trailer, 45,000 pounds; four or 
more axled tractor - semi - trailer, 
63,000 pounds; five or more axled 
truck and trailer, 72,000 pounds; 
five or more axled truck-tractor, 
semi - trailer and trailer, 72,000 
pounds; vehicles operating on cat- 
erpillars, 40,000; cities of over 50,-§ 
000 population may by ordinance 
permit axle loads on two-axled, 
motor vehicles 331/3 percent above 
the foregoing maximum limits. 

Other Actions on Limits 

Iowa increased height limits to 
12% feet, increased length limits 
of single units to 35 feet, prescribed 
axle weights and maximum gross 
weights table, and provided that 
pneumatic tired vehicles or combi-& 
nations in operation on the effec- 
tive date of this act, having an 
axle spacing of 10 feet or less in 
any axle group, may operate until 
July 1, 1946, with a gross weight, 
limit of 32,000 pounds per axle 
group so spaced. 

Kansas eliminated consideration 
of tractor and semi-trailer as one 
vehicle for determination of length. 
Minnesota increased gross weight 
maximum according to formulas 
750 (L plus 40) instead of 700 (L 
plus 40). 

Florida increased private ve- 
hicle height limit, maximum 
length to 50 feet, and maximum 
gross weight to 60,000 pounds. 
North Carolina increased combi- 
nation length limit to 48 feet and 
maximum weight of four or more 
axled vehicles to 50,000 pounds. 

North Dakota increased combi- 
nation length limit to 45 feet and 
prescribed gross weight formula of 
750 (L plus 40). 

New Hampshire increased length 
limit for single units from 33 to 35 
feet. New York exempted semi- 
trailers from gross weight limit. 
Ohio fixed new gross weight limits 
according to axle spacing. 

Oregon extended provisions per- 
mitting issuance of temporary 
emergency overweight and over- 
size permits according to formulas. 
South Carolina increased single 
unit length to 45 feet, combination 
length to 50 feet, two-axle gross 
weight limit to 30,000 pounds, and 
three or more axles to 40,000 
pounds, combination gross weight 
to 50,000 pounds, and provided for 
the registration of vehicles having 
a load capacity of more than eight 
tons. 

Tennessee prescribed maximum 
axle weight limits and provided 
for special permits for overweight 
vehicles. Provided 42,000 pounds 
maximum gross weight limit and 
prescribed formula. Increased 
length and height limits. 

Texas increased gross weight 
from 38,000 to 48,000 pounds. Ver- 
mont increased height limits to 
12% feet. Washington provided 
limitations on size and weight 
with reference to special permits. 

Wisconsin increased single unit 
length from 33 to 35 feet and 
maximum gross weight of six- 
wheeled tractor-semi-trailer combi- 
nations from 49,000 to 63,000 
pounds; increased maximum gross 
weight of all other combinations 
to 63,000 pounds. 

Wyoming limited combinations to 
two vehicles and tractor-semi-trail- 
er and tractor-trailer lengths to 50 
feet and 60 feet, respectively. Pro- 
vided gross weight formula of 850 
(L plus 40) and limits solid tired 
vehicles axle weight to 16,000 
pounds. Provided for special per- 
mits. 

Reciprocity Legislation 

Four states, Arkansas, Indiana, 
Maine and South Carolina, have 
enacted broad reciprocity bills. 

(Continued on Page 23, Col, 1) 
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Summary Shows: 






innesota amended its reciprocity 
aw to extend reciprocity to pas- 
senger motor vehicles for-hire not 
limited to occasional trips. 
Financial Responsibility 
The legislatures in 30 states con- 
sidered financial responsibility with 
iews toward original enactment of 
Such laws in several states and 
amendments to existing laws in the 
emainder. Twelve states enacted 
bills relating to this subject. 


California added a section to the 
Swehicle code which provides that 
persons whose privilege to drive or 
o register a motor vehicle has been 
Buspended for five years because 
of failure to satisfy a judgment, 
mnay have such privileges restored 
even though the judgment remains 
unsatisfied if such persons file 
M roof of financial responsibility. 

Georgia enacted the Motor Ve- 
hicle Safety Responsibility act, pro- 
Swiding for the usual $5,000/$10,000/ 
$1,000. Indiana amended the exist- 
ing act. 

“¥ Iowa amended the existing act 

to provide that a certificate of in- 

asurance be acceptable in lieu of 
he surety bond. 

Maine amended the present act 
“to require that the secretary of 
*state shall suspend or revoke 
operator’s license within 30 days 
sgof date of accident instead of 
within 10 days of request to com- 
ply with act, added to said act 
-yexempting insured owners and 
operators. 

Minnesota and Nebraska enacted 
Winancial responsibility acts requir- 
ing the usual $5,000/$10,000/$1,000. 
ew Hampshire amended an exist- 
ng act relative to the availability 
of security deposited with reference 
o the payment of other judgments. 
“Oregon amended the existing act. 

Pennsylvania enacted the uni- 
—¥form Financial Responsibility act. 
isconsin added new section to the 
statutes relating to the financial 
=—@®esponsibility of persons furnishing 
equipment for sleigh and hay rides. 

Dealer Regulation 

Twenty - five state legislatures 
considered bills relating to dealer 
egulation. Bills were enacted in 
ve states. 

Arizona provided that applica- 
-«#tions for dealers’ licenses are to be 

accompanied by a filing fee of $10 

and that the annual license fee 
<@shall be $5. Required that dealers 

must keep accurate records and 

must maintain an established place 
—wof business. 

California limits the charges on 
the unpaid balance on used-car 
sales to 12 percent. Colorade pro- 
vided for licensing of dealers, 
etc.; fees — dealers, $25; sales- 
men $5; licenses expire June 30 
annually; required $2,500 bond. 
Georgia resolved that the state 
~ constitution be amended to author- 
ize Fulton county commissioners to 
=—@levy and collect a license tax on 
persons doing business in the un- 
incorporated areas of that county 

=—Wand to regulate the conduct of said 

businesses. 

Nebraska amended and revised 
the dealer licensing law to define 
“motor vehicle,” “established place 
of business,” “motor vehicle manu- 
facturer,” “distributor or whole- 
saler,” “factory branch,” “distribu- 

Stor branch,” “factory representa- 

tive,” “distributor representative,” 
“motor vehicle repairer,” and “mo- 

-@ tor vehicle junk dealer.” 

Prescribed license fees: manufac- 
turer, $10; distributor or whole- 

eS 'saler, $10; factory branch, $5; fac- 
tory representative, $2; motor ve- 
hicle repairer, $5; motor vehicle 

junk dealer, $5. 

Provided for revocation of 
manufacturers’ license for co- 

=~ erced tie-in sales, etc., unfair 
franchise cancellation or coercion 


~~ Trailmobile Buys 
= "St. Louis Site | 


_ ST. LOUIS—The Trailmobile | 
, ~ Body Co., Cincinnati, manufacturer | 
of truck bodies, has purchased a} 
% ) $135,000 site in N. St. Louis for its 
~ local branch. 

The site, 365 by 115 feet, is im- 
=» proved with a one-story brick build- | 
ing formerly used as a terminal. 





















Late | ed \~ 







ae 






























































Auto Issues Advanced 
n “45 Legislatures 


(Continued from Page 22) 


by threat thereof. Provided $2,500 
bond for dealers; required accu- 
rate records. 

Wisconsin provided that the mo- 
tor vehicle dealers and manufactur- 
ers licensing law applies to non- 
resident manufacturers operating 
within the state. Increased dealers’ 
fees from $3 to $10 and provided 
that non-renewal of a franchise 
without just provocation is to be 
deemed an evasion of law and con- 
stitutes an unfair cancellation. 

Limited Access Roads 

Bills were introduced in 16 states 

proposing the construction of lim- 


or superhighbways. To date, the leg- 
islatures of six states, Indiana, New 
New York, Oklahoma, 
Pennsylvania and Utah, have en- 
acted legislation providing for the 
construction 





eee 


I management supervisor, Richmond branch; L. 
ited or controlled access highways | branch; Tommy Herbert, fleet sales representatives, Richmond branch; J. 'T. . 

Cavnar, paste and -— capervinet, Richmond branch; E. F. Hughes, assistant |DbUSiness here, was released on 
manager, chmon ranch; W. C. Patterson, manager, Seattle t h: G » 131.000 as Ce sndi 
Patton, assistant manager, Seattle branch. & eattle branc seorge | 31,06 bond last week pending 
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H. Lutz, chief clerk, 


Capitalized at $100,000, Farm & and merchandise of every kind and 
Home Equipment Co., Pink Hill, | description. 
of limited access|N. C., has been formed to deal in| Turner, H. M. Mitchell and Walter 
automotive vehicles, goods, wares'R. Davis. 


Incorporators: 
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Atlas Acquires 
‘Hudson and Willys 


| | Stocks in Year 


NEW YORK. Atlas Corp. added 
to its portfolio holdings during the 
last fiscal year by the purchase of 
40,000 shares of Hudson and 100,000 
shares of Willys-Overland, Floyd B 
Odlum, president, announced last 
week. 

The corporation reported assets 
stood at $74,394,255 on June 30, an 
increase of $4,700,000 over Dec. 31 
and $6,500,000 over June 30, 1944. 

The corporation had $16,256,144 
in cash and Government securities 


ARTHUR S. HATCH, manager of the Western region for Ford, has just con- : ‘ ~ 
cluded a series of meetings with his branch maaneess for dealer ieee on the June 30, against $25,210,176 at the 
new Fords, Mercurys and Lincolns. Here is shown the session at Seattle. Stand- 
rod Goan left , nae eet J. M. Murphy, manager, Denver branch; Pendle- 
on Johnson, J. Walter ompson Co.; M. H. Sinnott, sales manager, Richmond T i > » Ao eo 
branch; G. L. Boggs, manager, Salt Lake City branch; Les Hannah, J. Walter t ¥ C. De ale : Ac a d 
Thompson Co. Seated, left to right: R. A. Pierce, assistant manager, Los Angeles Of Refusing Cash Sales 
branch; N. H. Bowe, manager, Los Angeles branch; W. J. Cooper, business DENVER. Sherwood L. Whis 
Richmond | nant, who operates a used-car 


end of 1944. 


hearing on charges that he refus- 


‘d to sell cars for cash at OPA 
H ceiling prices on two occasions. 
Democracy is the American way of life 


let's keep it that way 





Up where there are no tracks or signposts, bombers wing faultlessly to 
' their target—a tiny speck on the map half-a-thousand miles away. Helping 
to guide them to their objective are Delco Radio products that harness the 
magic of high-frequency waves to the functions of communication, navi- 
gation, detection and ranging. From compact radio sets to highly intricate 
radar equipment, these products represent Delco Radio's effective 
combination of engineering vision—manufacturing precision. 


UNITED ~ 


} 


DELCO RADIO— coy 


A UNITED MOTORS LINE 


Keep Buying More War Bonds 


DIVISION OF 


GENERAL MOTORS 
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Boost for Tourists 


State Lawmakers Boost Advertising Programs 
To Attract Postwar Motorists 


By Bethune Jones 
Staff Correspondent 


NEW YORK. — Advertising by 
the states to attract motorists after 
the war will be sharply expandea 
over prewar levels, as will state 
promotion designed to attract new 
industries. 


A survey of developments in 
state capitals indicates that the 
most impressive step taken in this 
direction this year was the Florida 
legislature’s enactment of an ad- 
ministration-backed bill appropri- 
ating $500,000 annually for a state 
advertising program to attract 
tourists and industries. Predictions 
were the program virtually would 
double the number of tourists going 
to Florida within a year after its 
inauguration. 

On Gov. Dewey’s recommenda- 
tion, New York State this year 
increased its appropriation for 
advertising and promotion from 
$150,000 to $200,000. Bulk of the 
appropriation will go toward ad- 
vertising the state’s economic 
attractions, with recreational 

promotion curtailed during the 
war. 

New Hampshire's advertising 
appropriation for recreation has 
been boosted from $20,000 to $100,- 
000 for two years, for white space 
advertising. 

Enacted in Michigan this year 
was a measure creating a perma- 
nent state tourist council to further 
promote what was termed the 
state’s “second largest industry.” 

A new West Virginia industrial 
and publicity commission was cre- 
ated this year to promote that 
state’s recreational and industrial 
resources. With a biennial appro- 
priation of $90,000, the new agency 
supplants a former state publicity 
commission which was never for- 
mally abolished but which ceased 
to exist when its appropriation was 
taken away in 1943. 

Iowa also has a new promotional 
agency, the Iowa Development 
Commission, which was created 
this year to promote the _ state 
economically, agriculturally and in- 
dustrially. 

An Indiana industrial and rec- 
reational advertising drive may 
be launched through the State 
Department of Commerce and 


Graham Appoints 


Tharp K. C. Chief 


DETROIT.— O. C. Tharp, recently 
discharged from the U. S. Navy, 
has been named 
manager of Gra- 
ham-Paige’s Kan- 
sas City sales 
zone, it is an- 
nounced by W. A. 
MacDonald, vice- 
president in 
charge of sales. 

Tharp, a_vet- 
eran of 25 years 
in the auto busi- 
ness, was a sales- 
man for Stude- 
baker in New 
York city and Detroit from 1933 to 
1937. He operated a Nash agency in 
Texarkana, Ark., before his Navy 
enlistment in 1942. 


O. C. Tharp 


IMMEDIATE DELIVERY 
ADJUSTABLE PARTS BINS! 
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SPERBER MFG. CO. 


_ 1815 Trombly Ave. 
DETROIT 11, MICH. 


GAS TANK SIGNAL 
Standard Equipment 
_ on CHECKER Taxicab 
Ask ths Wien Who Fill Them 
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SCULLY SIGNAL COMPANY 
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Public Relations. Because the 
law creating the department pro- 
vided it with an operating fund 
of only $20,000 a year, outside 
funds are being sought. 


Interested groups in Oregon are 
organizing a group to develop a 
postwar promotional program to 
attract tourists. Meanwhile, it has 
been reported that the Oregon 
State Highway Commission will 
seek $200,000 annually for postwar 
promotion of tourist travel. 

Gov. Sam C. Ford advocated ap- 
propriation of $100,000 to advertise 
Montana’s “resources, opportunities 
and recreational facilities,” but the 
Montana legislature failed to grant 
his request. 

Establishment of a state bureau 
to advertise Texas attractions was 
recommended by the Texas Post- 
war Economic Planning Commis- 
sion, which estimated that state’s 
tourist trade as a potential $400,- 
000,000 business. A Nevada bill pro- 


posed creation of a publicity board 
with a $50,000 appropriation. 

Asserting that “we're going into 
competition with California,” Gov. 
Wallgren asked the Washington 
State legislature to provide for a 
new division of industrial progress 
and development. 

Minnesota’s conservation com- 
mission submitted a $150,000 budget 
for the attraction of tourists, while 
Connecticut’s State Development 
Commission also sought increased 
funds. 

An increase in regional pro- 
motion plans sponsored by com- 
binations of states also appears 
likely to increase after the war. 
Organization of the Northern 
Great Lakes Area Council, to 
promote travel and recreation in 
the Great Lakes area, was ini- 
tiated following the Governors’ 
Conference at Mackinac Island, 
Mich. 

A committee has been established 
to develop a joint program of ad- 
vertising and publicity to be 
financed by a _ $25,000 allotment 
from each participating govern- 
ment. Earlier in the year Gov. 
Lester C. Hunt of Wyoming ap- 
pealed for a joint advertising fund 
for the promotion of Western 
states. 


Rubber on the March 


Used in 30,000 Military Items Ranging 
From Boots to Battleships 


WASHINGTON.—In a report to 
the nation on its multi-billion dol- 
lar contribution to the war effort, 
the rubber manufacturing industry 
disclosed for the first time last 
week the quantities of rubber prod- 
ucts that it has channeled to the 
armed forces. 


It has required, for example: 

Tires by the tens of millions. 

Ten million hard rubber battery 
cases. 

More than 150,000 pounds of rub- 
ber compound to keep each battie- 
ship afloat and in fighting trim. 

Forty-five million pairs of rubber 
boots and shoes to keep our armies 
on the march, entirely apart from 
77 million pairs of rubber soles and 
104 million pairs of rubber heels 
turned out for troops alone in 1944. 

More than 30,000 other different 
rubber products. 

The story is set forth in a pic- 
torial booklet, “We Had to Have 
Rubber,” published by the Rubber 
Manufacturers Assn. Statistics of 


astronomical proportions explai 
homefront shortages of rubber 
goods during the war years i 
terms of the tremendous mountains 
of supply that the rubber industry 
was called upon to produce fo 
the armed forces. 


“The record is a miracle of pro- 
duction matched only by the mir 
acle of our synthetic rubber output 
itself,” A. L. Viles, president of 
the association said. “We had td 
have rubber. The war could be lost 
without it. And within three 
months after Pearl Harbor, Japa 
nese conquest had choked off more 
than 90 percent of the world supply, 

“The story of America’s develop 
ment and manufacture of usable 
synthetic rubber in great quantit 
during the next 30 action-packed 
months is a familiar one. It is one 
of the epochal achievements of thea 
war.” : 


‘‘Dealers Tell Me,’’ by John O. Munn, iff 
an open forum for the expression of deal- 
ers’ opinions. 
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® Studebaker Adds Harrington, | 
mith, Felver to Districts 


SOUTH BEND. — The appoint-!employed as an automobile field 
=gient of three new district man- representative. 
agers and a special truck repre-;| James C. Harrington, widely 
sentative was anounced last week _known to the New England auto- 
Py K. B. Elliott, vice-president in| |mobile trade, has been named dis- 
charge of Studebaker sales. ' trict manager in Studebaker’s Bos- 
{ton branch. Harrington left the 
}automobile business at the out- 
break of the war to become assist- 
|ant chief of WPB’s Radio Radar 
| division in Boston. 
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B. A. Felver 











J. C. Harrington 





B. A. Felver becomes district 
manager of the Montana and North 
Wyoming territories with head- 
-™uarters in Billings, Mont. Felver 
was recently retired after serving 
aS a captain with the Army Air 


a 





R. D. Smith 


J. W. Frye 
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for Studebaker on the Alaska Mili- 
tary Highway, has been appointed | 
a district manager in the Atlanta | 
branch. Smith has a background | 


of 25 years in the automobile busi- | 


ness. 
Jason W. Frye will be stationed 
in Dallas as a special truck rep- 
resentative. For the last four years 
he has been in ordnance work. 
Previously, Frye was_ identified 
with the wholesale organization of 
another automobile company and 
prior to that was a truck dealer 
in Illinois. 


$237,701,000 Road Plan 


Advocated for Chicago 

CHICAGO.—Expenditure of $237,- 
701,000 by 1955 for the construction 
of superhighways and improvement 
of arterial streets in Chicago would 
be provided by a comprehensive 
program recommended by the En- 
gineering Board of Review, a group 
of city, county, sanitary district 
and park district officials. 

One of the major projects ap- 
proved by the board was the IIlli- 
nois and Michigan canal super- 
highway southwest across the city. 
Other superhighways were recom- 


R. D. Smith, who was assigned | mended on the northwest, west and 


—orces. Prior to the war he was/to the Army as a technical observer | south sides. 





Probably you won't be able to supply all of 
your customers with “Prestone”’ anti-freeze 
this winter. 





But we're oe everything possible to 
make sure they don't think it’s your fault! 


All national advertising for “Prestone” 
anti-freeze will emphasize the fact that there 
just won't be enough to go around. 


It will make motorists aware of the tre- 
mendous military needs for one-shot protec- 
tion ... so they'll understand the reasons 
why you can’t give them what they ask for. 

And if you caw give your customers 
“Prestone” anti-freeze—they’ll be doubly 
grateful to you! For ‘‘Prestone” anti-freeze 
won’t evaporate, boil away, or foam off ... 
protects against rust and corrosion. Ove 
shot lasts all winter. 


The following is included 
in each ”Prestone” anti- 
reeze consumer a 


“To assure anti-freeze 
protection of the na- 
tion’s motor vehicles, 

















SAME PRODUCT 





— the War Production SAME PRICE 
Board, with the coop- 5 
= eration of the Anti- 5 
Freeze Industry Advi- ER 
sory Committee, set up GALLON 
O.P.A. 






a state allocation plan 


for the distribution of Retail Ceiling Price 





The registered trade-marks ‘‘Eveready” and 


1945 







NEW YORK. 
the Federal-Aid Highway act of 
1944 allocates more money and is 
more liberal than previous laws in 
providing for local road and street 
improvement, the American Petrol- 
eum Industries committee asserts 
that “in so doing it automatically 
places local units of government 
under obligation to cooperate with 
their state highway departments in 
furnishing funds with which to 
match the federal allotments.” 

“The equity of financial assist- 
ance from the localities has been 
accepted on practically all sides,” 
the APIC says in its Tax Econom- 
ics Bulletin. 

“In fact, according to a survey 
conducted by the American Assn. 
of State Highway Officials, many 
of the states indicated that they 
were depending on using some of 
the highway user funds which they 
ordinarily share with local units in 
order to match federal aid. Also, it 
appears that cooperation of coun- 








all anti-freezes. This plan is intended to assure 
motorists of some kind of anti-freeze protec- 
tion. Some ‘Prestone’ brand anti-freeze will be 
available in all communities.” 


“Prestone”’ 


distinguish products of National Carbon Company, Inc. 


NATIONAL CARBON COMPANY, INC. 


Unit of Union Carbide and Carbon Corporation 


General Offices 


30 East 42nd Street, New York 17, N. Y. 


Division Sales Offices: Atlanta, Chicago, Dallas, 
Kansas City, New York, Pittsburgh, San Francisco 
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Share-the-Road Program 


APIC Finds Local Governments Willing to Match 
Federal Grants for Highways 






— Declaring that|ties and other local governments 


was contemplated when the legisla- 
tion was being framed. 


“Material prepared by the Pub- 
lic Roads administration during 
the time the federal-aid bill was 
under consideration in Congress 
indicated that the local subdivi- 
sions were expected to cooperate 
with their respective state high- 
way departments in the develop- 
ment of secondary roads. 


“The statement pointed out that 
it seemed probable that several 
states, sharing considerable por- 
tions of automotive tax receipts 
with local units, would need to 
have local governments furnish at 
least a part of the amount re- 
quired to match federal funds for 
expenditure on highways under the 
control of these local units of gov- 
ernment. 


“Furthermore, when the federal- 
aid measure was before the House 
Roads committee, the testimony of 
various spokesmen for the local 
interests indicated that after con- 
tact with many of the counties in 
the United States, it could be said 
that a large majority were both 
willing and eager to work with the 
state highway departments in mak- 
ing federal benefits available to 
secondary roads. 


“A better appreciation can be 
gained of the importance of ade- 
quate cooperation between the 
states and their local govern- 
ments under the new highway 
act when it is realized that 55 
percent of the total farm - aid 
allocations are destined for farm- 
to-market and feeder roads and 
city streets. 

“Of the $500,000,000 per year to 
be provided by the federal govern- 
ment, $150,000,000 is designated for 


|secondary or feeder roads (chiefly 


county highways) and $125,000,000 
will be for expenditure in urban 
areas. The balance, of course, will 
be spent upon the regular federal- 
aid highway system. 

“Inasmuch as the major benefits 
from the federal grants-in-aid are 
being spread among the local units, 
it seems only logical and fair that 
urban and county highway con- 
struction be made a joint enter- 
prise of all branches of government 
from a financial as well as from 
an engineering standpoint.” 


Briefly 


Kaiser ‘Fever’ in Denver 

Reports that Henry J. Kaiser, 
chairman of Kaiser-Frazer Corp., 
will establish an auto parts plant 
in Denver have been strengthened 
by the announcement of the merger 
of Kaiser and Joseph W. Frazer 
to build cars. 





* 


Borg Clutch Lab Opens 


| ROCKFORD, Iii. The Rockford 
Clutch division of Borg-Warner has 
opened its new engineering laboratories 
here. 


| Aluminum Plugged 


WASHINGTON. The use of 
}aluminum as a substitute for grey 
| iron castings for motor and brack- 





ets has been recommended by WPB 
to manufacturers of fractional 
horsepower motors. 

* * «* 


Dutrex Tires Tested 
| AKRON. — Shell Oil Co. in co- 
operation with General Tire and 
Rubber Co., here, has begun test- 
ing 212 specially manufactured 
synthetic tires containing Dutrex, 
a petroleum product developed by 
Shell as a plasticizer and extender 
for synthetic GR-S rubber. 


* * * 


$57 Million in Orders 


CHICAGO.—-Zenith Radio Corp.., 
with a backlog of $73,000,000 in 
unfinished government contracts 
for highly essential military equip- 
ment, has received orders from 
dealers totaling $57,000,000 for civil- 
ian radios to be delivered as soon 
as possible after  reconversion, 
stockholders have been told by 
Commander E. F. McDonald jr., 
president. 
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4 regular Monthly Section’ for the Dealers, Jobbers and Maintenance Men who are Servicing 


and Lubricating America’s 30,000,000 essential Motor Vehicles 


Backshop 


Fly Filly 


Parts Sale 


Big Uns 


By 
Jack Weed 


Y assignment of following the 
progress of government dis- 
posal of surplus automotive parts 
and equipment is making my mein- 
bership in CAIC more of an actu- 
ality than a jest, as the weeks roll 
on. Boy, am I confused now. 
Sunday night I caught the plane 
for Philadelphia to attend the first 
“spot” sale of surplus parts, so that 
I could give readers a first hand 
reporting of what went on and 
what we here at Automotive News 
believe can be done to get this dis- 
posal routine into a more orderly, 
automotively - acceptable procedure 
* . * 


WHILE THERE were 338 bid- 
ders listed at the Philly sale——as 
one of the dealers said, the “Brook- 
lyn Boys” were out in force——-(and 
maybe that was a good thing; at 
least they had some bidders at this 
sale who were figuring all the 
angles)— you can’t sell many “pigs 
in a poke” to these independent 
parts dealers who combine the 
wrecking business with their parts 
business, or vice versa. They watch- 
ed such things as cost of freight 
and handling in figuring thir bids. 

As one smart bidder for a lot of 
Chrysler glass and channels that 
was buried in a whole slew of mis- 
cellaneous non-saleable parts, told 
the sale conductor: “If you'll let me 
leave the junk in the Army depot, 
I'll bid $200 more for the stuff 1] 
want than I'll bid for the lot. It'll 
cost me a thousand dollars freight 
and handling to get that stuff to 
my store and sort out the stuff I 
want from the junk and if I 
have to take it all, I don't want 
any part of it.” And he didn’t bid. 

* * * 


SAW ONLY ONE franchised au- 
tomobile dealer there that I knew 
my old friend Mike Turk who 
pleases Packard and Buick with 
his ability to peddle cars in normal 
times. He’s also an NADA director. 
Mike bought a “pig in a_ poke” 
allotment of Chrysler short - bloc 
engine assemblies and worried all 
through dinner that evening if he 
had bought blocs with or without 
2rankshafts. He didn't know and 
the catalog didn’t tell him. 

Also saw Wiggins of National 
Standard Parts Assn. there for the 
same purpose I was there to see 
what went on and report back to 
his jobber and manufacturer crowd. 
Three manufacturers’ men were 
there Laine of Federal Mogul 
who was trying to buy any FM 
bearings that were offered and did 
not succeed; Smith of Hall Manu- 
facturing and some one from Ac- 
curate Parts Co. 

Wiggins told me that although 
he lives in Washington and is 
prominent in one of the country’s 
largest jobber associations, he was 
not invited to set in on any advance 
nrogramming of these parts sales, 
nor had he been asked anything 
about them by either Commerce or 
Treasury at any time. His advice 

(See BACKSHOP, Page 30, Col. 1) 


In This Section 


New Products Page 36 
License Mechanics’? ...Page 35 
Boost for Shops ..-Page ; 


| bers justify.” 


War’s Influence | 
On Parts Buying | 
May Be Lasting 


Swing to Jobbers 
Is Seen Increased 
By Shortages 


DETROIT.—Wartime pur- 
chasing of replacement parts, 
which necessitated dealers do- 
ing more shopping around to 


find sources for parts needed 
to keep customers’ cars running, 
has definitely changed buying hab- 
its, it is revealed in an AUTOMOTIVE 
News survey on fast-moving items. 


That greater reliance is being 
placed by car and truck dealers 
on the stocks of local jobbers than 
ever before is seen as one of the 
important results of the survey. 
It indicates that buying habits of 
a large proportion of the vehicle 
dealers have been established dur- 
ing wartime when dealers, who 
normally relied upon their factories 
for the major portion of their 
replacement parts, have had to buy 
these parts where and when they 
were available. 


It is interesting to note that the 
car and truck factory is still be- 
ing used as an exclusive source 
of supply by a majority of the 
dealers on ony two of the 13 
fast - moving items specifically 
checked in the survey. These 
were gaskets, where 52 percent of 
the dealers surveyed still bought 
exclusively from their factory 
source, and mufflers where 51 
percent still looked to their fac- 
tory exclusively. 

One thousand car and truck deal- 
ers were surveyed and replies were 
received and tabulated from 302 
dealers. 

Twice as many vehicle dealers 
were buying spark plugs and bat- 
teries exclusively from jobbers as 
were patronizing their car factories 
for these items, while jobbers got 
the call over the factory as an 
exclusive source on oil filters, igni- 
tion points and piston rings as well. 

Results of the survey are shown 
in the following table, which indi- 
cates the proportion of vehicle 
dealers who bought each item 

(See JOBBERS, Page 31, Col. 1) 


Tex. U. C. Dealers 
Launch Drive for 


National Assn. 


FORT WORTH, Tex.—A national 
association of used-car dealers was 
in the offing last week, the spark 
kindled by the Texas Used Car 
Dealers Assn. here. 

In its Texas Used Car Dealer 
News, the association announced 
plans to contact second-hand deal- 
ers in the West within 30 days on 
the proposal. Texas dealers were 
asked to discuss the proposed na- 
tional organization with dealers in 
cities they visit throughout the 
North and East. 

The association said it had 
dropped plans to form an organi- 
zation composed of dealers’ in 
Louisiana, Arkansas and Okla- 
homa. It explained that “it is the 
consensus of many of our mem- 
bers that the expansion should be 
in the direction of a national asso- 
ciation.” 

Asserting that for the past 22 
years “the independent used-car 
dealer has been considered an 
adjunct of the new-car business,” 


William M. Greene of the Connecti- 
|the News declared that a national|}cut Highway Safety commission 
|group “can have the full measure | has announced the institution of a 
of recognition that our many num-| survey of traffic law violation cases 
‘handled in Connecticut courts this 


Experienced Men Needed 
To Spur USS. Sales 


HE GOVERNMENT — more specifically the Depart- 

ment of Commerce—needs the aid of the parts and 
vehicle manufacturers and dealers of this country in 
formulating policies and methods of disposing of the mil- 
lions of surplus automotive parts. 

-To date the sales conducted by both the Department 
of Commerce and the Treasury Department, which had 
previous charge, have been disappointing, to say the least. 

Much of the lack of interest being displayed by fran- 
chised vehicle dealers and legitimate jobbers can be laid to 
a lack of knowledge about the automotive parts business 
on the part of men conducting the sales. 

Even an auctioneer asking for bids at a farm auction 
would use more common sense in the grouping of the mer- 
chandise than has been displayed by the government thus 
far. These farm auctioneers know more than to mix 
chickens, farm machinery and household goods in a lot 
and try to get farmers to bid on such a mixture. 

In every surplus sale thus far some good resaleable 
merchandise is grouped with a bunch of parts that have 
no civilian sales value. And yet dealers are asked to bid 
on the entire lot. 

Government might as well begin to realize right now 
that only a part of the surplus parts being turned over 
by the military have any civilian resale value, and that 
possibly the larger portion will have to be junked by either 
the government or by the “lot” purchaser. 


Wouldn’t it be much better for the Department of 
Commerce to call on industry now as did the Rubber Ad- 
ministration when it faced a similar tough situation, and 
set up an advisory committee of men loaned to the depart- 
ment from the jobber associations, the vehicle manufac- 
turers and the parts manufacturers, who would go to work 
to outline and develop the proper method of selling these 
parts and listing those that have resale value, rather than 
spend weeks and months blundering around with countless 
experimental schemes that fail to click with the respon- 
sible buyers? 

Wouldn’t it be better for the department, with the aid 
of such a group, to determine what parts are resaleable 
and which should be junked, and send the not-wanted 
parts directly to the steel mills to be melted up for scrap 


iron, rather than have lot after lot come up with no bids 


offered or with bids so low as to be not acceptable? 
Wouldn’t it be much better to save manpower and trans- 
portation at such a critical time by selling to dealers only 
those parts that they can resell or use, without requiring 
the dealer to waste time and money paying freight on a 
bunch of junk from some Army depot to his place of busi- 
ness and spend manpower in sorting out the good from 


the bad? 
* o *- 


Regardless of whether they want to have anything to 
do with these surplus parts now, both the manufacturers 
of the military vehicles and the manufacturers of the 
parts have an obligation to their government and the deal- 
ers in getting into this problem and helping in the proper 
solution of what is fast becoming a mess which will surely 
react to the detriment of the orderly movement of replace- 
ment parts through the trade for months to come. 


Something Rotten iu Conn.? 


Traffic Accidents Soar While Court Cases Decline, 
So Road Safety Board Begins Probe 


HARTFORD, Conn. Director 


not being actually presented 


(See ACCIDENTS, Page 30, Col. 5) 


U.S. Surplus Sale Methods 
_ Killing Interest of Dealers 


Shady Practices 
Seen by Some |. 


Survey Points Out 
Reasons for Lack 
Of Participation 


DETROIT. — Disposal d 
surplus automotive goods has 
been so bungled that littl 
hope is left for orderly dis- 


position of the billions a 
dollars worth of equipment unless 
drastic changes are made at once 
it was indicated last week in a su 
vey of dealers by Automotive News. 

Many dealers are so thorough 
fed up that they want none 4 
the vehicles and parts, now or in 
the future. 


When the parts and trucks 
were most needed to bolster the 
transportation system, govern 
ment red tape and desire to get 
the last nickel out of them 
impeded disposal. 

Now new truck and parts pro- 
duction is being stepped up ray 
idly — and private industry dis© 
tributes its merchandise by much 
more orderly methods. 


Many dealers claim the govern- 
ment acted like an arrogant cler 
in a buyer’s market. Now othd 
equipment is in sight, and it be- 
gins to look like the arroga 
clerk is going to be left in the cold 


While the surplus office under 
the Department of Commerce h 
taken steps to improve merchandis- 
ing of parts, the action may be tog 
late. A central automotive surpl 
parts office is being set up in De- 
troit to catalog parts as to condj 
tion and as to the cars in whic 
they can be used. In addition, the 
practice of spot sales was starte 
in Philadelphia last week. This wi 
help local dealers since it will cut 
down travel and shipping expens¢ 

On the other hand, the limits 
have been taken off parts pro; 
duction. In a short time the go 
ernment’s desirable merchandise 
may no longer be so valuable. 

With regard to surplus trucks 
and cars, some dealers said the 
government played the role of the 
shade-tree operator. The dealers 
said that after paying ceiling 
prices for vehicles, they foun 

(Continued on Page 28, Col. 1) 


V-E Reopens 
100 Gas Stations 
In St. Louis 


ST. LOUIS. — Approximately 50 
percent of the 200 gasoline stationg 
in the metropolitan St. Louis are 
that closed temporarily after Pearl 
Harbor have reopened since V- 
Day, and the major oil companie 
are receiving more applications for 
service station leases from “respon 
sible parties” than from inactive 
stations. 

There 


are approximately 1,50 


service stations in the area. A sur-- 


vey disclosed that several stations 
that reopened are being operated 
by war veterans. 

Amajor factor in the reopening, 


ernment’s lifting of restrictions on 
the installation of equipment. Thi; 
possible replacing pumps 
which were removed from closed 
stations at the start of the war. 
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year, to determine whether a large|of stations is reported to be gov 
percentage of traffic law violators | 
arrested by municipal police are 
in |makes 
court, or if police enforcement is 
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SERVICE SECTION 


263,441 Autos Periled ... 





WASHINGTON. One car in 
seven on U. S. highways has poor 
brakes—brakes that probably could 
“mot stop that car in an emergency. 
This is the average shown by 
hecks on 1,806,145 cars in the 
United States and Canada during 
the six weeks of the recent brake 
eck program sponsored by the 
nternational Assn. of Chiefs of 
Police. 
Of the nearly 2,000,000 cars 
checked, 263,441, or 14.6 percent, 
ould not take hold before the 
rake pedal came within an inch 
of the floorboard. 

The high proportion of poor 
brakes revealed by the police check 
is attributed to: 1. less regular car 
mare resulting from curtailed car 
se; 2. wartime shortages of repair 
parts and service facilities, and 3. 
whe fact that cars on an average 
are almost twice as old as in pre- 
war years. 

-—3 Final reports from the states and 
provinces, covering the period of 
he check — Apr. 15 to June 1, 
“$re complete for 45 states, the Dis- 
trict of Columbia and the nine 
A-anadian provinces. The averages 

Are not likely to be much affected 
by later information, IACP officials 
eeaid. 

In the United States police checked 

the brakes of 1,664,317 cars; 241,998 
wr 14.5 percent failed. Early reports 
ndicated that the percentage of 
cars with poor brakes might be 
-migher. 

In the first week the check re- 
agjuirement was not met by 16.4 




























Present Pricing 
To Be Retained 
On Non-List Parts 


WASHINGTON.— Manufacturers 
of auto parts will be permitted to 
ontinue the use of the present 
ethod for determining non-list 
prices, OPA announced last week. 
In May it had been announced 
that beginning June 2, 1945, parts 
manufacturers would be required 
certain additional cases to use 
freeze date prices instead of for- 
ula calculations. 


Auto parts with non-list prices 
principally are original equipment 
<@parts sold to auto producers for 
Use in the manufacture of new 
vehicles, although some _ non-list 
—“Stems are sold to other purchasers 
or parts replacement in the re- 
pair of automobiles. Prices for non- 
ist items do not appear in parts 
makers’ list price books. 
To give manufacturers additional 
time to prepare revisions of their 
non-list prices, OPA postponed the 
=< @riginal effective date of the price 
“thange, June 2, to June 18. Later 
the effective date was postponed 
ntil Aug. 1. 
The revision of non-list prices is 
—gpeing dropped, OPA said, because 
he price agency now has under 
consideration the entire problem of 
sapricing original equipment parts 
41or automobiles and trucks and in 
view of this over-all problem, the 
evision would not be desirable at 
‘this time. 
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sales @nd profit 
Back AMALIE products. . 
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* feature AMALIE — the straight-run 

Pennsylvania Motor Oil that is 20% 

=P _ . Oilier by actual test. Stands up longer 

. +. with minimum carbon, sludge, vor 

nish. AMALIE Motor Olls and Lubricants 

"%)  - — erebacked by planned, consistent mer- 

chandising which’ means year-round 
‘ 2 for you.- 


ae e “See your nearest AMALIE. Distributor, 


One Car in 7 Flunks 
Brake Check Test 


percent of the 240,440 cars checked 
in 35 states and the District of 
Columbia. Twenty of the reporting 
states had averages for the six- 
week period higher than the na- 
tional average. 


In Canada 141,828 cars were 
checked in the six-week period; 
21,443 failed to meet requirements. 
The average of failures for the 
whole period was 15.1 percent. 

A recent survey shows a marked 
letdown in conservation practices 
since V-E Day, credited to over- 
optimism about auto replacement 
programs. 

Police administrators and traffic 
authorities predict that there will 
be an unprecedented increase in 
traffic casualties unless the utmost 
effort is put forth to hold down 
accidents and keep U. S. cars run- 
ning safely. 


B. C. Brakes 
Tops in Canada, 


Check Shows 


VANCOUVER, B. C. — Automo- 
biles in British Columbia, taken as 
a whole, have the best brakes in 
Canada. 

A national brake emphasis cam- 
paign conducted under the auspices 
of the International Assn. of Chiefs 
of Police showed that the percent- 
age of cars with faulty brakes in 
B. C. is far lower than in any 
other province. 

During the seven weeks’ checks, 
141,828 Canadian cars were tested 
and 21,443 were shown to have 
faulty brakes, or 15.12 percent. 

B. C’s ratio of faulty brakes 
was 8.34 percent. Ontario was next 
with 13.25 percent. Quebec was 
highest with 27.64 percent. 

B. C.’s record is believed partly 
due to continual education by traf- 
fic authorities, particularly the 
brake testing office run by Van- 
couver. 
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a —.. BIRMINGHAM, Ala. Killing axle, transmission and clutch, .na 
two birds with one stone, Liberty other miscellaneous repair snop 
Motors, Inc. (Dodge - Plymouth), work. 

(Pra has instituted an “apprentice-train- The training program is being 
ing service" for returned service- carried on with the cooperation of 
men. L. O. Petrie, in charge of the 

Through this program it will be 4pprentice training program for 
able to recruit badly needed the Birmingham district and Fred 
mechanics for its repair shop and Cox, district service representative 





Doctor of Motors 
See Him Regularly, Urges 


Parts Maker’s Ad 


LAFAYETTE, Ind.—In contrast 
to the familiar M.D., the Peter 
Anderson Co., Inc., of Lafayette, 
has made an advertising plug for 
the D.M., “Doctor of Motors,” with 
the following explanation: 

“You Can Trust the Doctor of 
Motors. See your Doctor of Motors 
regularly! Trust him and win divi- 
dends in better, smoother, more 
economical car operation. 

“You'll find a Doctor of Motors 
in every good repair shop in the 
Lafayette area We've been 
doing business with him for 30 
years. He counts on us to supply 
nationally known precision - made 
replacement parts. Go see your 
Doctor of Motors today!” 


‘Liquid Envelope’ Book 
Better Finishes and Coatings, 
Inc., 165 Doremus Ave., Newark, 
N. J. has issued a_ sixteen-page 
illustrated book describing its peel- 
able plastic film, “Liquid Envelope.” 






































of Chrysler Corp. 






at the same time do its bit to help 
“reconvert” war veterans to civilian 






Commercial Credit 









pursuits. 
H. J. Barnhill, service manager, - 
said a full-time instructer had been Cuts All Rates 
placed in charge of the training BALTIMOF N . : 
program with a maximum of 10 ‘TIMORE, Md.—Commercial 





Credit Corp. has released to all 
automotive equipment jobbers a 
bulletin covering new features of 
its Automotive Equipment Plan. 
The bulletin discloses a substantial 
reduction in rates. 

Up to $1,500 the reduction is 
graduated, an dabove that figure 
the reduction remains constant. 

The plan was inaugurated in 1936 
as the sole, uniform time payment 
plan. 





men to be trained at a time. The 
men are paid a minimum salary 
by the government while taking 
the apprentice course and in addi- 
tion are furnished tools and text- 
books by the dealer. 


Instruction is both of the shop 
and classroom variety and includes 
motor work, tune-up and electrical, 
brakes, steering and front end, rear 










___Brakes? Okay!” _ 
Wiry Joe Cable 
Milton C. Sapinsley, president of 

Crescent Co., Inc., Pawtucket, R. L., 

has announced that Wiry Joe syn- 

thetic jacketed hi-tension ignition 
cable is available in the new Wiry 

Joe Spooled Cable Dispensing box. 












































































The NAPA 
Franchise 


has been called “A complete 
parts business in one pack- 
age."’ This comprehensive 
franchise enables the NAPA 
Jobber to enjoy the real satis- 
faction of individual owner- 
ship and operation, while at 
the same time he shares in the 
strength and support afforded 
by a great national business 
organization. 

Specifically, NAPA offers 


these advantages: 





@A single source of supply, giving over- 
night service or better, on the majority of 
your requirements of service parts, materials 
and supplies. 


men everywhere through NAPA'S long- 
established advertising program. 


@ Uniform system of Stock Regulation and 
Obsolescence Prevention, on all NAPA lines, 
@ Substantial savings in buying, receiving, insures better service—protects against loss. 


stocking and clerical costs. @A service, operating and sales program 


that functions for the success of your com- 
plete business. 


@ Nationally-known lines, with quality as- 
sured by the NAPA Seal—known to repair- 






The NAPA program is the result of twenty years of practical operating experience. It is 





not a substitute for good business sense, ambition and energy. But the record of NAPA 
Jobbers is evidence that the NAPA Franchise enables a 


competent operator to realize a greater return on his in- 

















vestment of time and money. The same opportunity is 









f Yationg ‘ 
! Autom 
P, On; 
“Sg Association 


open to the right type of men throughout the United States. 
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L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 


“Abs 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION » DETROIT 1, MICHIGAN 





Refineries: Petrolia and Fronklin, Pa., Plant: Nutley, N J 
——— 





In the Southwest: SONNEBORN BROS., Dallas 1, Texas 
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Surplus Sale Practices 
Killing Dealer Interest 


(Continued from Page 26) 


that spare tires and parts were 
missing, or the cars had broken 
blocks and transmissions. 

Often batteries, generators and 
other vital parts were stolen from 
the vehicles while on government 
property. 

Add up the cost of putting such 
vehicles into good operating con- 
dition, and then figure out how to 
sell them at ceiling and not lose 
money. 

But what about the future? How 
many truckers or farmers are go- 
ing to buy old trucks with a high 
maintenance cost when they can 
get new ones? 

And so, the dealers feel, the gov- 
ernment is going to have to get 
off its high horse. That surplus 


equipment will soon be going at a 
dime a dozen. 


Following some of the 


reports: 
St. Louis Dealers 


See Little Hope 


ST. LOUIS.—St. Louis automo- 
bile distributors who heeded sug- 
gestions from the Greater St. Louis 
Automotive Assn. to enroll their 
names at the Surplus Commodity 
Office in Kansas City are regularly 
receiving notices of surplus parts 
and vehicles sales but very few 
are making purchases. The high 
cost and the doubtful condition of 
much of the commodities offered 
are among factors against such 
purchases. 

The manner in which sales are 
conducted is not satisfactory for 
two reasons: 

1. Those that might interest local 
dealers are held in Kansas and 


are 


SERVICE SECTION 


SERVICE DEPARTMENT of Seymour Motor Sales (Chrysler) located in Boston Motor Mart, largest auto storag 


building in the city, owned by S. B. 
office, customers’ waiting room. 


Nebraska, and because of rail trans- 
portation congestion and gasoline 
rationing this creates a condition 
that makes such trips burdensome. 

2. The red tape that surrounds 


such sales. 
7: - + 


Labeling Would Help. 


Boston Dealers Say 


BOSTON.—Picture here on sur- 
plus vehicles and parts appears 
highly confused. All dealers con- 
tacted receive and follow notices 
Few have bought parts or vehicles. 
Responsible dealers say that they 


Levin. Left to right: 


would be interested in bidding on 
parts provided that they were 
labeled with the names of the man- 
ufacturers. 

“They are too assorted as offered 
at present, and most of these are 
obsolete,” said one dealer. 

Most said that they would con- 
tinue to follow the sales and make 
bids on parts and vehicles if they 
found it advantageous. 

* * * 


Present Operation Held 


Black-Market Boon 
PHILADELPHIA.—Present oper- 


Ae ee Oe EI) a 


Get ready for increased postwar lubrication sales now. 
Modernize your present lubrication department with 
LINCOLN Lubricating Equipment —‘The Finest That 


Money Can Buy”. 


Lincoln has always been the leader in the design 
of lubricating equipment that is matchless in beauty 


mo Tata 


pe Dey ee, roar) Egquifement 


ap 


(1) GROUP NO. AW-10 


An ideal three or four-lift installation 
—A Woll Battery, two lubreels, two 
Orainmobiles, Specialized Lubriguns, 
ond Servmobiie. 


(2) GROUP NO. AW-13 


A one of two-lift installation —Master- 
tuber with Lubreels, two Drainmobiles, 
Speciolized lubriguns, and Servmobile. 


(3) GROUP NO. AW-15 


A well bolonced portable group — An 
cir-operated Chossis Lubrigun, two 
hond-opercted Gear lubricant Dis- 
pensers (transmission and differential), 
@ Drainmobile and a Servmobile with 
Speciolized Lubriguns. 


and distinctive in styling. It has eye appeal that 
attracts customers and builds business. 


Now is the time to plan ahead. Send your order 
in to your Lincoln wholesaler immediately. We will 
gladly furnish “Business Building” literature upon 


request. 


cn) 


Parts display, parts counter, cashier, service manager’s 


ation of surplus parts and vehic 
sales does little more than encour- 
age the black market in the opi 
ion of several dealers questioneé 
by Automotive News. This opinion, 
expressed unanimously, may bg 
viewed as typical in this city. 

They see little use in attending 
the sales because, as one dealer p 
it: 

“You bid ceiling for the car, 
and then find it needs a battery, 
tires, paint job and general re- 
conditioning that adds up to 
$200 investment. If you pay ceil- 
ing and spend $200 to make the 
car saleable, you’ve got to go to 
the black market to sell it.” 

As to their future participatio 
in surplus sales, they agree they’ 
not interested unless the situation 
improves. 


Chicago Test to Come 


At Spot Parts Sale 


CHICAGO. — Contacts last weef 
with Chicago dealers who have par- 
ticipated in surplus Army vehic 
sales show them to be dissatisfied 
with their experiences. So far as 
surplus parts are concerned, th 
test will come during the week o 
Sept. 17 when the first big spot sale 
will be held here. 

“« * 


* 
Denver Dealers Report 


Improvement in Sales 


DENVER. — Denver dealers ar, 
receiving notices or surplus part® 
end vehicle sales regularly, and 
those dealers that have purchase 
from the government surplus stocks 
have been able to make some 
money in the transactions. 


Of course, there have been draw- 
backs, but local automobile men re 
port the situation is gradually i 
proving. Those that have been in 
the habit of bidding say they irg 


tend to continue to do so. 
x ~ * 


Ceilings Seen Illegal 


In Louisville 


LOUISVILLE.—Dealers here fed 
that Uncle Sam could materially 
improve practices used in conduc 
ing sales of surplus Army goods. 


Some dealers claim they do not 
even receive notices of such sale 
in time to attend them. The chie 
complaint is over vehicles being 
sold at ceiling, and in such cond 
tion that motors can not even be 
started. Many of them have beer 
robbed of batteries, generator 
have missing axles, transmissions, 
and even drive shafts. 

There is also plenty of criticis 
of the ceiling levels put on cars by 
the Government, and it is claimeg 
that such ceilings are really illega 
when they are based on a complete 
car, and later it is found that spa 
tires, parts, etc., are missing, o 
else there are broken blocks, trans- 
missions, axles and what not. 


Smith Wins Boost 
In Cadillac Parts 


DETROIT.—D. E. Ahrens, gen- 

eral manager of Cadillac, has an- 
o nounced the a 

pointment of 

William G. Smit 

as assistant gen 

eral parts and 

service manager 

Smith’s Cadil 

lac association 

beganin 192, 

with retail serv- 

ice station work. 

In addition to hi 

new duties, he 


W. G. Smith will continue to 


supervise thi 


work in the War Products Service 
department. 

What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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Scare Buying Eliminated . 
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Drop in Battery Sales 


Seen in Postwar | 


OLEDO.— The battery market 
should show a diminished demand 
ring the first few postwar years, 
cording to a report last week 
by W. E. Blank, replacement sales 
emanager, Auto-Lite Battery Corp. 
~ With the resumption of peace- 
time driving, the elimination of 
=mcare buying’ and the return of 
ore efficient battery service, it 
reasonable to assume that the 
'mtio of new battery sales to reg- 
istered vehicles will move slowly 
back to slightly above the prewar | 
el of approximately five to six 
new sales for every 10 motor ve- 
iaicles registered, Blank predicted. 
“The demand for new cars and | 
trucks will be tremendous after 
-“Sthe war, and it is estimated that 
vehicle registration will reach an | 
all-time high of approximately | 
—0 million units within five years 
after the end of the war,” Blank 
aid. 
—=yAssuming that 5,000,000 cars will 
be manufactured in the fifth year 
after the war, there would be a net 
*gistration of 35,000,000 vehicles. 
Using a replacement ratio of 5% 
fm each 10 vehicles registered, the | 
wattery market should develop a 
volume of 19,250,000 new battery 
—@les, Blank asserted. 
“The key to postwar battery sales 
is composed of nine ideas that any 
“paler can use to unlock effectively 
a greater share of battery profits,” 
Blank said. 
-“™These ideas include knowledge, 
proper service equipment, efficient 
pad service, quality battery line, 
~attery check plan and follow-up, 
sell-up plan, cleanliness and order, 
purtesy with personalized service, 
advertising and sales promotion. 
A good dealer who honestly 
“@trives to render proper service 
“and sell honest merchandise will 
make great progress in the years 
“#0 come, Blank continued. A real 
effort to improve service and 
ake the establishment more 
valuable to the customer is the 
key that will unlock the gate © 
‘© greater security and profits in 
«he postwar future, he concluded. 
Blank pointed out that in 1944 


_— 
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~Pesco Unveils 
“New Fuel 


Booster Pump 


CLEVELAND. — A _ new fuel 
oster pump, incorporating «4 
novel design, has been announced 
day Pesco Products Co. here, 1} 
“ivision of Borg-Warner. 
The unit, according to Pesco’s | 
= president, R. J. Minshall, is pro- | 
vided “to meet the demand for a 
booster having more positive vapor 
parating characteristics to suc- 
cessfully handle the larger fuel 
flow under the more severe operat- | 
mg conditions, brought on by the | 
increased engine power, and the 
aster climb and higher altitude 
rapabilities of our big speedy | 
planes of today.” | 
— The new pump, utilizing an ex- | 
wlosion-proof motor, is available in 
various models for external mount- | 
1g on the tank or internal installa- | 
tion for operation submerged in 
the fuel. 

‘Only moving element of the pump 
‘is the unique impeller-rotor having | 
‘apered impeller blades on one side 

‘ad little “cupped” blades on the | 
other side. These “cups,” rotating | 
within an elliptical housing, com- | 
~rise a vacuum arrangement whicit | 
sucks out the vapor and eliminates 
4 through a discharge outlet, there- 
wy insuring that only solid fuel 
enters the fuel line. 


fr 
or . 
Arrow Kits to Be Made 
At New Plant in Pa. 
MOUNT HOLLY, N. J.— Arrow | 
Safety Device Co. here announces 
1at its new plant at Perkasie, Pa., 
will soon be turning out sealed- | 
eam conversion kits. | 
A} a 
‘As a result of our ad in Automotive News, 
_ the Rolls-Royce was sold. I might add 
‘that we received 12 other inquiries about | 
** this car. Five of these from states other | 
than North Carolina and seven from this | 
. state.’’ Thos. L. Black, manager, Pine- 
hurst Garage Company, Inc. (Chevrolet), 
Pinehurst, N 


more than 19,000,000 batteries were | 
sold, setting a new peak. Dollar} 
sales during that year hit approxi- 
mately $225 million. 

Approximately five new batteries 
were sold for every 10 vehicles 
registered in 1940, excluding cur- | 
rent year’s production of new ve- 
hicles, according to Blank. 

In 1944, seven out of every 10 
registered vehicles required a re- 
placement battery, pushing the 
battery business to its record peak. 


Vets’ Business Choice: 


Gasoline Stations 


TRENTON, N. J. — Gasoline 
stations are the leading choice 
of businesses by veterans who 
have applied for loans from the 
Division of Veterans’ Service in 
New Jersey, according to a re- 
port on its completion of 12 
months’ operation. The agency 
grants business loans to vet- 
erans under federal and state 
provisions. 

The 460 approved loans, total- 
ing $937,050, for new businesses, 
included 238 for retail trades, 58 
for service establishments and 
38 for motor transportation. In 
the 238 retail trades, gasoline 
stations lead with 35 specified. 


Raybestos Says 
New Brake Block 


Saves Time 


PASSAIC, N. J.—Raybestos-Man- 
hattan, Inc., announces its new 
Key-Lok brake block with quick 
replacement features. 

It is claimed that this develop- 
ment excells the conventional bolt- 
type method of attaching brake 
blocks. It consists of lateral “fish- 
tail” metal strips or keepers in 
which bolts are inserted. These 
keepers slide into fishtail slots cut 
into the block. 

The company says that by this 
means, the bolts, bands or shoes 
never need be removed for relin- 
ing. All that need be done is to 


29 


loosen the keeper nuts slightly, 
slide off the old and on the new. 
tighten the bolts and make the nor- 
mal adjustments, eliminating hours 
of labor as well as the danger of 


| springing the band out of its proper 


radius. 

Raybestos-Manhattan is claiming 
these eight advantages for the Key- 
Lok brake block: 

1. Can be changed quickly; 2. 
Less danger of springing bands; 
3. Eliminates deposits of foreign 
matter in bolt holes; 4. Eliminates 
scoring 5. Increases area of friction 
surface; 6. Increases holding abil- 
ity of block to shoe; 7. Adaptable 
to both internal and external ap- 
plications; 8. Reduces installation 
and maintenance costs. 


It takes a strong fish to swim against 
the current, and a good dealer to stay in 
business now! 


IT’S MUS 
ADVERTIS 


“Factory Authorized” service 
men everywhere are bene- 
fited by Muskegon’s con- 
tinuing advertising in THE 
SATURDAY EVENING POST. 
Every ad not only tells the 
millions of car-owner POST 
readers about you and your 
service—but also how to 
find you. 


MUSKEGON PISTON 
RING COMPANY 


MUSKEGON, MICHIGAN 
Plants at Muskegon and Sparta 


APPEARING AUG. 4 


The answer to that is: “See your ‘Factory 
Authorized’ Service Man!” Specially 
trained by the manufacturer of your car, 
he knows exactly what to do to help 
you get the 100.000 miles of good driving 
that have been built into modern cars. 
Among other vital services, he'll supply 
the repair parts needed to keep your car 
in good running condition. Parts like 
piston rings, which he can furnish 

in types tested and proved especially for 
worn engines by the same men who 
designed your car’s original rings. 

Make a mental note now to see your 
“Factory Authorized” Service Man soon 


.. and get those 100,000 miles! 


How to Find Your 
“Factory Authorized” 
Service Man 


Your “Factory Authorized” 
Service Man is either 

a dealer who sells 

your make of car ora 
repair shop authorized 

to service that make 

by the car-builder. 
You'll find his name in 
your local Classified 
Telephone Directory 
under “Automobile 
Dealers” or “Automobile 
Repairing & Service.” 


MUSKEGON 
ic 


MUSKEGON PISTON RING CO. 
Muskegon, Michigan 
Plants at Muskegon and Sparta 


“THE ENGINE BUILDERS’ SOURCE FOR PISTON RINGS" 
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By 
Jack Weed 
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and counsel would have been very 
valuable to either department and 
would have saved them from mak- 
ing a lot of the foolish mistakes 
that have been made in the sales 
thus far. He knows this parts 
business. 

I had a long talk with Al Miller, 
in charge of the parts disposal 
sales from the Washington office of 
Commerce, and he is very anxious 
now that dealers and manufactur- 
ers write him and give him any 
aid they can in setting up these 
sales properly, so that they will 
appeal to the automotive buyers. 
He seems to have the right atti- 
tude — knows that his department 
has bitten off a tough piece of steak 
and is going to have to have help 
in chewing it. 

* + * 

| reer of a special office in 

Detroit to handle the exclusive 
sale of all automotive surplus parts 
shows that the Department of 
Commerce is approaching the dis- 
posal of automotive products in a 
frame of mind to do the job as 


the industry would like to have 


it done. 

Over a year ago I was discussing 
this surplus parts problem with 
Mort Douglas, then head of the 
|General Motors »arts department 
and now head oi General Motors 
Truck and Coach. He said that 
neither the dealer nor the factories 
would be interested in buying these 
Army parts until they were prop- 
erly catalogued and sorted. 

Sales to date have proved him 
right. Neither dealers or factory 
bids have been in evidence in any 
of the sales I have attended nor 
in any of those we have had our 
correspondents attend and report 
on. Practically all of the bidding on 
parts to date has been by the 
wreckers who bid under the term 
of wholesalers. 

: * + 

AT THE TIME I was talking 
with Mort he had just finished 
doing some work for the Army, 
|setting up their parts depots so 
that the Army could tell what they 
had in stock. At that time they 
|were bothered by the same prob- 


Like owning 
your own home... 


*et 7 
ets 
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THE VINE-COVERED COTTAGE. Your own 


home. All paid for! That’s what makes a man 


feel safe. 


And that’s one thing a Quaker State Motor 


Oil dealership can help you to get. Paying fora 


home demands a steady, dependable income. 


The sale of 


Quaker State Motor Oil is one 


feature of your business that can always be 


relied upon for a steady profit. 


You men in the trade all know why. Quaker 


State Motor 


Oil is dependable. Its fine quality 


is always uniform. You rely on it...and so 


do your customers. 


Milliows of car owners know that Quaker 


lem that is the main cause of the 
new Detroit surplus sale office— 
the lack of information on inter- 
changeability of parts. 

This lack of a master parts 
catalogue — which was started in 
the early days of the war and 
then discontinued for some reason 
or other—is the cause of a goodly 
share of what overbuying has 
been done and is the reason now 
why the Department of Commerce 
is looking for as many good parts 
men as it can get. 

* * * 


ENT out to the annual Detroit 
dealers’ shindig at the Grosse 
Isle Country Club. They held it on 
one of the hottest days of this 
summer, had over 350 dealers and 
guests present for the chicken din- 
ner, which shows that either Paul 
Graves’ selection of the spot was 
right or that dealers are getting 
all hot and bothered about the 
prospects of selling new cars again. 
Incidently, I must doff my hat 
to Paul for being a good provider 
—he promised all the chicken and 
corn on the cob that we could eat. 
And there was some chicken left 
over—not much, mind you, but last 
call for chicken went without any 
takers. One of the dealers, whose 
father has a big chicken farm 
down in Illinois, furnished the 


White Rocks. Michigan has been 
so denuded that black market 
prices make chicken prohibitive 
for a party such as that. 

Paul is a good association poli- 
tician—he made certain that all of 
the paying guests got a prize at 
the drawing in the evening. I guess 
he felt that giving us “non-payers” 
a chicken feed was prize enough 
as he let Pete Wemhoff and I sit 
around with our mouths watering 
as cartons of cigarettes were pass- 
ed out along with some very nice 
merchandise prizes that had been 
donated by sundry organizations. 

+ + * 


1 Army didn’t fool when it 
sent a couple of foot soldiers to 
demonstrate the new protective 
armor that is being made by Mc- 
Cord Mfg. Co.—they sent along two 
little guys who towered well over 
six feet in height and weighed 249 
pounds or better. I’m no little 
shrimp myself, what with my pot 
belly and all but, gosh all hemlock, 
I felt like a midget from Barnum 
& Bailey’s sideshow talking to these 
fellows. I’d hate like the very devil 
to meet either of these GI’s on a 
battlefield when they meant busi- 
ness. 

Learned from A. C. McCord, 
whom I first knew back in the days 
when they took over the Torbensen 


A Quaker State 
Motor Oil 
dealership 

means security! | 


ma 
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OTOR OIL 


CERTIFIED —— | 
——— GUARANTEED 


“tote Motor Oil, skillfully refined from pure 
Pennsyivania grade crude oil, does a thor- 
oughly good job—every quart! They know 
it has always been so. So your customers 
come back, and keep coming. That is why a 
Quaker State Motor Oil dealership helps 


make a man feel secure. 
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QUAKER STATE OIL REFINING CORPORATION 
Oil City, Pennsylvania 


Le) 2 4 ' 


Sea eee TIA 


\ 
SERVICE SECTION 


Axle plant in North Detroit durir 
World War I, that McCord not only 
is making the “tin hats” for t 
army, machine gun shell linkage 
chutes, these aircraft and fogt 
soldier armor suits but loin plat 
to protect the legs and lower body 
of the soldiers from land mines an 
explosions that come from belo¥ 
If this war lasted another year I 
believe that our soldiers would 
wearing more mail or protectivi 
armor than the knights of the Cru- 
sade period. 

I nearly forgot to mention tha 
they are also making armor bvots 
for land mine sappers. Seems 
Army is really concerned about the 
mortality—or fatality—rate of o 
boys that is caused from fragme 
tation shells and bombs. It seems 
that some 65 percent of all invasio 
fatalities are caused from this tyr 
of wounds when foot soldiers are 
pinned down by small arms fire ang 
the enemy opens up with mortars 
lobbing the shells over their de- 
fense protection into our boys. 
aircraft the armor suits cut flaP 
wounds to a minimum, and these 
foot soldiers suits are expected t 
do the same for the boys who have 
to take and consolidate the beacheg 

* + * 


Lifeson my good friend Col. 
Claude Reeder, Chevrolet’s old 
est dealer in Knoxville, and min 
host on sundry fishing expeditions 
on Norris Lake, must be agreeab 
surprised with the announcemen 
of what is being made at the Clin- 
ton Engineering Works which he 
the government-built town of Oak 
Ridge in its confines. The Colone 
has the only automotive service sta 
tion in the project and, even a year 
ago when I was down there, h 
didn’t know what was being mad 
in the project, the secret was 
guarded that close. 


Everyone figured that it was a 
high explosive because Du Po 


— 
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and National Carbon were “running®™—4 


the works” and since the town of 
Oak Ridge was being built for pe 
manent habitation of 50,000 pe 
sons, the wise boys around knox- 
ville figured that the postwar prod 
uct that would be made was certaif 
to be some kind of plastic because 
that dovetailed in with high ex 
plosive. 

I can understand how the secre 
was held so close. When I wa 
|down there you could only get a 
pass to visit one zone in the proje 
and that was the zone where you 
business took you. Nobody could go 
te more than one zone and even th 
guys like Bob Kid, the best walleye 
fisherman on Norris Lake, who 
runs the Colonel's service statio 
| didn't know what was being made 
jin the plants. 


i ae 

| Accidents 
(Continued from Page 26) 

failing to measure up to a seriou 


traffic accident situation which has 
developed since last fall. 


For the guidance of the Highwa; 
Safety commission, Greene plans to 
obtain a list of traffic arrests madg 
by police departments for compari 
son with court abstracts. 


“The situation today,” he de 
clared, “is entirely out of line. Con- 
necticut has recorded a 27 perce 
increase in traffic accidents and ¢ 
33 percent increase in operators 
involved in accidents, yet cou 
cases decreased 43 percent. Thié 
experience is puzzling. 

“Court case volume should kee 
a reasonable step with traffic acci- 
dent experience. All vital traffic 
statistics are moving up but cour 
cases are substantially less.” 


Connecticut has about the same 
motor vehicle registration thi 
year, some 475,358 vehicles, and 
about the same number of opera 
tors, 538,531. Gasoline consumption; 
an indicator of motor vehicle use, 
is only 2 percent greater than las 
year, according to the state De- 
partment of Motor Vehicles. 


Green said that court cases fol 
traffic violators show a drop every 
month this year as compared wit 
last year. The total number o 
such cases in the first six months 
of the current year was 10,321, com 
pared with 14,784 in the same pe- 
riod last year. 


‘““‘We are glad to advise that the Cadillac 
has been sold and the purchaser was 
secured through the ad inserted in the 
Automotive News. We had a nice re 
sponse to this ad and are well pleased 
with the results obtained.’’ F. Sweetman, 
Morton Motor Company (Studebaker) 
Omaha, Nebraska. 
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soon for Cruse-Crawford . 
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Control Tower System 
4o0osts Shop Volume 


By Geo. H. Watson 
Staff Correspondent 


BIRMINGHAM, Ala.—A 25 per- 
“wnt increase in labor sales with 
no increase in manpower has been 

ected by Cruse-Crawford Mfg. 
“®. (Studebaker), since a contro! 
tower system of operation was put 
to effect in the service depart- 
nent several months ago. 

The system operates like clock- 

orks, according to R. J. Jones 
jr., of the service department, with 

stomer cars being dispatched in 
=—<#.d out of the shop like trains 
in a busy railroad station. 
The system of operation is essen- 
lly as follows: 
The service salesman on the floor 
ites the order in triplicate and 
“sends it to the service control 
tower, which is erected up against 

Be ceiling with a clear view of 
nme whole service floor. The service 
control operator enters the order 

. his big route sheet and takes 
charge of the movement of the 

ar through the shop from one 
eration to the next. 

The tower operator has his 
finger on operations throughout 

he shop, being connected by a 
loud speaker system with various 
gepartments and mechanics. 

Consequently, he is able to route 
cars with due regard to the volume 

work in each department. All 
phone calls are routed to him and 
he is able to advise customers with 
—M@asonable accuracy when their 
cars will be ready. 

, Orders Sent on Conveyors 
caplhe control tower is connected 
with the service salesmen’s desk, 
and with the parts department by 
= veyor systems, so that orders 
can be dispatched back and forth. 
» copy of the order is sent as 
suon as received to the parts de- 
partment, so that needed parts for 
i} jobs may be worked up in 
“advance. 

The control tower system leaves 

e service salesmen free to sell. 

ey do not have to run around 
the service floor seeing about this 

p or that. They also have inter- 
communication with the control 
Lrwer. 
=" As work is completed, the 

tower operator “reds out” his 

wig route sheet, so he can tell at a 
“glance which car is finished and 
which is not. 

The company has four drivers, 
which it pays 50 cents an hour to 
move cars around, spot them on the 
~—): when finished and deliver them 

to customers if required. This saves 


Jobbers 


(Continued from Page 26) 

either exclusively from his vehicle 
mctory, exclusively from a jobber 
~* was buying the item from both 


sources: 
Fety. Job. Both 
% % 
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Product 
Batteries 

ttery cables .... 
Brake fluid 
Brake lining 

Ln belts 

Gaskets 

ition points .... 

—wufflers 
CT DURCPS 2 i cccca 4 
Bston rings 

radiator hose 
Sealed beam lamps 38 
wmark plugs ...... 21 


49 
32 
36 
28 
14 
14 
41 
14 
45 
37 
27 
33 
42 


— 


— 


—s 


girmy Will Shine Up 


Vehicles for Pacific 
WASHINGTON — Military 
Fnotorized vehicles in the future 
will have a semi-gloss finish 
sather than the conventional 
“olive drab lusterless finish pre- 
viously used, WPB reported last 

veek. 

WPB explained that the 
change is being made to provide 
creased corrosion resistance 
required in the Pacific area. The 
change is not expected to be a 
WV ifficult transition for the paint 
industry because the same raw 
—#yaterials used in the earlier 
v.ormulations can be used in the 
new type of coating, WPB said. 


— 


|the time of mechanics, who are 
| higher priced men. 
Signal Light System 

When the control room finishes 
with a car, one of the tickets is 
dropped down a chute to the cash- 
ier below who collects from the 
customer, if a cash sale. Near the 
eashier is an enclosed waiting 
room. 

One phase of the control room 
method of operation is the system ; 
of signal lights. These are on the 
outside of the tower, so they can be 
plainly seen by the service sales- 
man. 

A green light under the name of 
a department, as for instance lu- 
brication, signals that more jobs 


can be sold. An auburn light means! baker), Birmingham, Ala., showing system of control lights. 


no more should be sold without | 
first clearing with the operator, and 
red means no more work of this 
description can be handled for the 
day. 


2 States Map Roads 


announced extensive plans 


‘Allen Quits AAA 
To Join Brake 


. . ‘ 
Lining Group 
| WASHINGTON. — Ted E. Allen, 
‘secretary of the contest board and 
manager of the Car Service depart- 
ment, has left the American Auto- 
mobile Assn. to become commis- 
sioner of the Brake Lining Manu- 
'facturers Assn., New York. 

Allen, whose field activities prior 
to his connection with AAA in- 
|cluded work with the Automobile 


' | Club of New York and the Automo- 


CLOSEUP OF CONTROL TOWER from outside at Cruse-Crawford Co. (Stude- 


large-scale road construction after 


. the war, with both states sharing 
Texas and South Carolina have|the costs of the building with the 


for|federal government. 


bile Club of Maryland, has been 
an executive with the national mo- 
toring body for 17 years. While in 
Washington he supervised organ- 
ized racing on both the North and 
South American continents, includ- 
ing the annual 500-mile Indian- 
apolis classic. 


In addition to racing, Allen's 
other activities consisted of testing 
or directing the analyses of various 
products used in the auto industry, 
such as brake fluids, gasoline, anti- 
freeze solutions, oils and rubber. 


‘‘Dealers Tell Me.’’ by John O. Munn. ts 
an open forum for the expression of deal- 
ers’ opinions 


Since 1939 we have been using 


SCOTCH 


BRAND 


Wetordry, Masking TAPE 


and have found it is not affected by 


humidity and that it works equally 


well in all kinds of weather. 
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The feature that has contributed most to the popularity of 
“SCOTCH” Wetordry Masking Tape is its absolute depend- 
ability. In hot weather or cold, wet weather or dry, on every 
type of surface it gives the same clean, sharp masking job. 
Its flexibility and correct adhesion prevent creeping and lift- 
ing under spray pressure. 


up along the tape 
residue 
day in 
always 


Tape when you order. 
is still required for wartime needs, your jobber of 
3-M Products will do his best to fill your orders 
from the stock available. 


he ee ae se 


¢ 
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“SCOTCH” is the trade mark for adhesive tapes made in the U.S. A. 
by the Minnesota Mining and Manufacturing Company 


Its thin construction prevents build- 
edges and its clean removal leaves no 
on the surface. 


and day out performance in your shop, 
specify “SCOTCH” Wetordry Masking 


For such dependable 


While most of this tape 
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Changes Are Suggested... 
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First Spot Sale Fails 


To Draw Dealers 


(Continued from Page 1) 


a little over 2% cents each; 598 
Chrysler wheels brought $725 or a 
little over $1.21 per wheel, and 
bids for 2,117 Chrysler items, which 
included 115 transmission covers, 
brought a high bid of $41, which 
was turned down. 

The sale closed Wednesday night 
with a total of 351 bidders having 
registered for the three days. Ap- 
proximately $76,000 was realized on 
bids accepted. Many bids were re- 
jected because the Department felt 
they were too low for the merchan- 
dise offered. 

Much of the reason for the low 
bids on lots that contained good 
saleable merchandise was said by 
bidders to be due to the fact that 
those who had grouped the lots 
had inserted some good merchan- 
dise into lots of items that, as far 
as civilian sale were concerned, 
might as well have been classified 
as junk. While these items might 


be new and in perfect condition, 
they were for military vehicles 
only and for parts of those vehicles 
that needed but little if any re- 
placement. 


As one dealer pointed out, one 
lot contained 384 clutch pedals 
which, unless they were of faulty 
design, would be possibly the life- 
time expectancy of a factory’s 
replacement stock. 

A lot of good saleable glass 
channels and moulding was buried 
under thousands of running boards, 
fender brackets, door handles, hood 
lock catches and other miscellane- 
ous items that no one but a com- 
mercial body builder could possibly 
use, if even such a buyer could 
find them attractive in the quan- 
tities offered. Four bidders offered 
on this lot and one bidder an- 
nounced after the bids were turned 
down that, if he didn’t have to take 


any but the parts he wanted, he 


T° motorists in all 48 states this sign is a 


symbol of Texaco Dealer Service .. 


. and 


Texaco quality petroleum products. 


To Texaco Dealers this sign, often said 
to be the most impressive on America’s 


highways, means business, because it 


stops car owners and brings them 


in. Behind it are extensive refinery 


and research facilities to assure 


Texaco Dealers the finest prod- 


ucts available. 


And — behind these prod- 
ucts and Texaco Dealer 


service is continuous adver- 


tising that never lets them 


forget! So we say — 


Texaco 


Dealers will be busy post-war. 


THE TEXAS COMPANY 


135 EAST 42nd ST., NEW YORK 17, N. Y. 


a 


would boost his bid $200 or more. | 


He figured it would cost him at 


least a thousand dollars in freight . 


and workers’ time to sort the lot 
to get the merchandise he was 
interested in. He didn’t bid when 
he was told that all property bid 
in must be taken off from govern- 
ment property. 

Berman Sales Co., Pensburg, Pa., 
was the high bidder for Monday 
having been accepted on $4,000.50 
worth of bids, while the Salawitch 
Auto Parts Co., Baltimore, had the 
highest number of bids accepted, 
14. On Tuesday the high bidder was 
the Accurate Parts Mfg. Co., Cleve- 
land, with a bid of $5,000. 


If the manner in which this 
sale was advertised and conduct- 
ed is a sample of the way the 
sales in other cities will be held, 
it will not be surprising to find 
them equally disappointing to the 
one held here. But we have 
assurance that this sale was an 
experimental one and that U. S. 
Department of Commerce offi- 
cials have learned about many 
things that should not have hap- 
pened as well as the many things 
that should be done to make 
these “spot” sales more attractive 
to the larger dealers. 

Grouping the comments of bid- 
ders at the Philadelphia sale into a 


Believe in signs: 


nae do, when they mean business!” 


CHECKING NOTES at the Philadelphia surplus antomotive parts sale la 
week were Jack Weed, service editor of Automotive News, who attended the s 


to give readers a first-hand account, and 


Mike Turk, Buick-Packard dealer o 


East Liverpool, O., who was one of the bidders. 


composite recommendation to the 
Department and those in charge 
of future sales, the following things 
must be done if the larger dealers 
and jobbers are to be interested in 
making bids for the merchandise: 


l The sale must be widely adver- 
tised in the district far enough 
in advance so that prospective bid- 
ders can obtain catalogs of the 
merchandise to be offered, can 
make up their minds on what they 
want to bid, and formulate some 


A Great Postwar Line-up for Texaco Dealers: 
FIRE-CHIEF ona Sky Chief GASOLINES - TEXACO ond HAVOLINE MOTOR OILS 
MARFAK CHASSIS LUBRICATION - REGISTERED REST ROOMS - ALL NIGHT SERVICE 
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idea of the prices they will be | 


able to bid. 
2 The catalogs must properly a 


offered, so the bidder will kno 
what the parts are and their co 
dition. 


amply describe the merchandise |” 


The lots — if lots are to tiie 


continued — must be made up o 


similar items, and non - saleable © 


items left out of lots of saleab 


merchandise if top bids are to be ~ 


expected. 
4. Lots must be numbered, starti 


last lot in consecutive number, 
without cross reference to Lot 


’ 


from one and going up to the 


Group 1, Group 2, Group 3, etc., — 


as was done in Philadelphia. Th 


latter numbering method was found ~ 


very confusing. 
5 Merchandise that will fit popi 


is offered in large quantities, shoulg 
definitely be scheduled as to whe 


lar makes of vehicles and which ~ 


they will be put on sale and that 


time held for each lot, since ma 
bidders who would be interested 


such offerings will not take the ‘ 


time to go and sit through days 
non-interesting bidding just to bid 
on the parts they are interested in. 
6 Automotive men who know bo 


sale must be in charge of the sale 
so that they can correctly answé 


the business and the parts on os 


questions from the floor as to © 


proper description of the produc 
and their condition. 
7 Sales should be conducted by a 
trained crew from Washingto 
and not left to the jurisdiction a 
the local department heads to pre- 
vent an “experimental sale” in eaq 
of the nine cities where sales are 
now scheduled during August ang 
September. 

8 The Department should assign 
some public relations man as g 
advance agent to go ahead of thes€ 
sales and get the cooperation of 
the daily papers, dealer and jobbe 
associations, Booster Clubs an® 
other organizations, to promote 

these sales to their memberships. 

“Spot” sales similar to this 
Philadelphia sale are now sched- 
uled for Atlanta and Denve 
Aug. 13, at Cincinnati on Aug. 
20, at Kansas City, Salt Lake and 
Stockton, Calif. on Aug. 27 ané 
a big sale at Chicago on Sept. 17. 

The Department of Commerce 
soliciting suggestions from dealem™ 
as to how the conduct of these 
sales can be bettered, and thes 
suggestions should be addressed to 
Al Miller, in charge of automotive 
surplus sales, Department of Cont 
merce, Washington, D. C. 

Not satisfied that they have the 
answer to the most orderly a 
quickest method of disposing of 
surplus automotive arts, a ney 
program that may set up permd 
nent displays in several major 


trading points, with all parts marlgge 


ed with list prices, is being co 
sidered. If this plan should be 
adopted, it is thought that deale 
then could buy at the list prices, 
less discounts that approximate 
their normal discounts in comme 
cial buying, making allowances for 
extra cost in handling and riskg 
involved. At least some methd 
that will move the saleable mer- 
chandise fast and definitely pe 
the parts that should be junke® 
is necessary, if the Department is 
not to be saddled with surplus pa 
sales from now into eternity — o 
Congress get rash and orders these 
parts sold to the high bidder w 
will certainly be a speculator. 


“WE ARE GLAD TO REPORT that vig 
have had quite a few replies to this ad- 
vertisement, and believe that we can se- 
cure the equipment we wanted from oy 
of the firms we heard from.’’—Websté 
Motors Ltd. (Chevrolet-Oldsmobile-Cadil- 
lac), Sherbrooke, Que. 
ta Want Ad Dept., Inside Back Cov 


— 
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@ CHICAGO.—“Freedom of Choice 
is Vital” was the subject of an ad- 
ress by B. Ruark, general 
anager of Motor & Equipment 







American Bantam 
its $20,058,902 
n 1945 Sales 


BUTLER, Pa. — American Ban- 
tam Car Co. sales for the fiscal 
ear 1945 were $20,058,902.63 com- 
Aared with $16,685,966.24 for 1944, 
according to an announcement last 
eek by Francis H. Fenn, presi- 
dent and chairman of the board. 

This represents the greatest vol- 
me attained in the company’s his- 
tory, Fenn reported. 

The firm’s postwar plans are ma- 
erializing rapidly and the pilot 
model heavy cargo trailers are on 

e roads now undergoing tests, 
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according to Fenn. 
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with Reynoco 
*@ FACTORY- DESIGNED 


~SYSTEMS and FORMS. 


_ For Accounting, Sales, Parts 
and Service Departments 


Profit by the experience of thou- | 
sands of users. Know where and 
how your operation stands on pro- 
fit or loss. Learn how you too can 
m@establish clear-cut records and ze- 
ports. Strengthen your procedure 
<eto insure the proper accounting of 
all funds, Have all the facts neces- 
-asary for intelligent, profitable 
management. 
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, REYNOLDS 


COMPANY © DAYTON 7, OHIO 
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WESTERN BRANCH 
400 W. Pico Bivd. © Los Angeles 
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‘Freedom of Choice’ 


Choose Free Enterprise or Directed Economy, 


Says MEWA’s Ruark 


Wholesalers’ Assn., during a west- 
ern trip completed last week. 


Addressing wholesaler - booster 
meetings in Denver and Los An- 
geles, 
toward restrictions on freedom of 
imposed by growing col- 
lectivism in government, labor, in- 
dustry and commerce. 


Rua 


of choice in their sources of supply. 

Ruark declared that the Ameri- 
can people will have to make up 
their minds whether they want a 
directed economy or a free enter- 
prise system. 

He expressed opposition to em- 
pire-building on part of labor or in- 
dustrial organizations. “Such em- 
pire-building,” 
already come dangerously close to 
the creation of private governments 
dominating major industries and 
vieing in power in certain impor- 
tant respects with political govern- 
ment itself.” 
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Service Stations Warned 


Of Coupon Theft Rise 
WASHINGTON. — Thefts of 
gasoline ration coupons from 
service stations have increased 
to such an extent that every 
station operator should adopt all 
possible safeguards immediately, 
OPA warned last week. 
Apparently, OPA said, organ- 
ized gangs of racketeers, who 
formerly made and distributed 
counterfeit gasoline ration cou- 
pons, have found that their for- 
mer racket is no longer safe 


rk analyzed the trend 





Goodyear to Build 
In South Africa 


AKRON. — Announcement of the 
establishment of a new _ rubber 
manufacturing plant in the Union 
of South Africa was made last 
week by P. W. Litchfield, chairman 
of Goodyear Tire & Rubber Co. 

The new plant will be located at 
Uitenhage, Cape Colony. It will 
have an initial daily capacity of 
about 1,000 tires. 


freight. The 


Ruark said, “has 


June, 1944. 








The wartime assignment of protecting 
the lives and providing comfort for our 
fliers came natural to E.A. Laboratories. 
For thirty-five years our plants have been 
dedicated to the manufacture of prod- 
ucts for safety and comfort. 

The war necessitated a let down in the 


MAKERS OF AUTOMOTIVE, AVIATION, 








AVIATION « BICYCLE LAMPS 


LIGHTS 





The ATA index figure, computed 
on the basis of the average monthly 
tonnage of the reporting carriers 
for the three-year period of 1938- 
1940 as representing 100, was 173.93 

Approximately 86 percent of all 
tonnage transported in the month 
was hauled by carriers of general 


gory decreased 2.4 percent below 
May and was 


Transportation of petroleum 
products, accounting for about 9 
percent of the total tonnage report- 


E. A. LABORATORIES, Inc., BROOKLYN, N. Y. 
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Truck Haulage in June 
Drops 2% Below May 


WASHINGTON. 
transported by 
June decreased 2.6 percent below 
May and 2.2 percent below June, 
1944, the American Trucking Assns. | 
reported last week. 

Comparable reports received by 
ATA from 244 carriers in 41 states 
showed these carriers transported 
an aggregate of 1,915,646 tons 


Freight volume j|ed, showed a decrease of 1.3 per- 
carriers in|cent below May and 11.4 percent 
| below June of last year. 

Carriers of iron and steel prod- 
;ucts hauled about 2 percent of the 
| total tonnage. Their traffic volume 
was 9.4 percent below May, but 
there was practically no change 
from June, 1944. 

About 3 percent of the total ton- 


motor 


in 


He pointed out how automotive! nor profitable and that the mar- | J i 57 i 
D ¢ = une, as against 1,967,460 tons in| yp > iste iscel- 
i ae are being | restricted| kets for their invalid ration May and 1,958,679 tons in June ‘ae cea’ ones te 
more and more in their freedom| coupons have disappeared. 1944. this class decreased 9.3 percent be- 


low May and 0.3 
June of last year. 


percent below 


Burklyn Opens Branch; 
Expands Facilities 

LOS ANGELES.— The Burklyn 
Co. here announces an expansion 
of facilities. The company, prepar- 
ing for a resumption of civilian 
goods distribution, states that a 
branch sales office has been opened 
in Portland, Ore. 

James R. Towan has joined the 
firm as head of the Portland office 


volume in this cate- 


1.3 percent below 































production of our peace time line. But 
there never was a let down in our think- 
ing and planning for the return to peace 
and with it the resumption of shipments 
to our dealers. As the easing of restric- 
tions makes this possible, E.A. will again 
be first in Quality, Profit and Delivery. 


BICYCLE AND MARINE APPLIANCES 


AUTOMOBILE | 


WINDSHIELD WIPERS | HORNS 


— 






Dealer 


Ensor Appointed Distributor 


For Graham in San Diego 

Appointment of Ben Ensor as 
San Diego distributor of automo- 
biles for Graham-Paige was an- 
nounced last week by W. A. Mac- 
Donald, vice-president in charge of 
sales. 

Ensor started in the auto busi- 
ness in 1913 in Everett, Wash., 
handling sales for Buick and Cadil- 
lac. For the past five years he has 
been a partner in the auto sales 
firm of Ensor & Robertson, San 
Diego. 


+ * + 


Sarver Acquires Sales Barn; 


Plans New Showroom 

Harry Sarver, of Sarver Motor 
Co. (Oldsmobile, GMC Truck), 
Madrid, Ia., has acquired the Ma- 
drid Sales Barn property. The 
building is to be remodeled suitably 
for a garage, showroom ard parts 
unit. 

Sarver said his present quarters 
will be utilized as a body shop. He 


Coming. New 
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Doings 


expects to occupy the new building 
in about 60 days. 
+ * * 


Willys Appoints Seaboard 


Distributor in Wash. 


Seaboard Motors, Seattle, has 
been appointed distributor in 18 
western Washington counties for 
Willys cars and jeeps, according 
to Clyde Johnson, general manager 
of the Seattle firm. 


* * * 


Standard Starts Construction 
Of New Building 

Standard Chevrolet of Nevada, 
Mo., has begun construction of a 
building to be 70 by 90 feet. Com- 
pletion is expected within 60 days. 

The dealership is owned by Don 
Donovan, who has been in the 
Chevrolet business for 11 years. 
Claude Birdsdall, of Des Moines, 
will be service manager when the 
firm moves to its new quarters. 

* e * 


PW to Have First Call 


A prisoner of the Japs has been 


promised the first new Buick that 
comes to John Baudino’s show- 
room, Herrin, Ill. Capt. William 
Nealson, who was captured in the 
Philippines, traded his Chevrolet 
in on a Buick before he left for 
service, with the understanding de- 
livery be made when he returned. 
* * +o 


Edwards Sole Qwner 


Paul C. Edwards, co-owner of L 
& E. Motors, 119 N. Ninth St., 
Springfield, Ill, has purchased the 
interests of T. C. Laswell and the 
business will be known as Edwards 
Motor Sales. 

* * * 


Perryman Out of Army 


Maj. Lee T. Perryman, released 
from active duty by the Army, has 
rejoined the San Francisco staff 
of the Howard Automobile Co., 
Buick distributor for California 
and Nevada, in his former capacity 
as district manager. Perryman 
entered the Army in March, 1941, 
and saw two years’ service in the 
South Pacific, participating in Gua- 
dalecanal, New Caledonia and other 
engagements. 

+ > + 


Courtesy Chartered 
Courtesy Motor Co. of Johnson 


City, Tenn., has been chartered to 
buy, sell and repair automobiles 
and distribute automotive accesso- 
ries. The firm was incorporated by 
Matthew Tucker, Tom N. Austin 
and Clyde B. Austin with a capital 
stock of $6,000. 
* * 

Leander G. Pynn, head of Pynn’s 
Garage, Inc. (Ford), Meredith, N. 
H., has been elected a director of 
the Lakes Region Assn., an organ- 
ization interested in the progress 
of the Lake Winnipesaukee section. 

* + * 


Byron Kewin, of Kewin Automo- 
bile Co., Griswold, Ia., is planning 
an addition to his dealership to be 
used as the service shop. The addi- 
tion will be 40 by 50 feet. 

* . * 

Fred Barnes, Bloomfield, Ia., 
Buick and Pontiac dealer, has pur- 
chased property adjoining his deal- 
ership. Barnes plans to construct 
a double-front business building on 
the property as soon as materials 
are available. 

* * + 


In preparing for the return to 
Joplin of new motor cars, the R. 
and S. Motor Sales Co., (Chevrolet) 
in Joplin, Mo., announced plans for 
moving the Joplin Public Service 
Co.’s bus station, offices and cafe 


Foot-Control Auto Radio 


The war has hastened some amaz- you drive, as soft or as loud as 


ing discoveries that will make 
tomorrow’s cars safer than ever 
before. None of these advances 
will contribute more than the new 
Zenith foot-control auto radio. 


It Will Rank With Top 
War Developments in Car 
Safety, Convenience! 


Foot-control is the modern 
trend in auto radios. Just as you 
step on the starter... the gas... 
the headlight dimmer in today’s 
cars—you’ll “step on the radio” 
in cars of tomorrow. 


ically bY 

' it Automat 
You " pent the foot-knob - 
T i p-TOE pe a n t 
e You’ll tune in stations wherever 


You'll Regulate Vo} 
um = 
— Rotate the Sarai rec 


You'll Silence it for Conversation, 


T I -TOE = 
F ress the foot-knob lightly and pro- 


you like without ever taking your 
hands off the wheel or your eyes 
off the road. It’s all done by foot. 
In fact, foot-control radio will 
be as much of a safety factor as 
four-wheel brakes, windshield 
wipers, and shatterproof glass. 


No wonder leading car designers, 
safety engineers and insurance 
companies welcome foot-control 
auto radio, the modern trend 
toward safer driving. 
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from the R. and S. building inte 
rooms at 317-319 Virginia Ay 
within 60 days. 

This is to restore the former 
show and salesroom on the grouy 
floor for new cars when receive® 
possibly in October. The buildin 
will also be remodeled. j 

& 7 * 

W. G. Schweigert has purchased 
an interest in the Cullen-Thomps@ 
Co. (Chrysler - Plymouth), Denver. 
He will be manager in charge of 
both new and used-car sales : 
distribution. 

* * 

Rich Motors (Chrysler), Rittma 
O., has completed remodeling the ~ 
front of its building. An additi 
to the service department will & 
erected as soon as materials are 
available. 


N 


* * * 


Tom Cooper (Chrysler), Ardmore 
Okla. has sold the Oklahon® 
Transportation Co. a bus line 
which he owns, for an estimated 
$2,000,000. The firm operates bus 
between Oklahoma City and Dallas, 
Wichita Falls and Fort Smith. 


Dealer Accent 


Falls on Shops 
In Albany, Ga. 


Looking forward to shipmen 
during the next few months, Al- 
bany (Ga.) dealerships are busyin 
themselves with improvements if 
their facilities, some having en- 
larged their service departments. 

McLaughlin Motors (Hud- 
son-Packard), has added more floor 
space and enlarged its parts d 
partment. Most of the sales sta 
have been retained with a view to 
using them after the war. 

Carl Pritchett, for 34 years man- 
ager of the Ford Motor Co. in A} 
bany, stated that no preparatio 
had been made for postwar plans, 
pending announcement of delivery 
of new cars. This concern has 10 
men in military service, and plans 
to use them all when they returg 

Albany Motors, owned by M. L. 
Ward, has added two salesmen for 
truck-selling. New salesmen will b’ 
added as the receipt of new cars 
warrants it. 

In the meantime, the service de 
partment has been greatly expand- 
ed, trucks and parts are coming iy 
better, and W. W. Bennett, wh 
was away on naval service for 
three years, has received an hono 
able discharge and is back at the 
head of the service department. 

Other firms are also making 
plans for additional salesmen, for 
making places for servicemen ex- 
pected to return and for bigge! 
service departments. 

The officials of these companies 
feel that, even though new cars 
are coming, it will be a long time 
before an adequate supply is re 
ceived. Therefore, the accent at 
present is still on servicing. 


— 


Mont. Dealers 
passengers, 


ings, or avoi ? = | a <t ! a : Tidying Up 


broadcast. Release press 


in — instantly 
s on again 
sates of the usual wait for 


warm-up. 


AUTOMOBILE DEALERS PLEASE NOTE! 


The foot-control auto radio is ready. 
It was developed by Zenith for Amer- 
ica’s car makers, It will be sold only TH iz it EW 


as original equipment and through 
car manufacturers and their dealers. 


RADIONIC 


FOOT-CONTROL 


YOU CONTROL IT 
WITH YOUR FOOT 


AUTO-RADIO 
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For New Cars 


Dealers of western Montana ar@ 
making the following improve- 
ments in preparation for the 
resumption of new-car sales: 

Roy Murray, Butte (Chevrolet- 
Buick), decorating; Barclay Motors, 
Butte (Cadillac), decorating; Wat- 
son Motors, Dillon (Chrysler-Plym- 
outh), new parts and display room. 

Daly Motor Co., Missoula Cadil 
lac), preparing to construct new 
building; J. G. Walters, Dillo 
(Dodge - Plymouth), enlarging his 
present quarters; Tucker Motors, 
Missoula (Chrysler-Plymouth), ex 
tensive improvement to present 
quarters. 

Clyde Fitz, Hamilton (Stude 
baker), enlarging quarters for ad- 
ditional display, parts and shop 
space; Quick Service Garage, Kali- 
spell (Federal), enlarging present 
quarters. 

Croskry & Carlson, Kalispell (De 
Soto- Plymouth), rearranging and 
decorating present quarters; Reed 
Motor Co., Anaconda (Chevrolet- 
Oldsmobile), remodeled a garage 
building. 

Wakley Pontiac Co., Butte, has 
already occupied new quarters at 
18-20 W. Galena (sales and display 
rooms) and at 15-23 W. Galena, 
(the parts and service department). 
F. A. Wakley is the proprietor. 
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BUTLER, Pa.—Declared by Gen- 


eral Tire officials to be “the most 
Shodern tire outlet in America, both 
as to efficiency of design and equip- 
Ment,” the store of Ray Andre was 
Officially opened here late in July. 


The building is set on a lot 117 
bet wide by 230 feet deep and 
affords 8,000 feet of floor space for 
sanles and service operations. An 
tside service area, one of the 
features of the new plant, has 9,000 
fjuare feet of paved surface and 
affords room for several dozen cars. 


The salesroom features huge 
8late glass windows and the latest 
in fluorescent lighting, providing 
gaxcellent display of tires and other 

erchandise at all times. A projec- 
tion room, off the salesroom, gives 
san opportunity to show customers 
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lete and modern tire dealerships in America, 
eneral Tire distributor in Butler, 
the building is flanked b 
uare feet. The building was designed by C. 
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IN THIS HUGE recapping room, Andre is prepared to handle a large volume 
ping business. He uses the factory controlled Kraft system of recapping, 
aw 


Streamlined Tire Outlet 
| 


Ray Andre’s New Plant in Butler, Pa., Offers 
Facilities Hailed as ‘Most Modern in U. S.’ 
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Pa. Occupy- 
y & paved outside surface area of 
Dean Lampman, manager 


Ge 


General Tires in actual operation. 
The service department, open- 
ing off the service area, accom- 
modates four large trucks or 
passenger cars at a time. A ware- 
house, completely fireproof and 
completely dark to add longer life 
to the tires stored, provides spa- 
cious quarters for the large stock 

Andre carries in peacetime. 

The treadshop area is considered 
by tire engineers to be one of the 
most efficient in the country. Plan- 
ned by George Beardshaw, of the 
General Tire staff in Akron, the 
shop offers the factory controlled 
system of Kraft recapping and 
Hawkinson treads. 

Special rooms, kept dust free by 
a master fan, have been designed 
for buffing, cement drying and 
build-up. 


FAMOUS 


Repyfation is the re- 
ward of achievement. 
The name of Briggs 
stands for prestige you 
may share, and from 


which you may profit. 
+ 
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NEWARK, N. J.—After looking 
into the question of whether auto- 
mobile mechanics should be re- 
quired to obtain licenses based 
upon examination of their skill, 
the Newark Sunday Call reported 
last week that “many a harried 
motorist thinks they should.” 

“Wartime repair jobs, car own- 
ers have discovered, frequently 
mean merely a large outlay with 
no results,” the newspaper said. 
“Plumbers, electricians, barbers 
and other craftsmen are subjected 
to licensing for the sake of health 
and safety, motorists point out; a 
poor job on a car can bring peril 
to its user, too. 

“Poor jobs have been almost 
the rule in the last two years. 
The motorist has been obliged, 
first, to find a garage willing to 
do his work. Then he has had to 
accept an ‘appointment’ days or 
weeks in the future. And after 
all this, plus a bill of staggering 
dimensions, he has often found 
his car no better than before. 
Many drivers have gone through 
this routine three or more times 
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License Mechanics ? 


Newark Motorists Protest Poor Repair Work; 
Mallon, Dealers Strike Back 





in an effort to have the same 
difficulty corrected.” 

The publication found, however, 
that the licensing idea aroused lit- 
tle enthusiasm among men in the 
automotive trade, even those whose 
reputations are based on a high 
standard of work. The comment it 
received from trade representatives 
and others follows: 


“The Newark Auto Trade Assn 
is absolutely opposed to it,” said 
William L. Mallon, president. Mal- 
lon also heads the national dealers’ 
association. 


“We have yet to see a licensing 
act that’s worth a damn. The 
appointments to the licensing com- 
mittee are always political. Our 
members are more capable of de- 
veloping their own people, in nor- 
mal times, and judging their skill, 
than any group of politicians. 

Mallon said it wouldn't be fair to 
the good mechanics to put them on 
the same basis with men who got 
their licenses through politics. 

Some of the city’s leading auto 
dealers expressed sympathy with 


ees 
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the motorists’ plight, but opposed 
the licensing scheme. 


“The best guarantee of a good 
job is to go to a reputable firm,” 
said one. “It’s true that even 
first-class places find it hard to 
get competent help, but the cus- 
tomer at least is able to insist 
on having a bad job done over.” 


Another dealer feared a licensing 
system would promote unionization 
of mechanics, with an apprentice- 
ship system and a fixed rate of 
pay. 

F. K. Schultze, manager of the 
New Jersey Auto Club, affiliate of 
the American Automobile Assn., 
said the question had long divided 
the AAA board, of which he is a 
member. 

“One group feels such a system 
would put too many neighborhood 
mechanics out of business,” he ex- 
plained. “There are lots of little 
fellows who can do minor repairs, 
even though they couldn't quaiify 
as mechanics. 

“On the other hand, the other 
group points out that airplane 
mechanics are licensed, and auto 
work can be just as important to 
safety, particularly work on the 
front end. 

“There is no state which licenses 
auto mechanics, although it has 
been proposed from time to time, 
in New Jersey and elsewhere. 
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Brown Improves 


Instrument Line 

Increased user convenience 
through improved portability of 
industrial instruments has been 
made possible by Brown Instru- 
ment Co., Wayne and Roberts 
Aves., Philadelphia. The improve- 
ments consist of assemblies, com- 
prising handles and parts, fur- 
nished unmounted so purchasers 
can attach them according to in- 
dividual requirements. 

Two assemblies wil be 
able. They will consist of: 

1. A cast carrying handle, plus 
parts, for smaller instruments 
such as meters and gauges. 

2. Two locker type carrying 
handles, with feet qnd necessary 
assembly parts for heavier poten- 
tiometer types, including elec- 
tronic. 


avail- 


* a2 


3-M Finishing Method Told 

A 12-page booklet entitled “Fast- 
er, Better Finishing of Metal, Plas- 
tic and Glass,” which describes the 
3-M Wetordry method of precision 
grinding and finishing at high 
speeds, has been released by the 
Minnesota Mining and Mfg. Co., St. 
Paul 6, Minn. 
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and/ Other Literature of Educational Value 


Mauk Announces Flux 


For Aluminum Welding 
Flo-Well No. 1, a free-flowing flux 
for the gas welding of aluminum 
and aluminum alloys, is now being 
manufactured by A. K. Mauk, 7558 
Hamilton Ave., Pittsburgh 8, Pa. 
Flo-Well is used to gas weld 
wrought, cast or high tensile alu- 
minum and aluminum alloys of any 
size or shape. It is packaged in 
% pound to 25 pound glass con- 
tainers and may also be purchased 
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AER O GAS is a motor energizer for 
use in trucks and passenger cars to 
give greater power and mileage, im- 
roved starting and longer motor life. 
his new item is being distributed na- 
tionally by the Clay Estes Co., 1355 
Market St., San Francisco 3, Calif. The 
full name of the item is Aer O Gas 
Vapor Injector, and is designed to re- 
tail for from $15 to $20. 
* os . 


A PROFTABLE SOURCE of revenue 
in the trueing of brake drums and 
other operations has been opened up 
to the automotive man who owns a 
small lathe. Through the newly devel- 
oped Globe Miller, which attaches to 
his lathe in less than three minutes, he 
can increase the swing of his lathe by 
almost double. Made by Globe Prod- 
ucts Mfg. Co., 3380 Robertson Blvd., 
Los Angeles 34, Calif. 


* * * 


Air Hydraulic Pump 


Ready for Farm Use 

A new aircraft pump supplying 
hydraulic power for control of 
tractor-mounted implements is ex- 
pected to lighten farm work and 
increase labor productivity, accord- 
ing to an announcement by R. J. 
Minshall, president of Pesco Prod- 
ucts Co., 11610 Euclid Ave., Cle- 
veland 6, O. 


The pump is about the size of a 
man’s two fists. 


MODEL 132B-A portable air-powered 
umping unit which Harmon Rotary 
how | Co., 1575 Compton Ave., Los 
Angeles, feels has definite 
ties in industries other than aviation, 
for which it was originally designed. 
The air-powered unit ie supplied where 
any fire hazard is presenees inside en- 
closures such as hangars, buildings, 
ete., in the handling ef fuels and lubri- 
cants. 


potentiali- | 


New Products Service 


Expands Nationwide 

Nationwide extension of a new 
products service established for 
manufacturers on the West Coast 
was announced last week by Ed- 
ward P. Bishop, Los Angeles, presi- 
dent of Edward P. Bishop & Asso- 
ciates. 


The service is designed to pro- 
vide reconverting manufacturers 
with a variety of new products for 
postwar manufacture, and is now 
being made available in all major 
industrial areas of the country. 
Both established products and new 
products are available through this 
service. 


DAY TOOL DRIVER and Blades of- 
fers a simple, effective means of hav- 
ing any size screw driver immediately 
available to fit the job at hand. This 
tool is now made in two sizes. The 
small size consists of a Tool Driver 
\with simplified locking nut and four 
‘blades ranging from 1%” to 5%” in 
length. The large size consists of a tool 
, driver with locking nut and four blades 
ranging from 8” to 14” in length. Other 
tools, such as wrenches, hammers, etc., 
will soon be available to fit both sizes 
of Tool Drivers. 

* * 


Eddy Current Clutch 


Announced by Eaton 


Eaton Mfg. Co.’s research lab- 
oratory in Cleveland, O., an- 
nounces development of a pat- 
ented eddy current clutch which 
provides a controllable speed out- 
put from a variable speed or con- 
stant speed input. 


* * * 


EATONITE, new long-wear valve 
facing alloy, is welded into the groove 
on an aircraft engine valve head. De- 
veloped after more than two years of 
research by the Wilcox-Rich division, 
Eaton Mfg. Ce., the new material oper- 
ated 200,000 miles in laboratory tests 
|without refacing. Company engineers 
says it is the hardest valve facing ma- 
'terial known to the industry that will 
jretain its hardness in the ‘‘Red Zone,’’ 


above 1,000 degrees Fahrenheit, and at | 


the same time resist corrosion. 


Centrifugal Casting 


Machine Announced 

A new Centri-Meco centrifuga 
casting machine is announced by 
the Centrifugal Machine and E 
gineering Co., 641 Jackson court, 
Kalamazoo 7, Mich. ‘ 

It is reported that the experiend 
of the past few years has created 
an increasing demand by desigg 
ing engineers for centrifugal cast 


such castings can be made to clos{ 

tolerances and in some cases cas 
to size. It is claimed that centrifu- 
gal castings have higher physic§ 
properties, because when the pro- 
cess is followed through correctky 
there will be no hidden defects 
which might show up at some later 
time. 


ings, due primarily to the fact that =| 


* * * 


Sealed Beam Adapters 


Rolling Off at Autopart 

Autopart Mfg. Co., 
Michigan Ave., Chicago 5, is now 
in production on a line of sealed 
beam headlamp adapters for pre- 
1940 cars, according to Barney 
Grawoig, president. 5 


Each adapter is complete with 


built-in parking light. 


Compare a 
modern sewing machine with the 
old-time model shown here. The 
difference is an example of how 
careful attention to design brings 
about a high level of efficiency. 

Realizing this, design is one of 
the most carefully considered fac- 
tors in the production of antennas 
at THE WARD PRODUCTS COR- 
PORATION. It is only through svu- 

| perior design that the benefits of 
poesnee and the finest produc- 
| tion facilities can be best brought 
to the user. 

For the finest antennas for all 

applications... for home and au- 
ftomobile use...look to WARD. 
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Call for Early Closing 


Edmonton Service Stations Seek to Reduce Hours 
And Curtail Sales on Sundays 


® EDMONTON, Alberta. — Early 
closing of gas stations will be con- 
tinued here if the recommendations 
pf the Edmonton Garage and Serv- 
ice Station Assn. are approved by 
the city council. 


The organization has asked the 
council to establish zones which 
ould permit three garages to re- 
main open for limited sales on 
Sundays and holidays, while the 
m@pther establishments would main- 
tain the present curtailed hours 
for the sale of gasoline and oil. 
Under the schedule submitted by 
the association, garages would be 
open from 7 a. m. to 7 p. m. on 
eekdays and would close on Sun- 
days from May 1 until Sept. 1. 
During the winter the closing hour 
ould be reduced to 6 p. m. on 
weekdays. 


The schedule would zone the city 


ive Vets Kdge 
n Buying Cars, 


en. Wiley Asks 


WASHINGTON.—Special consid- 


pration for veterans who disposed | 


bf their cars on entering the ser- 
vice and now have urgent need of 

utomobiles for their business or 
“profession, was urged last week by 
Sen. Wiley of Wisconsin. 


Such consideration would be irre- | 
Wiley | 


spective of classification, 
said. 

Disclosure that returning veter- 
ans are being held up for double 


the price they received for automo- | 


biles they were forced to sell when 
they entered the service provoked 
» storm of protest on Capitol Hill. 
Sen. Wiley began a movement to 
nake new cars available to veter- 
“Ans in need of them for business as 
soon as production is resumed. 
Other members of Congress said 
they would use their influence to 
place veterans high on the OPA car 
“ationing priority list. 
Protests from veterans who had 
o choice but to sell their cars on 
ntering the service have been 
raising a demand for some relief 
w{or several weeks. Wiley proposed 
at returned veterans be given 
preference if they fall within any 
1»f the groups to be given prefer- 
nce in the purchase of new cars. 


' Uplift Caliber 
» Of Salesmen. 


«= Dealers Advised 


PONTIAC, Mich. Quality of 


alesmen rather than large, poorly | 


selected staffs should be the aim 
of dealers in planning 
perations, in the opinion of D. U. 
Bathrick, general 
sales manager of 
Pontiac Motor di- 
vision. 
“Tt has 
been our theory 
at Pontiac that 
the quality of the 
retail salesmen 
should match and 
enhance the qual- 
ity of the product 
he presents. to 
the public,” Bath- 
rick said. 
“He should merit and receive a 
~#omparable place in the community 
with the insurance representative, 
e banking executive and the se- 
‘curities salesmen.” 
Caliber of automobile salesmen 
9 ndoubtedly has been improved by 
the four-year lapse in new 
roduction, Bathrick feels. “Many 
alesmen have gone into the serv- 
ice end of the business, thus broad- 
ning their viewpoint and extend- 
ing their experience as dealership 
representatives. Others, buying and 
elling used cars, have gained ex- 
perience in that factor in_ the 
verall automobile picture. 
“Still others, in 
ther lines in war work, 
eturn to the automobile 
with a refreshed viewpoint and new 
ontacts.” 
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. U. Bathrick 
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business 


postwar | 


car | 


so that one garage on the south 
side and two on the north side 
would be open on Sundays and 


holidays throughout the year from 


8 a. m. until 5 p. m. 

The Sunday service would al- 
ternate between various garages 
in the three zones. Information 
on what service station was open 
on the Sunday or holiday would 
be posted at every other garage 
in the city and advertised prior 
to the holiday. 


The Edmonton chamber of com- 
merce has already announced that 
it would fight any attempt to 
change the bylaw which provides 
for gas stations to remain open 
until 10 p. m. in the summer and 
|8 p. m. in the winter. 

Until the question is settled, serv- 
ice stations are continuing to op- 
erate under the wartime hours. 


| Meanwhile, garage owners at 
iSaskatoon, Saskatchewan, secured 
a new by-law from the city council 
which provides for a 6 p. m. closing 
of retail outlets for gasoline, oil 
and grease. 

The by-law provides that oil, 
gas and grease can be sold at 
garages where inside pumps are 
maintained, but can not be sold 
at outside pumps after 6 p. m. 
Any dealer who does not wish 
to observe the 6 p. m. closing 
by-law is at liberty to install an 
inside pump. 

Requesting legislation which 
would provide for closing of gas 
stations between 7 p. m. and 7 a. m., 
a delegation of gas service station 
operators, representing 36 petition- 
ers of a total 45 operators in the 
municipality, appeared before the 
Burnaby (B. C.) council recently. 

They asked that the proposed 
hours replace the 8 p. m. to 6 a. m. 
closing demanded by the by-law. 


Kaiser Continues 
Plan for Western 


Steel Industry 


OAKLAND, Calif.— Henry J. 
Kaiser announced here last week 
that there are no changes in his 
plans to establish an “independent” 
Western steel industry. He said he 
intends to form a syndicate to oper- 
ate the mills. 

Kaiser said last month that he 
was negotiating with Defense Plant 
Corp. for lease and eventual pur- 
chase of the $200,000,000 Geneva 
Steel plant near Provo, Utah 
United States Steel Corp., which 
had been considering purchasing 
the Geneva property, has now de- 
| cided to abandon the project. 

Benjamin F. Fairless, president 
of U. S. Steel, said his company 
will expand operations at its Co- 
lumbia steel plant in Pittsburgh, 
Calif. 


Buffalo Steel Mills 
Are Facing Delay 


Qn Anto Orders 


BUFFALO. Steel mills in this 
area, which still are handicapped 
by a shortage of manpower, are 
beginning to accept orders in vol- 
ume from auto manufacturers, but 
generally, are not making any 
promises on delivery dates. 

Republic Steel is “getting ready’ 
for normal peacetime business, ex- 
ecutives said. It has increased 9ut- 
put of crankshaft blanks for Chrys- 
ler, Dodge, Chevrolet and Ford. 
Bethlehem Steel reported auto in- 


| 


quiries have been made, but “little | 


business has been accepted as yet 


Dealers Hear Richards 
SOUTH BEND K. M. Richards 
wer of the i Services depart 
Manufacturers 

nnual party 
Automobil 
at Freemat! 
east of South 


i to 40 mem 


Fie] 


waka 


McCORD CORP., which for a long period has been making body armor for 


the protection of aviators, now 


is producing a new 


design for use by the 


infantry. These are being delivered at the rate of more than 85,000 sets per 


month. This modern coat-of-mail come 


s to the foot soldier as a flexible vest 


weighing 12 pounds, which covers the chest and trunk and back to the waist. It 
contains nine different sizes of plates, is designed to fold into a small compact 
bundle when not in use, and may be put on or taken off quickly. Left is foot 


soldier; right, air corps (this suit weighs 24 pounds). 





Atlantic Given Permits 


For 2 Super Stations 
ORLANDO, Fla.—Atlantic Refin- 
ing Co. has secured two permits for 
construction of super-filling sta- 
tions here. One authorizes a sta- 
tion to cost $15,000, on the south 


Westinghy 


side of E. Colonial Drive, east of | Yakima Ave. Y 


Mills St. 

The other permit was for a sta 
tion at the northeast corner of 
Main St. and E. Robinson Ave., 
land and building to represent a 
$35,000 expenditure. 


You get the best results in our Classified | 


Section, inside back cover. 


Nash Assigns 
6 New Franchises 
In Washington 


Six new Nash dealerships in 
| Washington have been announced 
| by Lewis Motors Co., Seattle dis- 
| tributor. 

Auto Sales 


& Service, 307 W. 
Main St.. Puyallup, Lloyd Grant, 
owner, a new Nash dealership. 
Grant for the past three years has 
been an instructor at the Mt. Rain- 
jier Motor Base, near Fort Lewis. 

Another Nash dealer is Shelton 
Motors, 1167 Market St., Chehalis, 
a prewar dealership that is doubl- 
ing its space and facilities. 

Monahan Garage, Commercial 
|}and Chestnut, Bellingham, is an- 
}other. This firm owns its building 
|and has been located in Bellingham 
for 25 years. James Monahan and 
Paul Linke are owners. 

Cook Truck & Equipment Co., 
|Highway 99, Mount Vernon, is a 
;new Nash dealer. John and Ken- 
|neth Cook, brothers, are the own- 
| ers. They have purchased the 
Franklin Truck Co., Mount Vernon 
International Truck dealer. 
Columbia Garage, 327 N. Main 
| St., Colville, is another new Nash 
'dealer. Eldon Clark is the owner. 
The firm occupies its own building. 
| Ingram-Bridges Co., First and 
|Pine, Shelton, obtained its Nash 
|franchise this month. The firm is 
opening up in the C. C. Cole build- 


Is 


= . 
| ing. B. H. Ingram and N. C. Bridges 
_|are the owners. 


| McFarlan Motors Co. 419 E. 


akima, has moved 
; its business from Seattle. Complete 
| remodeling is in progress. 


| 


“SOMETIME AGO, YOU RAN AN AD for 
me relative to hydraulic brake fluid. I 
sold more brake fluid through the ad run 
in your paper than any other medium."’ 
Box Number Advertiser. 


a Want Ad Dept., Inside Back Cover 


RECTIGON BULBS 


estinghouse 


OFFICES EVERYWHERE 


PLANIS IN 25 CITIES 


WESTINGHOUSE ELECTRIC CORPORATION 


Bloomfield, N. J. 
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Industry Needs Time... 


Peace Unlikely to Boost 


AUTOMOTIVE NEWS, AUGUST 13, 1945 


Car Output at Once 


(Continued from Page 1) 


cannot yet be made available, so 
as to void excessive pressure on 
supply which would threaten sta- 
bilization program. 


Broad and effective control of 
inventories so as to avoid spec- 


Permanent Tags 
For Del. Drivers 


Go on Sale 


WILMINGTON, Del.— The first 
permanent operators’ license to be 
issued in this state went on sale 
last week. The Motor Vehicle di- 
vision officials reported that some 
20 applications had been received 
from drivers who applied for these 
licenses, issued to those operators 
considered eligible by reason of 
“meritorious driving.” 

According to Frank L. Reed, 
manager of the local office, the 
licenses are available to both pleas- 
ure car drivers and chauffeurs or 
drivers of commercial vehicles. The 
fee of $5 is applicable to both. 


Officials estimate that at least 65 
percent of the licensed operators 
in Delaware are eligible for the 
permanent licenses and it is anti- 
cipated that somewhere near 40 
percent of that group will apply 
for the “all-time” license. 


WPB Frees High 


Ferro-Chrome 


WASHINGTON. — Controls on 
high-carbon ferro-chrome were re- 
voked last week by WPB because 
supplies are now adequate. 

However, it has been necessary 
to retain controls on chrome metal 
and low-carbon ferro-chrome. High- 
carbon ferro-chrome is used chiefly 
with low-alloy steels for gears and 
other automotive parts. 


Radio Vibrator 
Lines Simplified 


INDIANAPOLIS.—A drastic stock 
simplification plan through which 
95 percent of the existing demand 
for auto radio vibrators may be 
met by four vibrator models has 
been announced by Walter Peex, 
vice-president in charge of sales, 
Electronic Laboratories, Indian- 
apolis. 

Use of the new Auto Radio Vi- 
brator Replacement line will en- 
able radio distributors, dealers and 
servicemen to reduce their inven- 
tories of vibrator types as much as 
92 percent, Peek said. 


SSR-49 


(Continued from Page 1) 
repair operations, they have no 
effective control of service 
charges and that it is their duty 
to prevent unauthorized increases 
in consumer charges. 

NADA reports it has been as- 
sured by OPA that effects of SSR- 
49 will be carefully studied and, if 


ulative hoarding and unbalanced 
distribution. 


4. Granting priority assistance to 
break bottlenecks which may 
impede the reconversion process. 


Allocation of scarce materials 
~ necessary for production of low- 
priced items essential to continued 
success of stabilization program. 


Of course, end of the war would 
alter this program greatly since 
allowance for war-production ma- 
terials would no longer be neces- 
sary. 

Observers here believe that fol- 
lowing immediate termination of 
the war the auto industry would 
be well on the way to normal pro- 
duction schedules and employment 
by the first of the year. 

However, in the interim there 
would be great disruption of em- 
ployment as well as of industry. 
Millions of workers would have to 
be laid off. 


Up to now auto companies have 
had to place orders for materials 
on a limited basis. It requires time 
to produce the materials needed. 
In addition, accelerated production 
would call for extensive plant 
changes, which also take time. 


So dealers would have to re- 
iterate their warnings to the pub- 
lic that new cars would not be 
available in quantity and that the 
owners must continue to care for 
the cars they have. 


On the other hand, some seg- 
ments of automotive transportation 
would benefit almost immediately. 
Once military rubber needs were 
over, the tire industry could swiftly 
shift to passenger-car tire produc- 
tion. 


And the new tires would no doubt 
soon be needed, for gasoline ra- 
tioning could be expected to end 
within a short time. 


The new era of motoring and 
auto building would be underway. 


Studebaker Nets 
$1,752,391 Profit 
For Six Months 


SOUTH BEND. — Studebaker 
Corp. and its subsidiaries in the 
six months ended June 30, 1945, 
earned a consolidated net profit of 
$1,752,391, after all charges, includ- 
ing depreciation, and provision for 
federal income and excess profits 
taxes. 


This is equivalent to 75 cents a 
share on 2,334,477 shares of com- 
mon stock outstanding at the close 
of the period. It compares with a 
net profit for the six months ended 
June 30, 1944, of $1,732,773, equal 
to 74 cents a share on 2,320,481 
shares of common stock then out- 
standing. 

In the quarter ended June 30, 
1945, the company earned a con- 
solidated net profit of $728,068, after 
all charges, equivalent to 31 cents 
a share. This compares with a net 
profit of $914,226 or 39 cents a 
share in the quarter ended June 
30, 1944, and with a net profit of 
$1,024,323 or 43 cents a share earned 


experience proves that they are in|in the quarter ended March 31, 


fact detrimental, that all develop- | 
ments will be given full consider- | 
ation. 


1945. 


For America's Future 
RUY WAR BONDS 


For Your Future 


REAR ADMIRAL JOHN DOWNES talks to Milwaukee County Ford dealers 
at the Schroeder hotel in Milwaukee. Admiral Downes is seated at the head of 


the table, to the left of R. A. 


Grimmer, 


branch manager. To his right are 


Grimmer, and E. H. Reuss, assistant manager. To the left of Admiral Downes 


is G. J. Retzlaff, sales manager, 
public relations director for the Chicago 


Milwaukee branch. 


Rear Admiral Downes is 
region of Ford Motor Co. 


Tire Watcher 


Air Gauge on Dashboard 


Shows Pressure 


MACON, Ga.—C. P. Potts, Macon 
garage operator, has invented a 
gauge for automobile dashboards 
showing the air pressure in tires. 
About five inches wide, the gauge 
has a dial for each wheel. 


A connection is added to the tire 
valve and air in the tire operates 
a gauge in the wheel. Current is 
carried to a carbon brush with a 
spring attached to a collector-ring. 
The brush transfers the current 
while the wheel is moving. 


Potts patented the gauge in 1941, 
but just recently perfected a model 
built in the dashboard of his own 
car. 


All American Buys 
Burlington, Plans 
New Bus Line 


CHICAGO. — A new transconti- 
nental bus company will begin 
operation here pending Interstate 
Commerce commission approval of 
an application permitting the All 
American Bus Lines, Inc., to pur- 
chase 51 percent interest in the 
Burlington Transportation Co., 
wholly owned subsidiary of the 
Chicago Burlington & Quincy rail- 
road. 

Heading the new company as 
president is I. B. James, former 
chief executive of the Burlington 
bus system, which was purchased 
by All American for $1,500,000. Fi- 
nancial arrangements were com- 
pleted through the Bankers Trust 
Co., of New York. 


All American has been operating 
bus lines from Chicago and St. 
Louis to New York and other east- 
ern cities, as well as a line from 
Chicago through southwestern 
states to Los Angeles and from 
there to San Francisco. The Burl- 
ington system likewise links Chi- 
cago with Los Angeles and San 
Francisco. 


Strengthening of the corporate 
and financial structure will enable 
All American Bus Lines, Inc., to 
purchase new and improved equip- 
ment from several of the nation’s 
leading bus manufacturers. James 
said 165 new buses are now on 
order for delivery before Jan. 1. 


The board of directors includes 
James, Harry O. King, New York 
city, president, Munson Lines, Inc.; 
chairman of the executive commit- 
tee, Brockway Motor Co., Inc.; di- 
rector of Huylers, Inc. — B. P. 
Lester, Los Angeles, president and 
treasurer, Lester & Co.; vice-presi- 
dent and director, Eastern Michi- 
gan Transportation Corp.; director, 
Flint Trolley Coach, Inc. — Ben S. 
Naven, Chicago, of Lawrence Stern 
& Co. 


James F. Oates jr., Chicago, 
member of Sidley, Austin, Burgess 
& Harper — Gordon Reed, New 
York city; chairman of the board, 
Texas Gulf Producing Co.; treas- 
urer and director, Sterling Injec- 
tion Molding Co.—Wheelock Whit- 
ney, St. Cloud, Minn., president, 
Whitney Land Co.; director, Penn- 
Ohio Coach Lines, Inc.; director, 
Truax-Traer Coal Co. 


Prices 


(Continued from Page 1) 


denial by Chester Bowles, head of 
OPA, that his agency had decided 
against any price increase for most 
manufacturers. However, Bowles 
authorized a spokesman to say 
there is no possibility of an in- 
crease for the new automobiles as 
high as 25 percent, which had been 
urged by some. 

Under a policy of open competi- 
tion, those supporting the plan be- 
lieve, prices at the outset would not 
be much above 1942 levels. They 
point out that auto manufacturers 
figure their prices on the price per 
car based on the total contemplated 
production, rather than on the cost 
of the first cars off the line. 


Stickers for °46 

SPOKANE.—Unable to obtain metal 
in time to manufacture automobile li- 
cense plates for next year, the state 
department of licenses will return to 
the issuance of windshield stickers in 
| 1946. Stickers will be issued next year 
|for passenger cars and for commercial 
jtrucks, but plates will be provide 
}for all other types of motor vehicles 


WANTED 
A-1 
USED CAR MANAGER 


Excellent present and postwar op- 
portunity with one of the largest 
Chevrolet dealers in the country, 60 
miles from N. Y. City. Must be 
capable of taking complete charge 
of Used Car Department and ex- 
perienced in large volume sales. 
Unusually large salary and bonus. 
Splendid, well trained pleasant or- 
ganization. Unexcelled living condi- 
tions in beautiful community. We 
will cooperate in every way witn 
man who can qualify for this open- 
ing. All replies strictly confidential. 
For interview, write Box 1008, c/o 
Automotive News, Detroit 26, Mich- 
igan, giving full resume of past ex- 
perience and references. 


TT TT 

PARTS CLERKS, EXPERIENCED—Large 
Dodge,, Plymouth car and Dodge truck 
wholesale parts distributor. Fine postwar 
position, best opportunity for advance- 
ment, excellent working conditions. Loca- 
tion—Northern Ohio. Apply The Lake 
City Sales Company, 6603 Euclid Ave., 
Cleveland 3, Ohio. 


FORD PARTS CLERK—Ford Dealer ex- 
perience necessary, good hours, time and 
half for overtime. Hal Lynch Motors, 724 
Hogan S8t., Jacksonville, Fla. 


WANTED—Two experienced Hudson me- 
chanics. See, call or write Mr. Cook, 
Broadway Motor Company, 402 Broad- 
way, Houston, Texas. 


CREATIVE USED CAR PROMOTION 
MAN for Automobile Manufacturer. 
Broad knowledge of the automobile busi- 
ness and a useable understanding of the 
mechanics of cars and trucks. Able to 
create and produce literature to dealers. 
Experience in contacting dealers and in 
holding dealer meetings. Under 40. Give 
age, complete experience and availability 
in first letter. Box 1002, c/o Automotive 
News, Detroit 26. 


YANTED, SALES ENGINEER—(Automo- 
tive Engine Products) Preferably one 
with knowledge of lubricating problems 
and oil filters. Must have good personal- 
ity and be able to discuss mechanical 
matters with customers, engineering 
staffs. Our company has excellent post- 
war opportunity — salary commensurate 
with previous experience and ability 
Write full details. All applications will be 
held in strict confidence. Must have 
WMC release. Box 997, c/o Automotive 
News, Detroit 26. 

DEALERS’ ACCOUNTANTS — Opportunity 
for accountants with sales personalities 
to serve as Business Management Repre- 
sentatives for large automotive manufac- 
turer. Salary and traveling expenses. Ad- 
dress Box 1001, c/o Automotive News, 
Detroit 26. 


<i icecis capanaeiattis 

CHEMIST — Automotive Products. Knowl- 
edge of sound dampening, adhesives, sat- 
urated felts preferable. Desirable that 
applicant be capable of supervising group 
of Automotive Products Chemists. Per- 
manent position with long established, 
progressive company having unexcelled 
postwar future. Excellent opportunities 
for advancement for right man. Location 
—Metropolitan New York area. Box 1004, 
c/o Automotive News, Detroit 26. 


WANTED 
IMMEDIATELY 


Truck Mechanics 
Parts Men 


For project in CHINA to repair 
trucks and train Chinese Me- 
chanics and Parts Men. Must 
be between ages of 35 and 49— 
in good physical condition and 
have a minimum of 15 years’ 
experience. 


GOOD PAY—PLUS OVERSEAS 
BONUS AND EXPENSE 
ALLOWANCE 


CHRYSLER EXPORT 
CORPORATION 
CHINA SERVICE CONTRACT 


Tel. TR 2-8200 
DETROIT 


5800 Cass Ave. 


‘HELP WANTED 





WANTED 
for 
BRAKE LINING 
SALES 


Experienced man around 40 to 
supervise brake lining sales through 
dealers and distributors. Applicant 
should have a thorough technical 
knowledge of brake lining and its 
application, experience selling brake 
lining for a manufacturer, ability 
to initiate sales promotional plans. 
Position is permanent, present in- 
cumbent leaving for valid personal 
reasons. Income will be commen- 
surate with applicant’s past expe- 
rience. Send full details in con- 
fidence to Box No. 999, c/o Automo- 
tive News, Detroit 26. 


SERVICE MANAGER for well established 
Chevrolet dealer in Greater Cleveland 


area doing approximately $10,000 month ~ 


customer labor. Attractive salary and 
bonus. Excellent opportunity. Postwar 
future. Write full details. Treated in 
strictest confidence. Box 1003, c/o Auto- 
motive News, Detroit 26. 


“WANTED 
Service Station 
Manager 


Buick-GMC Truck Agency in 
Caracas, Venezuela, wants ex- 
ceptional man to take over 
complete operation of large 
garage giving full service to 
all lines of units as well as 
their own. Volume of sales by 
Agency about six hundred 
yearly plus outside business. 
Must have excellent back- 
ground. Some knowledge of 
Spanish essential. Please give 
fullest details in first letter 
by air mail. Excellent salary 
and participation in profits. 
Position open about October 
or November. 


Automotriz-Venezolana 
Cc. A. 
P. O. Box 1868 
CARACAS, VENEZUELA 





FORD MECHANICS—Thoroughly experi-* 


enced Ford mechanics, can make $100 
per week—50-50 commission, good hours. 
Hal Lynch Motors, 724 Hogan St., Jack- 
sonville, Fla. 


SHOP FOREMAN—Good opportunity. Lan- 
day Nash Sales, 812 Paca St., Baltimore 
30, Md. 


CHEVROLET BOOKKEEPER — Must be 
experienced. 2000 Car Deal. Fine City. 
Good pay. Write Mr. Green, White-Allen 
Chevrolet Inc., 442 N. Main St., Dayton 
5, Ohio. 


AUTO MECHANICS AND BODY MEN 
wanted by Oregon Buick, Cadillac dealer. 
Excellent pay with bonus. Also operate 
Studebaker dealership. Modern service 
department well equipped, with latest 
machinery and tools. Permanent posi- 
tions. Educational center. WMC release 
required. M. E. Woodcock & Sons, Box 
690, Corvallis, Oregon. 


SERVICE 
REPRESENTATIVES 


Do You Want to Travel 
in Postwar’s 
Exciting Export Markets? 


Motor car and truck manufacturer with 
aggressive postwar program is ready 
to add 4 or 5 service representatives to 
its export staff. Because the men w 
hire will need a minimum of schooling 
in our systems—they must have a com- 
prehensive, ready-to-work knowledg¢4 
of service operations and methods. 

As these men will travel extensively 
and almost continuously, bachelors are 
preferred, aged 35-40. Ability to mii 
}well in exclusive clubs and expo 

circles will count in our selection. Ex- 
{cellent salary and expense allowance 
|Box 1011, c/o Automotive News, De 
jtroit 26. 


a 
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HELP WANTED 
WANTED-Service Manager who can 
sume complete responsibility for opera;- 
ing large Washington, D. GC. Service 
Department of leading truck manufac- 
turer. Must be experienced. aggressive 
and have pleasing personality Salary 
with bonus. Excellent postwar oppor- 
tunity for qualified man. State age and 








experience last 10 years. Box 1012 ¢ 6 
Automotive News, Detroit 26. 
WANTED First class body and sheet 
metal man. Excellent opportunity to 
make upwards of $150 weekly and bet- 
ter in live Indiana city of 35,000. <5 
miles east of Chicago and adjoining 


South Bend. Write L. O. Gates Chev- 
rolet Inc., Mishawaka, Ind. 

POSITION WANTED 
»GENERAL MANAGER with broad expe- 
rience in Automobile Dealer and Distrib- 
utor merchandising procedure, postwar 
organization planiing, and automobile 
factory policies. Employed at present as 
general manager with a large popular car 
and truck dealer. Will consider connec- 
tion with a reputable dealer in a suitable 
location. Satisfactory experience record 
and references. Box 1006, c/o Automo- 
tive News, Detroit 26. 


AVAILABLE—A matured, educated. ex- 
perienced and aggressive merchandiser 
Eight years parts, four years car and 
truck selling, four years retail salesman- 
ager. Best of references. Box 1014, c/o 
Automotive News, Detroit 26. 


BUSINESS FOR SALE 








FOR SALE—Former Ford Parts Distributor 
will sell all equipment, parts, shop and 
office. Parts equipment include new mod- 
ern face trim with fixtures. Equipment 
is sufficient for a 700 car dealer. $10,000 
cash. Box 998, c/o Automotive News, 
Detroit 26, Michigan. 

LARGE, SUCCESSFUL AUTOMOBILE 
DEALER established in one of Boston's 
choicest locations and handling most 
popular new car franchise, will consider 
selling entire business to high-grade 
automobile executive with adequate 
financial resources. All replies held in 
strict confidence. Box 1013, c/o Auto- 
motive News, Detroit 26. 


FOR SALE—Established garage, building, 
equipment, wrecker, near large indus- 
trial areas. Braden Auto Service, Char- 
lotte, Mich. 











PARTNERSHIP WANTED 





PARTNERSHIP WANTED—GM or Ford— 
Successful general manager with 15 years 
experience wants to make connection with 


= dealer needing a capable and trustworthy 


partner as operator. Applicant is family 
man with fine business and personal record 
and can meet qualifications of most par- 


= ticular dealer. Prefer lower half of U. S. A. 


Box 987 c/o Automotive News, Detroit 26. 





DEALERSHIP WANTED 


DEALERSHIP WANTED—Chevrolet 200 to 
400-car potential based on 1941 sales. 
Central Michigan preferred. Would trade 
present Chevrolet dealership if necessary. 
Subject to Chevrolet approval. Give full 
information, replies held strictly confi- 
dential. Greening Oil Company, Brecken- 
ridge, Michigan. Telephone 115. 


DEALERSHIP WANTED—Ford or Chev- 
rolet. 150 to 300-car potential based on 
1941 sales. New England or New York 


state preferred. Give full information. 


Replies confidential. Box 996, c/o Auto- 


motive News, Detroit 26. 


DEALERSHIP FOR SALE 





FORD DEALERSHIP FOR SALE IN 
NORTHERN WISCONSIN — Located at 
Minocqua and noted for lakes and tour- 
ist trade. Can be purchased with or 
without garage building. Inventory prices 
on parts and equipment. Thirty-four 
years in business. Retiring due to ill 
health. Real opportunity for the right 
man. If interested act at once. Bassett’s 


Auto Company, Minocqua, Wisconsin. 


THREE CAR DEALERSHIPS — Three 
makes, service, gas_ station, recap- 
ping business; storage, good inventory 
equipment. Located center Southern city. 
Grossed $63,000 1944 without car sales. 
Ill tealth requires sale at low price of 
$32.000 cash. Real opportunity. Ralph 
Deininger, Broker, 12 East 41st, New 


York City. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 


Lansing, Mich. 


I'LL BUY 1 or 1,000 1935 to 1942 cars 
regardless of price or condition. Sam 
Greenfield, 6700 Euclid, Cleveland, Ohio. 


HE 0232. 


WANTED_—Mercer or Stutz 4-pass. sport- 
ing pre-1922 or what have you pre- 
1922. S. C. Houck, 4 South St., Hanover, 


Pa. 





WANTED 
1941-1942 
PACKARD OR CADILLAC 
7 PASS. LIMOUSINES 
(New or used) 
A. A. AUTO SERVICE, \‘NC. 
153 West 54th Street 
New York, N. Y. 





USED CARS FOR SALY: 





WHOLESALE IS.OUR BUSINESS —Before 
the war, during the war, after the war. 
Write us for a sample load. Capitol 


City Pontiac Co., 235 S. Grand, Lansing 
Mich 


FOR SALE AS ANTIQUE—One Ford tour- 


ing car. 31 years old. Used very little 


Shiny brass radiator, straight fenders. 
Magneto and_ kerosene lights Good 


clincher tires. Looks and runs good as 
when new. Can be driven anywhere. 
Write Occupant, 117 N. Second St., 


Monroe, La 


1942 Models, including 15 convertibles 


All perfect cars with low mileage. Call 
or wire Mr. Stanley, c/o United Inv 
Co Inc 1524 Troost Ave., Kansas 


City 4, Mo. 





751 S. Michigan 


BEN 


_—_ 


| 3746 Kelly Ave. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 


TEN CENTS (10c) PER WORD for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 
WO eee ee Pa itt ea eae Tm ee OC te Mec ee eT iC) | 


care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


_ WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 





USED CARS FOR SALE 


1940 PACKARD CUSTOM SUPER 8 (180) 


series 1075 7 passenger limousine, shows 
no wear—under as is ceiling. Sam Green- 
"a Co., 6700 Euclid Ave., Cleveland 
3, O. 


FOR SALE—Have nice low mileage Chrys- 


ler Royal which has been rolled. Insuffi- 
cient body mechanics makes necessary we 
offer this car as-is at $575. Ceiling price 
about $1,400. Marshall Motor, Salina, 
Kansas. 





—for sale— 


USED CARS 


ALL 1942s 


185 Units 
Now Released by OPA 


* Studebakers 
* Plymouths 
* Hudsons 


Previously used as cabs, but in fine 
condition. All six-cylinder, 4-door 
sedans — low mileage. Immediate 
shipment. 


Phone - Write - Wire 


BEN MEDOW & CO. 


SOUTH BEND 18, IND. 








TRUCKS WANTED 








WANTED TO BUY 
All Makes = — of New 
Also New Bus Chassis 





WANTED—New % or 1-ton Panel Truck 


suitable for an Undertaker. Welborn Mo- 
tor Company, 111 E. Orr Street, Ander- 
son, S. C. 


DUMP TRUCKS WANTED — Two Ford 


Model B or V-8 short wheelbase with 
hydraulic lift bodies. Model B preferred. 
State price and condition. Martin Bros., 
Yardville, N. 





WILL PAY CASH 


for up to 

50 New 1942 Trucks 
Any Make 

% to 10-Ton Capacity 


- 


Harry Heiman, Ine. 
$24 Lafayette St. 
UTICA, N. Y. 











TRUCKS FOR SALE 





PROTECTED TERRITORY now open for 
dealers. Beautiful all new steel utility 
trailers. New tires. Retail $159.50. Good 
profit. For details write Michael Parmet, 
Sales Manager, Henry Spen Company, 


341 1st Ave., New York, N. Y. 





NEW DODGE TRUCK cab shells, for 1939 
to 1942 models. McClain Motor Co., Bell- 


aire, Ohio 


3 USED TRUCK AND TANK TRAILER 
combinations complete, ready to roll, in- 
iuding pumps, hoses, full year plates. 
1941 Ford with 3500-gallon Fruehauf 3 

ipartment tank, air brakes; 1939 Dia- 
mond T, model 612, new motor, with 
3100-gallon 3 compartment Butler Tank; 
1939 Diamond T, model 614, with 3250- 
gallon 4 compartment Stainless Steel 
Company tank. Below OPA ceiling. Write, 
wire, phone, White Truck Sales, Saginaw, 


Michigan 


SIX 1944 K.R.11 INTERNATIONAL TRAC- 
TORS-—Factory sleeper cabs, red dia- 
mond motors, 450 cu. in., 703A Brown 
Lipe Aux. transmission air brakes, 36 in. 
fifth wheel, 105-gal. gas tanks, 10.00x20 
tires about 75%, no recaps. These units 
practically new. Average about 50,000 
miles. High ceiling $6,420.30, low §$5,- 
048.97. Will sell all to one party for low 


eiling. Charles A. Farr, 25 Simpson St 
N.W., Atlanta, Ga. Main 5187. 





FOR SALE 
IMMEDIATE DELIVERY 


Used car carrying trailers. Good condition. 


WE OFFER FOR SALE 75 cars, 1941- |All dual wheels. Hydraulic brakes. Write 


or wire: 
W. W. TRANSPORTATION CO. 


Cleveland 14, Ohio 








Phone 38-3154 


FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Ilinois 





TRUCK EQUIPMENT FOR SALE 
HEATERS—NEW 1942 LINCOLN, Mer- 
cury, Ford. Hot air and hot water. At 
factory list less 25% discount. Terms 
cash. Robert W. Baskett, Inc., 118 S.E. 
Riverside, Evansville, Ind. 


BUSES WANTED 


NEW BUS CHASSIS WANTED—Will pur- 
chase any number of new Ford, Chev- 
rolet, International or other make bus 
chassis. Write Wolfington Body Co., Inc.. 
33rd and Arch Sts., Philadelphia 4, Pa., 
or call Baring 5252, giving lowest prices 
f.o.b. chassis factory or other location. 


BUSES FOR SALE 


TWO BRAND NEW 1945 Ford school bus 
chassis, equipped with Blue Bird 60-pas- 
senger school bus bodies, delivery f.o.b. 
Jacksonville. Priced at OPA ceiling. Don- 
ald Neese, Tel. 9-2757, 1917 Biscayne 
Boulevard, Miami 36, Florida. 


NEW 1945 FORD — 194” wheelbase bus 
chassis with 29, 37 or 41-passeng¢r 
Wayne Adult bus body mounted com- 
plete to standard specifications, side 
emergency door, full seat across back, 
destination sign, roof rails and ECT, 
priced below ceiling. MHoltsinger Motor 
Company, P.O. Box 1033, Tampa 1, Fla. 


BUSES FOR RENT 





Sales, 6153 Delmar, St. Louis, Mo. 
PARTS WANTED 


LEFT FRONT FENDER for 1938 Packard 
Model 1601. Give price, condition. Pres- 
sell Motor Sales, 301 Robbins, Niles, O. 


PARTS WANTED. 1941 Ford super dix 
hood. 1942 Chevrolet hood. 1941 Ford 
front bumper brackets. Sam Greenfield 
Co., 6700 Euclid Ave., Cleveland 3, O. 


WANTED — 1941 PLYMOUTH FRAME 
also shell and grille. Please state price 
in reply. University Motor Sales, 1971 
Massachusetts Ave., Cambridge, Mass. 

HOOD, FRONT BUMPER and center gril! 
moulding, 09A 8157, new or used for 1940 
Mercury. Pegues Motor Co., Longview, 
Texas. 

ONE LEFT FRONT FENDER—One left 
running board. Both of above for 1940, 6 
Cyl. Model 410 Nash. New or used fen- 
der and running board will be OK. J. R. 
Hall Repair Shop, Welch, W. Va. 

URGENTLY NEED HUB CAP, 1936; 
V-16, Cadillac Engine No. 5110217. 420 
Lexington Ave., New York (Room 1815). 


1 LEFT FRONT FENDER—New or used 
for 1939 Cadillac Special 4-door sedan, 
Serial No. 6293439. Wire or phone collect. 
Conshafter & Farr, Inc., 3006 Batley 
Ave., Buffalo 15, N. Y. 


PARTS FOR SALE 


1000 TIRES 


Recapped Factory Seconds 

















Goodyear & Firestone 


Treads 


5.50x17 - 6.00x16 - 6.25x16 
6.50x16 - 7.00x16 


All Sizes $5.95 F.O.B. 


No orders less than 25 tires. 
Send 25% with orders. 


& 
MAC’S TIRE SHOP 


1189 Columbus Ave. 
SPRINGFIELD, MASS. 





NEW GENUINE FACTORY PARTS for 
older model Dodge cars and Dodge 
trucks; also Plymouths, 1925-1933 mod- 
els, at half price. Engine parts, trans- 
mission parts, rear axle parts, front end 
parts, steering gear, clutch, instrument 
gauges, axle shafts, propeller shafts, etc 
Write or wire your requirements to 
Gilsdorf Motor Co., Inc 19 East First 
St., Fond du Lac, Wis 


NEW ECLIPSE BENDIX DRIVES in orig- 
inal boxes, Bendix No. A-1073, Speci- 
fication No. RC13XXX13-T—price $4.50 
each, lots of 10. Also new SS1L Wickwire 
Starter Springs, 25c each, lots of 25. 
Southland Iron and Metal Company, 
Norfolk 1, Virginia. 





1 LOT OF FORD PARTS—Model A and | 


AA, 1932 to 1938; radiators, fenders, 
grilles, pistons, etc. Price drastically re- 
duced for immedtate sale. Come in or 
send for list. Standard Auto Co., 700 
Walnut Street, McKeesport, Pa. 


AIRPLANES FOR SALE 


USED AIRPLANES, ALL MAKES, in 
cluding small trainers; also 4-5 and 8- 


place Beech, Cessna and Waco. Will | 


take cars or other airplanes in trade. Can 
finance, also train and check out. In- 
quiries in ited. Babe Turner, Chief Pilot, 
3916 East Central, Wichita, Kansas. 
Phone 26717. Nordstrom-Maek Meter 
Company, Newton, Kansas, Mosby-Maek 


Phone Endicott 6868| Motor Company, Topeka, Kansas, Mer- 


gan-Mack Motor Cempany, Lawrence, 
Kansas. 


M. 


1706 7th St., N.W. 


COME BUY 





FORD, 





|} ANILI—VALVE 


SHOP EQUIPMENT WANTED 


WANTED—Elither Lyons or Berger used 
auto parts bins. Write or wire George H 
Welsh Motors, Inc., Kansas City 2, Mo 


7 SHOP EQUIPMENT FOR SALE 
ADJUSTABLE PARTS BINS that do the 
job. Prompt delivery. Catalog. Write or 
SPERBER MANUFACTURING, 
1811 Trombly, Detroit 11. 








ACCESSORIES WANTED 





- WANTED - 


NEW AUTO RADIOS & AUTO HEATERS 


Need unlimited quantity of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write for full particulars . 
price, quantity, makes, etc. 


MANHATTAN AUTO & RADIO CO. 
Washington 1, D. C. 











AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 


Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


FOR DEALERS ONLY 





| WE BUY WE SELL WE SWAP 
COME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 


Cairo, Il. 





MISCELLANEOUS 


AGENCIES WANTED AND PLACED in 
Sweden for tractors, 
motorcycles, 

garden tractors, 

the motor line and novelties in the farm- 


ing and motor trade. 
Orebro, Sweden. 


- IMMEDIATE DELIVERY 


AN100—SCREW TYPE BUMPER JACKS, new impro-ed, will fit all cars, ; 
packed ten, each ..... ; és $2.15 
AN101—RATCHET BUMPER JAC 
list price $4.80, packed six, each .. a ; 
AN102—VOLTAGE REGULATORS, extra heavy duty, 3 post. 7 
FORD V-8 and MERCURY, each. bestia 5 Ge on we « hele are ee 
AN103—RUBBER FLOOR MATS, flexible, real leather, universal-heavy felt back. 
LARGE SIZE, od ee 
EXTRA LARGE SIZE 
AN103—STEERING WHEEL: SPINNERS, rubber grip, lots of 12 or more, each 
AN104—HUB CAPS 
packed 8 to carton 
AN105—CHROME PLATED GRILL? 
SINGLE CENTER 
SINGLE GUARI 
C—Deluxe Double Cu 
AN106—REAR MATS, FELT BACK RUGS 
FM3—Size 52”x50"x36” ? 


motor scooters, 


FM4—Size 54”x52” 
FM5—Size 59” x58" x56” 


Packed six to 


AN107—TIRE PUMPS, sturdy 
AN108—SEAT COVERS, plaids 
Coaches and four-d 
COUPES, set 
SPECIFY YEAR 
AN109—SEALED BEAM 
FORD, 35-36. set 
CHEVROLET, 
CHEVROLET, 
PLYMOUTH, 
PLYMOUTH, 36-27; 
| ANLLIO—SEALED BEAM KITS, INCLUDING PARKING LIGHTS 
38 DELUXE 
FORD, 39, DELUXE, 
FORD, 37. set 
PLYMOUTH, 39 
GRINDERS, 
12 to a box. each 


| DODGE - PLYMOUTH OUTDOOR NEON 


ARKLES 


Adjustable Steel Shelving 
Steel Parts Bins - Cabinets 
Tool Room Equipment 


123-25-27 N. Bread St. Philadelphia 6, Pa. 


farming 
motor grass 
accessories 


Aktiebolaget Liber- 


‘K, heavy duty, sturdy steel construction, 


50”x407x36”, 


for 41-142 


GUARDS 


36-39; 
37-38; 


35-38; 


39 STANDARD, set 











MISCELLANEOUS 


CRANKSHAFT Grinding & Metallizing 


JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce St.. Lynchburg, Virginia 





SIGNS—Also Brunner 3-cylinder pressure 
car washer. The Albert Motor, 49 Elm 
Street, Stamford, Conn. 


Prices Slashed 
ON OUR ENTIRE STOCK OF 





d, . ‘ r yey on ‘ 
Parts & Accessories 
Write in for Our Complete Catalog 


60 HP. FORD TRANSMISSIONS 
1937-39 Regular Rebullt. Complete $25 
with cover. ZH28R-311la—each ” 


GENERATORS for FORD A & B 
Fits 1928-32 Fords. Rebullt and $.4.95 
guaranteed. ZBSRD-1—each ‘ é 


REPAIRED INNER TUBES 


15”, 16”, 17” sizes, air tested. < 
ZK3U-1—each IBe 


1987 FORD NEW GRILLES 


Replacements. Aluminum finish. $] }35 
ZCIN-15—each 


1941 FORD NEW GRILLES 


New replacement. Black finish. $=%75 
ZCIN-1X—each »” 


1941 FORD SIDE GRILLES 


New replacement. State right or $945 
left side. ZCIN-01—each ‘ 


CHEVROLET STEEL GRILLES 


ZCIN-85—1937 $6 95 
Master and Standard—each ) 
ZCIN-87—1939 $Q60 


Per Pair 


NEW IMPROVED BUMPER 
JACKS 


Will support up to 5,200 Ibs. 317%” long. 
Can't slip out handle. ZA21IN-16— $198 
Each 


KNEE ACTION SHOCKS—Rebuilt 
For Olds, Pontiac, Nash, La Salle, Cadillac. 
Z1I947A—right. Z1947B—left. $695 
Each "Oo 


35-40 DODGE REBUILT MOTORS 
New parts installed. Like new per- $O5%4 
formance. ZXGR-73—outright, ea. ” 


35-40 PLYM. REBUILT MOTORS 
Rebuilt with new parts. (Guaranteed per- 
formance. ZXGR-64—outright, sg 434 
Each eee . 


39-42 CHEVROLET SHOCKS 


Rebuilt. Z2200A—left. Z2200B— $= 45 
right. Fach ‘ : as ” 


APPROVED FOG LAMPS 


Black enameled, gray trim. Amber fluted 
lens. With bracket. ZAZ9N-15— $925 
Each ‘ oe 


FORD 60 HP. WATER PUMPS 


1937 model. New replacements. $375 
7CIN-21—Each eer Fen e 


TAIL PIPE EXTENSIONS 


Universal. Fits all cars. =~ 
ZA35N-89—each oR csmoake a ae Je 


* 


The Original 


Warshawsky & Co. 


1900-24 S. State Street 
CHICAGO 16, ILL. 








. 2.95 


; xe otaua eae ale 2.45 
56”x52”"x36", lots of six or more, each.. Troe 
.538 
irate replacement, highly polished, 
; 1.20 


price $3.80, each sate . 2.33 
pieces, list price $4.50. each ...... 2.85 
ble rail, 4 pieces, list $8.50, each.... 5.50 
2.65 
2.90 
3.10 
Schrader valve, 1'=” barrel, each o> ae 
9.75 
and MODEL OF CAR WHEN ORDERING 
ADAPTER KITS, WITH BUILT-IN PARKING LIGHT 

os ae oa3 5.95 
39, set . 5.50 
-38, set 5.95 
and CHRYSLER, 35-37, set 5.95 
and CHRYSLER, 36, set 5.95 
8.50 
8.50 
8.50 
8.50 

VACUUM CUP, HEAVY DUTY 
is 


ITEMS NOT LISTED, ALL PRICES 
PHILADELPHIA, PENNA C.0O.D 


AUTO PRODUCTS CO. 
1529 North Broad Street 
PHILADELPHIA 29, PENNA. 
a ae ; = 





















































































































WE’D LIKE TO PIN A MEDAL ON THEM ALL 


Loyal service on the Home Front, 


too, has its rewards. The untiring 
and successful efforts of Pontiac 
dealers in maintaining the vital 
transportation factor have won 
them commanding position in 


the postwar plans of their communities. 


PONTIAC’ 


PONTIAC MOTOR DIVISION . GENERAL MOTORS CORPORATION 
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